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Year after year, you cash in on the low! 
weight of the Hackney RC-100A. Times 
time again you save money on shipp 
charges. Repeatedly, they give you big 
truck loads of cylinders... cause less w 
and tear on your trucks. Always the Hack 
RC-100A is a favorite with your drivg 
They like the fast and easy way it handi 

Then, think of the construction featu 
you get inthe RC-100A—how they savey 
money. The “‘scalloped”’ foot ring that) 
mits thorough inspection and easy, qui 
cleaning! The finishing procedure that 
mits a better bond between paint : 
metal! The depth controlled legible sta 
ing that assures quick, easy identificati 
For lower costs, it’s Hackney High-Stren 
Steel Cylinders. 

Write for full details on these high-stren 
steel, lightweight cylinders. 
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PROVED CYLIND 





Here’s a cylinder that’s won an overwhelm- 
ing vote of confidence from the L-P Gas In- 
dustry—the Hackney RC-100A. More than 
10 years ago, a limited quantity of these 
high-strength, lightweight containers were 

ivi Placed in actual field service. They were 
closely observed for safety and lower han- 
dling and maintenance cost. 

@ The results proved definitely that the 
RC-100A more than meets regulation re- 
quirements and users’ exacting needs. Now, 
for the last two years this better cylinder 
has been in continuous production . . 
proving its cost saving to many customers 
with many thousands of cylinders. The same 

© development in engineering that made the 
RC-100A possible is now being applied to 
other sizes and capacities of cylinders. 
Hackney Cylinders continue to lead the parade! 
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LETTERS 





@BUTANE-PROPANE News welcomes letters 
from our readers, but it must be understood 
that this magazine does not necessarily con- 
cur in opinions expressed by them.—Editor. 


Gentlemen: 


I would like to know if there would 
be a difference in gallons due to dif- 
ference in method of transferring 
liquid. I load trucks by use of vapor 
return hose, and compressor, meas- 
ured by rotary gauge on truck. 

I unload by pump without vapor 
hose, measured by a meter. Each load 
checks short and I would be very 
grateful for any information you can 
give me in this regard. 

G: Fe; 
Illinois 


It is very difficult to correlate between truck 
meter readings, truck rotary gauge readings, 
and storage tank readings. This is due te a 
number of things, one of them being the tem- 
perature differences at time of filling and time 
of delivery. 

If you do not use a vapor return system on 
deliveries when the truck tank is empty of 
liquid it still contains considerable liquid in 
vapor form. 

To make a thorough check, it is necessary 
to gauge your plant storage tank and correct 
to 60°F. Keep your inventory figures on the 
basis of 60°F for a period of time and check 
this against truck meter totals. To eliminate 
errors in gauging that might be large for a 
single delivery, the test should run over a 
period of at least 10 truck loads. 

If you error still persists, the meter should 
be checked for adjustment. Rotary gauges 
should be checked and it also may be necessary 
to recalibrate your tanks.—Ed. 


e 
Gentlemen: 


We are interested in finding the 
safest and best way of heating a 
bottle gas filling room. Know, of 
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course, that adequate floor ventila- 
tion must be provided and that doors 
and windows should be left open when 
filling. 

We have a concrete floor and placed 
50 ft. of % in. copper tubing in front 
of scale area when pouring the con- 
crete with the idea of using a water 
heater with pump circulation at a re- 
mote point. Intend using Glycol solu- 
tion to prevent freezing when not in 
use. 

What do you consider a safe dis- 
tance for the heater? 

dake 
North Dakota 

Hot water heating is safe for a bottle filling 
shed. The heater should be located inside your 
office or warehouse building. 

If you do not have such buildings in your 
plant, the water heater should be installed in 


a small building located at least 50 feet from 
the filling house.——Ed. 


e 
Gentlemen: 

We would like to know where 
we can secure specification plates 
for propane tanks. 

V. A.B. 
Minnesota 

Specifications for plate to be used in liquefied 
petroleum gas tanks can be found in the ASME 
Code for Unfired Pressure Vessels which can be 
obtained from the American Society of Mechan- 


ical Engineers, 29 West 39th St., New York. 
Any steel jobber or manufacturer can supply 


plate having these specifications.—Ed. 


° 
Gentlemen: 

If a tank truck were fitted with 
steel fittings to handle anhydrous 
ammonia, what are the necessary 
precautions to be taken before han- 
dling propane in it again? 
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We are wondering if we put live 
steam in this unit for several hours 
if that would remove all of the nitro- 
gen residue that might cause harm- 
ful effects for propane use. As we 
understand, the objection to using 
the same tank truck for both opera- 
tions is the nitrogen effect or corro- 
sion upon brass and copper fittings 
as well as hydrocyanic gas being 
formed in the products cf combustion 
when the propane is burned. 

C. E. C. 
Iowa 

We do not recommend the use of propane 
tanks or delivery equipment for the dual use 
of LP-Gas and anhydrous ammonia. 

The possible savings in operation are not 
great. enough to justify the additional risk 
involved.—Ed. 

© 
Gentlemen: 


How much C.P. Methanol should 
be put in a 100 lb. cylinder for maxi- 
mum protection against hydrate for- 
mation in this territory? 

An article on proper purging of 
propane cylinders (new) or bottles 
on which valve has been left open 
would be helpful or any other data 
on procedure of filling, testing etc. 

aoWe Le 
North Dakota 

We have found that one pint of alcohol per 
100 gallons of fuel usually serves to offset the 
moisture. 

If a large amount of water has been allowed 
to enter the container, you can use up to three 
pints of alcohol per hundred gallons. 

You will be interested in reading the first 
two articles in the February issue of BUTANE- 
PROPANE News. These articles are devoted to 
discussions of regulator freeze-ups and _ to 
purging cylinders of moisture in refilling pro- 
cedures.— Ed. 


Gentlemen: 

We are supplying a dry kiln with 
propane and are having trouble with 
moisture accumulating. Lumber has 
been allowed to remain in the kiln 
up to seven days at the required tem- 
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perature and upon removal was found 
to be green. 

The kiln is constructed of cement 
blocks with a dirt floor and is 12 ft. 
high, 60 ft. long and 20 ft wide, 
One large burner is located at each 
end and two fans in the ceiling. These 
fans are reversed every 12 hours to 
change direction of the hot air. There 
are 12 vents in the ceiling, each side 
having six. 

Could it be possible that by cement- 
ing the floor and giving it proper 
drainage it would help to eliminate 
this problem? We have been _ in- 
formed that 72 hours is all the time 
that should be needed to dry this 
lumber. 

E. K.S. 
Mississippi 

Kiln drying of lumber requires both temper- 
ature and humidity control. This is accom- 
plished by using a combination temperature 
humidity controller which opens the vents 
when the humidity is too high and controls 
the temperature by varying the size of the 
flame. 

Data on the time, temperature and humidity 
for the drying of different types and sizes of 
lumber can be obtained from the Forestry De- 


partment of the University of Wisconsin, 
Madison, Wis.—Ed. 


Gentlemen: 


We have recently had several in- 
quiries for a conversion kit which 
would easily and quickly convert 
gasoline stoves to propane burning 
stoves. 

Would it be possible for you to 
give us the names and addresses of 
any firms who are manufacturing 
such conversion equipment, in order 
that we may communicate with them 
about it? 

S. E. P. 
Montana 

We do not recommend the conversion of 
gasoline stoves to operate on LP-Gas unless 
regular gas burners are installed. The Cole- 


man Co. may be able to furnish the necessary 
burners for this changeover.——Ed. 
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Gentlemen: - 


We have installed a new 100% 
safety valve and thermocouple lead 
on a 60,000 Btu space heater, but we 
eannot make the pilot continue to 
burn when the burners are shut off. 
We have a floor thermostat on the 
line after the valve. 

Please advise us as to what may be 
our trouble and what we can do to 
overcome this problem. 

E. B. 
New Mexico 

The thermostat control valve should be in- 
stalled in the line between the valve and the 
burner. It appears that you have done this 
correctly. 

The location of the thermocouple element 
with respect to the pilot is very important 
and may be the cause of your trouble. 

Three-eights to 4% inch of the thermocouple 
tip must lie in the pilot flame. 

Milwaukee Gas Specialty Co. sells a Bunsen 
type pilot burner with a bracket to hold the 
thermocouple in the correct position.—Ed. 


Gentlemen: 


I need a chart to convert vapor in 
an LP-Gas holder to liquid for any 
temperature or pressure. I would 
like to obtain this for both straight 
propane and straight butane. I have 
read the Handbook on propane gases 
and cannot, from the information 
contained therein, derive such a chart. 
Can you help me or supply me with 
these charts? 

E.S.M. 
Tennessee 

In our “Handbook Butane-Propane Gases” 
(third edition), on Page 26 and 27, Tables 3 
and 4 will give you the information you desire. 

Under the column “Density, Pounds per 


Cubic Foot,” the weight of a cubic foot of 
vapor at pressures and temperatures within 
the ordinary operating ranges are given. 

From this you can determine the weight of 
gas above the liquid level and convert it into 
gallons. Fd. 


Gentlemen: 


I have recently installed a 30,000- 
gal. storage tank in Mid-Central Kan- 
sas, in which I am storing a butane 
mixture product, which tank has only 
one 3 inch outlet leading to the pump 
house. This opening is in the bottom 
of the tank. 


If I build a box around the valve, 
filling it with horse manure would 
that eliminate any possibility of the 
outlet on excess valve in tank freez- 
ing up in winter time, in case I 
should get some moisture in the bot- 
tom of the tank? I am ordering an- 
other 18,000-gal. storage tank for the 
same place. 

G. S$. 
Oklahoma 


We do not believe your suggestion will be 
sufficient to prevent freezing of moisture in 
the outlet as the freezing will not necessarily 
be caused from the low temperature around 
the valve but by the low temperature around 
the entire tank which can lower the tempera- 
ture of the liquid to a point where free water 
will drop and will collect in the lowest point 
and tend to freeze. 

Tanks used in extremely cold climates with 
bottom outlets should be protected by having 
the outlet extend into the tank far enough to 
prevent water from flowing into the outlet. 

A water drain consisting of a dip pipe to the 
low point of the tank extending to the top 
with the valve located on top will allow the 
draining of water before it freezes. 

The valve being located on the top is in con- 
tact with vapor only and will not freeze.—Ed. 
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STOP 


at Booth 77 while attending the L. P. G. A. 
Convention in Chicago and see the new 
developments in the L. P. Gas regulators 
for our tanks, single bottles, duo-bottles or 
automatic change-over installations. 


If unable to attend the convention, send 


for full details as this equipment is new 


and different from anything you have seen 
to date. Climax Engineering Company, 
Controls Division, 15 N. Cincinnati, Tulsa |, 


Oklahoma. 
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COMMENT 





HE LP-Gas industry is being 

awakened to the need of more and 
better advertising directed to the ru- 
ral prospect. 

The AGA and GAMA are includ- 
ing references to gas beyond the mains 
in much of their publicity and adver- 
tising. That’s fine as far as it goes, 
but it is now believed that an exclu- 
sive campaign should be developed 
that will carry the gas message di- 
rectly to the farmer. The electric in- 
dustry is doing this in a big way and 
if that program is not offset by in- 
formation about the advantages of 
LP-Gas, many farm families which 
normally could be sold gas installa- 
tions will go electric solely because 
they have not been sufficiently in- 
formed regarding the merits of gas. 

The funds for such a campaign 
should not be inadequate, if success 
is desired. The electric industry is 
spending millions. It is felt that at 
least several hundred thousand dol- 
lars should be the minimum amount 
thrown into the fight by LP-Gas men 
for a starter and that this money 
should be spent in mediums most read 
by farmers, meaning farm papers. 


But where is this money tc come 
from? Obviously, there are only three 
sources—the producers, the manufac- 
turers of appliances and equipment, 
and the dealer-distributor group. 
Should the sum be raised by volun- 
tary donations or through an assess- 
ment spread over the entire industry? 
Who would have authority to levy an 
assessment and what guarantee could 
be offered that it would be resultful? 

If put on a voluntary basis, the lib- 
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eral members of the industry are cer- 
tain to carry the heavy end, while in- 
numerable dealers profit from the 
campaign without contributing. 

But the planning is in good hands. 
The Liquefied Petroleum Gas Assn. 
board of directors is thrashing out all 
of the angles and soon will come up 
with constructive ideas and recom- 
mendations. 

Whatever plan is evolved, it de- 
serves the unstinted support of the 
industry at large if it will result in 
wider understanding beyond the mains 
of the merits of gas and if it will 
successfully combat the propaganda 
of the electric boys. 

There is no time to lose and there 
is no excuse for anyone in the in- 
dustry not supporting the objectives 
of this effort. 

2 


According to the AGA, today’s 
market potentialities for the sale of 
gas ranges are tremendous. Surveys 
show that three out of every four gas 
ranges in use today are more than 
five years old; one out of every two 
is more than 10 years old; one out of 
every four ranges is over 15 years old. 
That’s a replacement market! 

Of course, the above figures are for 
all gas users in the nation. 

It is also estimated that one new 
dwelling unit will be built this year 
for each 40 units now existing. 

* 


From an industry report of the U.S. 
Department of Commerce: 

“In the December issue of Contain- 
ers and Packaging, it was reported 
that the shortage of 10-gauge low car- 
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bon steel sheet ‘bottle-necked’ lique- 
fied petroleum gas cylinder production 
throughout 1948. Current reports re- 
ceived from industry not only confirm 
this statement but indicate that the 
shortage of 10-gauge plate is stimu- 
lating a trend to light weight cylin- 
ders. 

“In some areas the price of cylin- 
ders increased during the latter part 
of 1948, due partially, it is reported, 
to the adoption of f.o.b. pricing by 
steel mills. This seems to have con- 
tributed further to the indicated trend 
to lighter weight cylinders. 

“The demand for light weight lique- 
fied petroleum gas cylinders apparent- 
ly will be considerably more than the 
industry can produce during 1949, due 
principally to the present inability of 
manufacturers to obtain significant 
increases in their steel deliveries.” 


Facts brought out in a_ recent 
speech by C. George Segeler show 
that “in the prewar period approxi- 
mately 4 gas ranges were sold for 
every electric range; whereas, the 
1948 estimate was around 2 to 1. 

“Much the same arguments can be 
projected for water heating, and the 
data’ show a phenomenal growth in 
electric water heater sales in the last 
two years. Of course, the picture is 
not quite as gloomy as a first glance 
at statistics might show, since much 
of the electric range sales have oc- 
curred in rural territories, particular- 
ly where the rural electrification 
schemes have moved forward. 


“Most of us will agree that the 
widespread availability of LP-Gas 
makes even this alibi have a kind of 
hollow sound and a better approach 
would be to regard every electric 
range sale, regardless of the ultimate 
location of the range, be it on top of 
Mt. Washington or the heart of central 
Boston, as a definite competitive in- 
road.” 

e 

Here is an arresting statement W. 
Alton Jones, president of Cities Serv- 
ice Co., made during a recent talk in 
which he deplored the current agita- 
tion for taxing away the earnings of 
industry: 

“Only from the profits of a corpora- 
tion or of individuals can come the 
means to give America that expand- 
ing economy which has made it the 
leader of all the world in finance, pro- 
duction, distribution and standard of 
living.” 

And the National Butane-Propane 
Assn. in a recent bulletin calls atten- 
tion to Senate Report No. 46 of the 
81st Congress of the Senate’s small 
business committee on “Small Busi- 
ness Finance and Taxation.” The re- 
port, holding that inadequate financ- 
ing is the principal reason for small 
business mortality, suggests, among 
numerous other recommendations, the 
elimination of the discriminatory 
notch provision which taxes every dol- 
lar of income between $25,000 and 
$50,000 at 53%! That’s probably 
where most LP-Gas dealers live. 


By Ed. 
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. BEYOND THE MAINS 
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tric 
nate 
D of 
‘tral Goop news from Canadians and Americans, as well, is the announce- 
in- ment that the quotas which Canada will import on various items is 
being raised this spring, and this includes cooking and heating equip- 
ment. This question was very much on the minds of those at the 
W. meeting of the 8th district of LPGA in Toronto. 
erv- These increases in import quotas were announced by Finance Min- 
ck in ister Douglas Abbott in Ottawa, who said they were made possible 
rita- by improvement in Canada’s foreign exchange position. It will be a 
s of boon to the butane-propane industry in Canada two be able to import 
more needed appliances and equipment. It will mean the industry 
ora- can roll along and progress faster. 
the e 
and- All over the map, the importance of branches of the Federal Hous- 
the ing Administration (FHA) in indirectly controlling the kind of fuel 
pro- used in a home, keeps turning up. 
1 of C. George Segeler, engineer of utilization of the American Gas 
Association, at an AGA meeting in Cleveland, reported he had received 
yane a letter from Florida stating the FHA required a 220-volt electric 
ten- service outlet for a range and for a water heater in all houses except 
the those for which the owner specifically demanded gas for cooking and 
mall water heating. But in Providence, Rhode Island, FHA ruled that 
usi- every house must be provided with a gas outlet for the range and 
re water heater. In other words, this was a compietely opposite stand. 
anc- The conclusion drawn by Mr. Segeler was that FHA rules are essen- 
mall tially local. FHA guarantees to the banks the repayment of mortgage 
long money in the event of default, and the agency may therefore become 
the the owner of any FHA guaranteed house. And apparently it is local 
tory conditions and local FHA personnel that control the making of a lot 
dol- of these rules. 
and While Mr. Segeler was addressing principally utility gas men, his 
ably suggestions would appear to apply equally to butane-propane oper- 
ators, when he recommends that every gas company be familiar with 
the rules of the local FHA, know their personnel and take up with 
d. them the correct practices for gas appliance use. Meanwhile, if there 
are any unduly prejudiced people in Washington, let’s find out who 
they are and why. 
® 
The FHA is a factor, for instance, on Long Island, in New York 
state. On Long Island, with the encouragement of builders’ groups, 
there have been some experimental or pilot house heating jobs, trying 
out various methods of heating with propane. It is understood the 
FHA stepped in with a requirement that the tank and other propane 
ia equipment be sold to the owner with the property. 
News MAY — 1949 29 
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Meanwhile there are rumors all over the lot about new housing 
developments in the Northeast actively considering propane for heat- 
ing. One mentions northern New Jersey, another Hyde Park, N. Y., 
near the home of our late president. Some talk is of developments 
up to 1000 single-family dwellings to sell at around $8000. Each 
house would need a 500-gallon tank. Plenty of housing is still needed. 
Some day somebody is going to build it, and some kind of fuel is 
going to heat it. The industry and the individual business men, who 
are on their toes promotion-wise, are going to get this business. 

© 


Returning to George Segeler’s talks around the country, these 
points made recently in Boston seem important to the butane-propane 
industry: 

The claim that meat shrinkage is less with electricity is completely 
false. This has been established by every responsible agency that 
has studied the problem, including the Bureau of Standards, the 
National Live Stock and Meat Board and many packers, and the 
Universities of Nebraska, Missouri, Chicago and many others. 

* 


Mr. Segeler unearthed in his Boston talk some statistical leger- 
demain of the electrical wizards. 

It seems that phenomical (our own combined word meaning phe- 
nomenally comical) claims were made on economy through saving in 
meat shrinkage in a certain cafeteria. But if these figures were 
correct, it appeared that this establishment’s one three-deck conven- 
tional-sized oven would have had to turn out 487,272 servings of 
meat per month, and what a record that would be! 

® 


Speaking again of Canada, it’s not necessary to go all the way 
across the Arctic Circle in the winter. How many of those from 
the States who attended the recent meeting of the Canadian district 
of the LPGA knew they could have had their pictures taken by 
two beautiful, cultured Eskimo girl photographers employed by a 
photographic shop in one of the hotels in Toronto, where the dis- 
trict held its meetings? (One is named Wanda Big-Canoe). And 
no farther north than Pete Anderson in Portland, Maine. 

ey 


Some bulk plant operators, for their own sake and the sake of 
the industry, need to watch appearance of their plants, clean them 
up, glamorize them a bit, landscape them—so they’ll look more 
rather than less modern than those of that less modern fuel that 
Ben Franklin was playing around with nearly two centuries ago. 


Sa Thin 
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TOP: Charles Adams is operating a 
shop-made soldering torch on a pig- 
tail in the shop of Suburban Gas 
Service, Inc., Santa Ana, Calif. 
BOTTOM (left): Any model of En- 
sign carburetor is serviced or in- 
stalled here. (Right): Morris Mac- 
kel overhauls a heavy duty engine. 
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Helping a Customer 
Will Help 


Your Business! 


4 NE of the best ways to in- 
crease volume in any line of 
business is to help your customers 
make use of your product.” This 
is the opinion of Earl Staley, man- 
ager of the Santa Ana, Calif., 
branch of Suburban Gas Service, 
Ine. 
This is particularly true in the 
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A newly made, LP-Gas conversion job on big truck is ready to leave Suburban shops at 
Santa Ana. 


LP-Gas business, Mr. Staley be- 
lieves and says there are an infi- 
nite number of possible applica- 
tions for which the equipment must 
be tailor made to some extent. Most 
of these customers lack the confi- 
dence and understanding to go 
ahead on their own. A competently 
manned customer service depart- 
ment, capable of doing the minor 
engifeering required for these 
slightly unusual jobs, really multi- 
plies the number of prospective 
customers. 

“We are supplying fuel not only 
for homes and buildings, but also 
for trucks, tractors, pumping 
plants, stationary power units of 
various kinds, portable orchard 
spray rigs, dehydrators, ceramics 
kilns, hot houses, poultry brooders, 
weed burners, flame cultivators, 
and probably a dozen additional ap- 
plications,” Mr. Staley adds. “We 
think we have only scratched the 
surface. Our shops have helped us 
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to get this business, and they are 
helping us to keep it.” 

Suburban’s predecessor in Santa 
Ana, California Butane Co., was 
admirably equipped and staffed for 
this kind of activity. They had a 
big steel shop building in the plant 
yard, providing warehouse space 
and separate quarters for the gas 
equipment shop and the automo- 
tive shop, each of which was in 
charge of a specialist who had been 
with the company a long time. 

Charles Adams, who is still in 
charge of the gas equipment shop, 
is one of the pioneers in the local 
butane field. In 1934 he began con- 
verting trucks and tractors for the 
Clarence R. Brown ranch at Capis- 
trano, the Irvine ranch at Irvine, 
and the Segistrom Bros. ranch at 
Costa Mesa. These are three of the 
largest power farming operations 
—and LP-Gas users—in southern 
California. 

In 1938 Mr. Adams went to work 
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for California Butane Co., and his 
versatility has been of great value, 
particularly during the war period, 
when it was frequently impossible 
to get new equipment that was 
needed. It had to be fabricated, 
and this frequently involved the 
combined knowledge and skill of 
carpentry, welding, plumbing, me- 
chanical and electrical engineering. 

A case in point is the LP-Gas 
fired walnut dehydrator which Mr. 
Adams worked out for the Irvine 
ranch. The burners had to be as- 
sembled from such natural gas 
equipment and plumbing units as 
were available. Modifications to en- 
able the burner to handle the rich- 
er fuel had to be made. The burner 
is regulated by a _ close limit 
thermostat which holds the heat in 
the drying unit within a 5° range. 

The blower, conveyor, and bur- 
ner control are all electrically inter- 
connected, so a failure at any point 
stops everything else and turns off 


the gas. The dehydrator has been 
working satisfactorily, and adding 
materially to the volume of Subur- 
ban’s business. Incidentally, its 
season is in the late fall, before the 
peak period of winter gas sales 
begins. 

Until LP-Gas brooder heaters 
came on the market, natural gas 
burners for this purpose were avail- 
able, but when used with bottled 
gas they had a tendency to back- 
fire and burn in the mixing tube. 
The poultry man would come out 
the next morning and find his nice 
clean chicks all covered with black 
soot like a soft coal miner, and 
maybe a few of them would be 
down on the floor. 

Mr. Adams designed a gas bur- 
ner for this service that would 
keep the fire where it belonged, and 
burn clean. Since castings could 


not be had at that time, the bur- 
ners were fabricated from steel. 
He tried to keep one or two made 





Suburban delivery tank truck fills up at 15,000 gal. bulk plant at the Santa Ana, Calif., 
office of the company. 
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up in advance, and this project 
paid off richly in increased gas 
sales. Brooder manufacturers have 
long since built specially designed 
equipment, made and installed at 
the factories, and it is no longer 
necessary to produce them locally. 


Carries Stock of Equipment 


Gas torches for weed burning 
and “flame cultivators” are now in 
considerable demand, and as long 
as the shortage exists customers 
are likely to find two or three on 
‘hand in Mr. Adams’ department. 
He makes them up as he has time 
between other duties. 

The Santa Ana shop is a sort of 
central warehouse for the procure- 
ment and storage of all standard. 
LP-Gas fittings and supplies need- 
ed in the marketing operations of 
the other nine branches of Subur- 
ban Gas Service, Inc. The head of- 
fice of the concern is located in 
Ontario, Calif. The other California 
branches are located in Santa 
Maria, Lompoc, Santa Barbara, 
Castiac, Corona, Colton, Beaumont, 
and Imperial. Santa Ana buys in 
quantity, and carries the reserve 
stock. The other branches main- 
tain a specified inventory of each 
item, requisitioning replacements. 
from Santa Ana to balance against 
withdrawals for service. This meth- 
od combines the advantages of 
quantity buying and minimum to- 
tal inventory. 

Suburban’s automotive shop was 
originally operated by the company, 
but about four years ago the shop 
space and facilities used by this 
department were leased to Morris 
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Mackel, who had been in charge of 
that activity. for the previous seven 
years. “Mack,” as he is known 
throughout the area, was one of the 
earliest factory trained Ensign 
carburetor specialists. He now has 
the agency for the county. The co- 
operation between Mack and Sub- 
urban is still very close. LP-Gas 
conversions numbering over 3000 
have been made in this shop in the 
past 11 years. The business has 
come from all of the surrounding 
counties. Units changed over in- 
clude almost everything from gar- 
den tractors and other single cylin- 
der engines to trucks and the larg- 
est crawler type tractors. 

Mack’s shop service includes a 
general maintenance business for 
the LP-Gas customers, as well as a 
good volume of special construction 
to adapt trucks to the individual 
requirements of various owners. On 
a typical day recently there was a 
tractor in the shop for its annual 
overhaul, a new truck being 
equipped with an LP-Gas fuel sys- 
tem, the transmission of a semi- 
trailer outfit was spread out wait- 
ing for parts, a hay hauler’s flat- 
bed was being rebuilt and rein- 
forced, and a half dozen minor 
service jobs came in during the 
day. Mack and his two helpers were 
really busy. It was a bad day for a 
Suburban Gas Service truck to 
need a fan belt, but that got fixed 
up too. 

Similar shop operations are be- 
ing developed at the Suburban Gas 
Service plants at Santa Maria, Col- 
ton, and Imperial, according to W. 
R. Sidenfaden, company president. 
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HE subject of “Organizing a 

Selling Program to Meet a 
Buyer’s Market” is on the tongue 
of every active 
retailer and 
merchandiser in 
the country to- 
day. But, what 
is this strange 
creature called a 
Buyer’s Market 
that has caused 
so many fears 
and premoni- 
tions? Is this 
condition so un- 
favorable to the 
retailer that he 
loses sight of his objective in 
business and how should it affect 
the LP-Gas business in the Pacific 
Northwest? 


A. R. BRAVENDER 
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Where to find New Customers and How To Look For Prospects 





Qa 


me 





By ALVIN R. BRAVENDER* 
The Alvin R. Bravender Co., Portland, Ore. 


The LP-Gas business in this sec- 
tion of the country is only 10 years 
old, as the first bulk distributor 
started in 1939. If we deduct four 
war years it is then only six, just 
a mere baby as far as industries 
go. When it started very few peo- 
ple in the Northwest knew what 
LP-Gas was or how it could be 
used to improve their standard of 
living. Today we have nearly 50 
operators covering the area with 





* A paper delivered at the March meeting 
of the Northwest Division, Liquefied Petroleum 
Gas Assn., Portland, Ore. 
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probably upwards of 20,000 users 
and only the surface has been 
scratched. 


One Problem is High Rates 


One of the problems confronting 
the LP-Gas group has been in- 
creased fuel and freight costs while 
the competitive fuel, electricity, has 
not had any post-war increases. 
However, there is a bright spot, 
too, because hydro-electric power 
has been oversold and a definite 
shortage faced the power industry 
and the consuming public this past 
fall and winter. Some of the utili- 
ties have asked for rate increases 
and Bonneville Power Administra- 
tion must review its rates this year 
and there is a distinct possibility 
of a 25% to 30% increase in their 
rates, which will naturally be 
passed on to the consumer. Then 
again Bonneville Power Adminis- 
tration admits that they cannot 
overcome the electric shortage until 
1956 at the earliest. 


Rapid Growth Another Handicap 


However, I believe that our worst 
opponent is ourselves. First, be- 
cause the industry has grown so 
rapidly since V-J day, without 
the required pre-war selling effort, 
that it has made us soft and has 
led many to believe that the busi- 
ness should come to them instead 
of going after it. This kind of a 
market has not been conducive to 
good selling or service habits. Many 
operators have forgotten that this 
is a service business and that other 
competitors operate as such and un- 
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less we give due consideration to 
our present customers we cannot 
expect to expand and grow. 

I believe that the LP-Gas busi- 
ness is the best example of free 
enterprise in America made up of 
individual business men from all 
walks of life who for some reason 
or other thought they had the abil- 
ity to operate a successful sales and 
service business. However, a buy- 
er’s market will eliminate the chaff 
and only the good operators can 
hope to succeed. 


Industry Performs Service 


Inasmuch as the supplying of 
LP-Gas is a service business, it 
must have customers and they must 
be found and sold and that is why 
today selling is a most vital cog if 
the industry in this district is to 
continue to grow at a rapid rate. 
The opportunity is here and as the 
slogan of the Prudential Life 
states, “The future belongs to those 
who prepare for it,” it is also true 
in this business. 

In preparing for the future, with 
special reference to 1949 we must 
analyze the districts where we op- 
erate, and as the bulk of our busi- 
ness comes from the rural and sub- 
urban section we should design our 
program to fit its needs. We must 
remember that the farmers in this 
area of the country have a high 
average income, considerably high- 
er than the national average and 
that the people in the small towns 
also enjoy good earnings. 

The buyer’s market has not re- 
moved the customer’s ability to buy 
but, instead, has made him more 
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particular.’ He wants his dollar’s 
worth and more too, so we must be 
able to show him how we can serve 
his needs better than anyone else. 
We must be good because the auto- 
mobile man, and many others, are 
also after his dollar. 

Probably some of you expect me 
to tell you where to find new cus- 
tomers and where to look for pros- 
pects. That I will do. 

How many of you know the ar- 
chitects in your district, have con- 
tacted them, given them information 
and left them literature, or asked 
your suppliers to mail information 
to them. Their drawing boards are 
the breeding places of specifications 
and future business. 


Make Influential Contacts 


What about the builders? They, 
too, control a great deal of business 
that could go to the LP-Gas indus- 
try if any interest was shown to- 
ward getting it. 

Then there is the county agent 
and home economist for the area 
who is in contact with women and 
their various groups 12 months of 
the year. Are you acquainted, have 
you offered to furnish a piece of 
equipment and fuel for any of the 
demonstrations she may put on, as 
well as giving her information so 
she may be conversant on LP-Gas? 

What about the schools and their 
home economics departments where 
our daughters are taught how to 
cook and on what—a new electric, 
or an old antique gas range or no 
gas range? These girls are the fu- 
ture housewives and their thoughts 
also affect even their parents’ selec- 
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tions on new equipment now, as well 
as their own future purchases. 
Then the granges, 4-H clubs, 
churches, the new tenants in all of 
our districts, and newlyweds, too, 
who are starting up housekeeping. 
Last but not least, our present cus- 
tomers. They can be good adver- 
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tisements and actually salesmen for 
us if we use them correctly. 

We are back to ringing doorbells 
and as one manufacturer calls it, 
“The push that made the major 
appliance business.” But how can 
you change them from prospects 
to customers? 

By having knowledge of the lines 
you carry and being able to make 
a real sales presentation. The pros- 
pect will know if you know “your 
stuff” cr not by the presentation 
you give in attempting to make the 
sale. Remember that you have to 
sell the women in the most cases. 
They are shoppers and the sales- 
person who makes the best pitch 
will get the business. 


Use Live Displays 


Have a live display on your show 
room floor—don’t just say it does 
this and that—but be able to show 
them what goes on. Be sure your 
equipment is properly installed and 
that vented equipment is vented to 
a flue. 

Tell the prospect what the prod- 
uct will do for her—how it will pro- 
vide better meals, better health, 
greater convenience, greater com- 
fort and less work for her—she is 
not interested in buying so many 
dollars’ worth of nuts and bolts— 
she wants to know how it will make 
her job easier and better. Show her 
how easy it is to clean the equip- 
ment and explain the functions of 
the various parts of the equipment 
—on a range top burner cookery, 
oven cookery, use of broiler and the 
extra features that are built in by 
the manufacturer; on a water heat- 
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er—the proper temperature of wa- 
ter for the various needs. Of heat- 
ing equipment, sell comfort, clean- 
liness, quiet operation, safety and 
convenience, 

You can elaborate on all these 
things but fit the story to the 
prospect’s needs—talk about her, 
the how and what it will do for 
her; know something about her 
family and mode of living by ask- 
ing questions and giving her time 
to answer. Everyone likes personal 
attention and a sincere interest in 
the prospect will inspire confidence 
and assist you in making the sale. 

Yes, but you and your sales peo- 
ple have to learn about the mer- 
chandise you carry. As most of you 
have sales service personnel instead 
of large sales forces, it would be 
best to call in the factory represen- 
tatives of the lines you carry, have 
them put on sales and service meet- 
ings and explain the selling fea- 
tures of their particular product. 


Employ Factory Sales Aids 


Sit down with your factory man 
and review the sales helps his firm 
has to offer. They spent lots of 
money to prepare these sales helps 
for you and if you don’t use them, 
you both lose money. 

Set up an advertising program 
according to your financial ability 
and schedule it for 90 days in ad- 
vance. Most factories have coopera- 
tive plans. Don’t do single-shot ad- 
vertising. Small consistent ads will 
beat flash ads every time. Adver- 
tising paves the way for future 
business, keeps your firm name in 
front of the buying public and tells 
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prospects Where you are located. 

Run window displays as tie-ins 
with national advertising of the 
lines you handle so that your trade 
will know where to buy when they 
read the advertisements in the na- 
tional magazines. Profit by this 
brand name advertising. 

Keep your premises neat and or- 
derly and make the prospects feel 
welcome when they enter your place 
of business. 


It Tekes Work to Sell 


Work is the major part of any 
program and I am pleased to note 
that in the past few months many 
of you have been embarking on new 
selling programs. I am pleased to 
see that some of you are interested 
in outside appliance dealers selling 
LP-Gas equipment instead of think- 
ing that these other merchandisers 
of appliances were invading your 
sacred territory. True, the consum- 
er must have gas to burn in the ap- 
pliances but remember gas in your 
storage tank doesn’t make you a 
profit. Furthermore, very few of 
you are financially able to set up a 
sales force large enough to prop- 
erly cover your territory. 

Isn’t it better to have these ap- 
pliance dealers selling LP-Gas 
equipment than knocking it? There 
are good ones and bad ones but by 
a little contact on your part, as well 
as factory men, they can be taught 
to sell correctly. You can continue 
to sell and with more dealers show- 
ing and talking LP-Gas, more sales 
will be made, more fuel sold, and 
you will make more money. 

Don’t overlook the follow-through 
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after selling the prospect. Be sure 
the equipment is checked before it 
is delivered. Don’t figure service 
calls just as an expense. They can 
be used as a sales weapon—to sell 
additional merchandise to the pres- 
ent customer—to further good will 
and to sell friends or relatives of 
your present customers. 

I have only scyatched the surface 
on the subject of selling today. 

Let us realize that the buyer’s 
market is a challenge to our ability 
and ingenuity. 

Understand that the days of easy 
selling and lax practices are over— 
have confidence in yourself, your 
lines and your industry. Know your * 
story and tell it. 

Give your customers the finest 
service possible. 

Remember a sales program re- 
quires work but you can have a 
wonderful time while doing it! 


Domestic Appliance Demand 
Greater in 1948 Than in 1947 


A March 17 bulletin from the Gas 
Appliance Manufacturers Assn. indi- 
cates that 184,000 LP-Gas water 
heaters were sold during 1948. Total 
gas-fired water heaters were ap- 
proximated at 1,500,000 units. 

The 1947 figures for LP-Gas water 
heaters stand at 370,000 unit sales. 
A decline of 50.3% is indicated. 

During 1948, unit shipments of 
domestic gas ranges were 12.7% 
greater than the calendar year of 
1947, with an 8.9% increase in LP- 
Gas sales. Estimated figure for 
domestic ranges stands at 2,700,000, 
with one-fourth of these for LP-Gas 
use, or 675,000 butane-propane 
ranges. 
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Never Relax Safety Vigilance 


Characteristics of fuel, special equipment and care- 
ful handling are advancing industry's reputation 


In Two Parts 
Part 1 


IQUEFIED petroleum gas, prop- 

erly handled, with adequate 
equipment, is safer than any other 
fuel! The prod- 
uct’s natural 
characteristics, 
constantly im- 
proving equip- 
ment develop- 
ments, and over 
20: years Of 
practical experi- 
enee in handling 
this material, 
are responsible 
for liquefied pe- 
troleum gas oc- 
cupying this 
very enviable position in relation 
to other fuels. Knowledge has 
produced safety. 

The natural characteristics re- 
ferred to which contribute to the 
safety of the gases are the reason- 
ably low vapor pressure, the fact 
that they are non-poisonous, gen- 
eral freedom from corrosiveness, 
and very narrow limits of inflam- 
mability. 





FRANK TAYLOR 
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The last, of course, is the reason F ga 
that very seldom does a fire occur § gj 
when liquefied petroleum gas es- — yy 
capes from its container or deliv- J ar 
ery medium into the surrounding — ta 
atmosphere. It also accounts for the F py 
fact that this characteristic has — m 
been successfully demonstrated by — wi 
the extinguishment of a lighted F nj 
match, at the end of a transfer § py 
hose, by opening the valve and sub- fF be 
jecting the burning match to af of 
stream of LP-Gas. Any such dem- 
onstration, however, is pure sensa- § qi) 
tionalism and fosters disrespect; § th 
one thing that every person in any § jg 
way connected with the industry § th: 
should positively refrain from do- § igo 
ing. gel 


Needs Air for Combustion an 


For fear that there might be } 
some who do not understand this § yj. 
illustration of an exceedingly de- is | 


















sirable attribute of liquefied petro § fro 
nal 
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By FRANK M. TAYLOR bee 
Manager of Purchasing, Transportation, and cha 
Insurance Departments; Chairman of Safety flan 






Committee, Petrolane, Ltd., Long Beach, 
California k 
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The accompanying is a presentation of 
information about liquefied petroleum gas 
as a product, and the developments in 
equipment for handling this material, 
which have a definite relationship to the 
refineries and gasoline plants—and which 
account for it being possible for LP-Gas 
to be generally recognized as a safe fuel. 
The paper was delivered at the March 
meeting of the California Natural Gaso- 
line Assn.—Editor. 





leum gas, from the standpoint of 
safety, the situation is explained 
simply by the fact that any inflam- 
mable substance requires a definite 
amount of air (the oxygen con- 
tained in the air) to support com- 
bustion. If too little air or too 
much air is present, the mixture 
will not burn. There is a very defi- 
nite range of mixtures which will 
burn or explode. This range lies 
between the lower and upper limits 
of inflammability. 

For a mixture of propane and 
air will burn if, in a given volume, 
the percentage of propane present 
is not less than 2.3% or greater 
than 9.5%. As an extreme compar- 
ison with other fuel gases, hydro- 
gen, when present in any percent- 
age from 4% to 74%, will form 
an inflammable or explosive mix- 
ture, 

Also, an inflammable or explosive 
mixture will be formed if acetylene 
is present in air in any percentage 
from 2% to 80%. The relatively 
harrow range of limits of inflam- 
mability of propane is reflected in 
the safety of LP-Gas as a fuel 
because, in case of a leak, the 
chances of the formation of an in- 
fammable mixture are compara- 
tively small. 
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During the development years 
of this industry it was to be ex- 
pected that certain items of equip- 
ment such as pressure vessels, 
valves, pumps, hose, etc., that were 
perfectly satisfactory for steam, 
air, or volatile liquid service, and 
which of necessity had to be 
adopted for use in the LP-Gas in- 
dustry, would be found to be in 
some way inadéquate or imprac- 
tical. The manufacturers of such 
equipment have done a splendid job 
in keeping pace with the numerous 
technological developments and 
have every reason to be proud of 
the handling and utilization equip- 
ment that is available today, and 
through which, the manufacture, * 
distribution, and utilization of liq- 
uefied petroleum gases may be car- 
ried on with absolute safety. 


Knowledge Produces Safety 


In this business, as in any other 
enterprise, availability of the finest 
and most suitable equipment pos- 
sible does not alone suffice to ac- 
complish the purpose, but knowl- 
edge gained and applied produces 
safety. Proper analysis of condi- 
tions, selection of the equipment 
capable of performing each par- 
ticular function, effective assembly 
and installation, sufficient periodic 
inspection and servicing, and last 
but of greatest importance, opera- 
tion by fully informed, properly 
trained personnel, are necessary to 
obtain the optimum in safety. Our 
combined experiences during the 
period of some 20 years makes 
conformity to these conditions en- 
tirely possible if our knowledge is 
exchanged, compared, and dissem- 


43 








inated throughout all divisions of 
our industry. 

There is a definite need of more 
interchange of such _ beneficial 
knowledge and a grave necessity 
for informative facts about LP-Gas 
reaching the general public and 
those performing services inciden- 
tal to our operations. This is nec- 
essary in order to maintain the in- 
dustry’s welfare because there is 
considerable adverse public opin- 
ion prevalent in some quarters at 
this time, particularly among a few 
insurance companies. That this det- 
rimental opinion has reached con- 
sequential proportions is evidenced 
by the following excerpts from a 
letter dated Dec. 23, 1948: 

“There have been several reports 
in this area concerning an increase 
in liability insurance rates which 
vary between 300% and 600% 
(Blank) Company’s insurance costs 
were tripled for next year and 
their coverage is not as complete 
as it was this year. (Doe) Brothers’ 
insurance rates were supposedly 
increased 600%.” 


Wrong Ideas Need Correcting 


It is obvious that if this trend 
in thinking is allowed to go uncon- 
tested and steps are not taken to 
correct the impressions apparent in 
the minds of some people, it is like- 
ly to cost the concerns engaged in 
the LP-Gas business untold thous- 
ands, or perhaps millions, of dollars 
annually. Consequently, such ac- 
tion would strongly affect the na- 
tural gasoline manufacturers and 
oil refiners because these two 
branches of the oil industry are re- 
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sponsible for the entire production 
of liquefied petroleum gases. 

The remark has been heard on 
occasion that the manufacturers of 
liquefied petroleum gas are in a 
category separate and distinct from 
the distributors, transporters, and 
dealers who handle, store, and de- 
liver this material to the consumers 
and, therefore, are not too much 
concerned with what takes place 
after the material is loaded into the 
motor truck cargo tank picking up 
the material at the manufacturer's 
loading rack. 


Safety Concerns Everyone 


Can there be any doubt regard- 
ing a probable impact upon the 
natural gasoline manufacturers and 
refiners as well as the marketers, 
should LP-Gas, falsely or other- 
wise, become generally known as an 
undesirable element or extremely 
hazardous material? If such were 
the case, would insurance company 
engineers be inclined to overlook 
the reputedly dangerous exposure 
because of its presence in a gasoline 
plant instead of an LP-Gas bulk 
plant? Not very likely! More prob- 
ably, the surcharge would be great- 
er, gallon for gallon, because the 
gasoline plant would embrace a 
much larger overall risk. But there 
is no need to make suppositions, 
or hypothetical examples; the mat: 
ter is simpler than that. No com- 
pany can afford to have an accident 
which might result in a fire which 
would destroy its entire plant. 

This brings us to the point of 
considering what our company be 
lieves to be the most efficient as 
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sembly of equipment to prevent 
such an ocurrence. 

Referring to a previous state- 
ment regarding the limits of in- 
flammability reminds us that li- 
quefied petroleum gases will not 
burn unless they are part of a gas- 
air mixture containing at least 
90.5% air; therefore, if they are 
stored, transferred, or delivered in 
a closed system, thus preventing 
contact with air, no danger of fire 
or explosion can possibly exist. 


Allow No Gas-Air Mixture 


Our problem then, from the 
standpoint of safety, is to make 
certain that no gas-air mixture is 
allowed. It is assumed that any 
refinery or natural gasoline plant 
handling LP-Gas will have provided 
proper equipment for the operation, 
such as pipe lines of at least extra 
heavy pipe, storage tanks with re- 
quired working pressures for the 
products stored, specially seated 
valves for LP-Gas service (400 lbs. 
0.W.G.), and all other items nec- 
essary to maintain an adequate, 
closed system in the normal course 
of operation. Therefore, the only 
possibility of a hazard is through 
some abnormal situation. A natural 
question would be, what abnormal 
situations? 

Well, in handling liquefied petro- 
leum gases we are working with 
products having entirely different 
vapor pressures; for instance, at 
100°F butane has a vapor pressure 
of 37 lbs. gauge while propane ex- 
erts a vapor pressure of 175 lbs. 
gauge. For economic reasons stor- 
age tanks are often used that are 
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suitable for one product, or per- 
haps a mixture, but not suitable 
for higher vapor pressure material ; 
therefore, care must be taken to 
insure against delivering a product 
having a vapor pressure in excess 
of the working pressure of the tank 
into which delivery is being made. 

Secondly, refineries and natural 
gasoline plants usually employ posi- 
tive displacemént pumps. For this 
reason, to prevent the possibility 
of pressure increase beyond equip- 
ment limitations, which might re- 
sult from unexpected restrictions 
in the system, and cause a rupture, 
accurate, quick-acting pump con- 
trols must be applied. 


Insure Against Overfilling 


LP-Gas storage tanks require 
that from 10% to 13144% of the 
total capacity of the vessel be left 
unfilled by liquid as a cushion 
against expansion. It follows, there- 
fore, that precautionary measures 
should be exercised to prevent over- 
filling. 

And, of course, to continue along 
the line of flow, proper provision 
must be made for the relief of the 
receiving tank should any condition 
result in an internal pressure with- 
in a tank equal to the tank’s safe 
working pressure. 

The accompanying photographs 
will illustrate equipment which we 
believe provides for such conting- 
encies as amply and completely as 
is possible. 

Fig. 1 is a general view of the 
plant, showing a battery of pumps. 
The Worthington Hi-Vol pump in 
the foreground is our plant-stor- 


45 








age-to-bulk-plant storage pump, 
through which our liquefied petro- 
leum gases are handled. You will 
notice in the picture several de- 
vices for accomplishing the type of 
control just mentioned. Rising out 
of the ground are two lines—one 
for propane and one for butane or 
commercial mixture—each equipped 
with a blinding flange. 

Before any shipment is com- 
menced, the spectacle plates are 
changed as called for and inspected 
by both the plant operator and the 
bulk plant gauger. Both parties 
sign a written report as to the 
position of each plate immediately 
prior to shipment. Just below the 
blinding flange may be observed a 
l-inch valve and line. This line 
connects the pump intake piping 
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(between the two valves) with one 
of the plant vacuum lines for the 
purpose of draining this section of 
the manifold before changing the 
blind flange spectacle plates. 


The vertical line with flanged 
connection to the top of the pump 
is the pump discharge line, with a 
right angle take-off leading to a 
spring loaded by-pass valve set for 
75 lbs. differential pressure (differ- 
ence between pump inlet and pump 
discharge), which is slightly above 
the pressure required to move the 
liquid at the desired rate. The out- 
let of this valve discharges into 
the pump section. 

At this point it was deemed ad- 
visable to provide a secondary, or 
over-control. Not because the relief 
valve was inadequate in design or 
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capacity but because of the remote 
possibility that something might 
occur that would result in insuffi- 
cient relief to prevent the pump 
building too high a pressure on the 
system. 

Directly above the power end of 
the pump, the picture shows a 
Fisher 4100-DR-555 pump governor 
with a small line running from 
the pump discharge manifold to the 
control head of the governor. The 
governor is designed to be norrnal- 
ly closed, depending upon separate 
auxiliary pressure on the dia- 
phragm to keep it open, and is set 
to bleed down and close if the 
pump outlet pressure reaches 275 
lbs., thereby stopping the pump by 
shutting off the steam. 

An additional item of equipment 
that is not visible in the picture 
is a cast steel, duprene-seated, back 
flow check valve in the line leading 
from the pump discharge. 
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Since this equipment assures us 
of an absolutely safe delivery of 
LP-Gas into the pipe line, let us 
survey the machinery for handling 
the receiving and storing of the 
products. 

Fig. 2 is a general view of the 
bulk storage plant from what you 
might term the receiving end. The 
tank on the right is a butane or 
“commercial butane” unit with a 
gross capacity of 20,000 gallons 
and has a maximum working pres- 
sure of 140 psi in accordance with 
the API-ASME Code. 

The tank on the left is a 30,000 
gallon gross capacity unit with an 
API-ASME maximum working 


pressure of 250 psi. Again, inathe 
interest of safety, this storage is 
remote; approximately 1600 feet 


from the absorption plant, situated 
on a Spacious plot of ground, not 
adjacent to any domestic or com- 
mercial housing, not on a_ heavily 





traveled thoroughfare, but conven- 
ient to two main east-west high- 
ways and two main north - south 
arteries. 

The receiving mechanism detail 
does not show in this picture so 
the next picture is presented for 
your observation. 


Dual Receiving Mechanism Used 


In Fig. 3, we see twins—identical 
safety twins. The one on the left 
handles butane and the one on the 
right handles propane. The pipe 
coming out of the ground in the 
very center of the picture, equipped 
with a 400 lb. O.W.G., duprene- 
disc, globe valve, is the delivery 
end of the pipe line from the plant. 

Your attention is called to the 
fact that-here, as well as on the 
inlet to the shipping pump, provi- 
sion is made for product selection 
and/or rejection by the bulk plant 
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operator, through blinding flanges, 
one on each line; ard also, as be- 
fore, the position of the spectacle 
plates must be certified by the 
bulk plant operator before each 
shipment. 

For further control, a positive 
shutoff valve is provided on each 
branch line. 


(To be concluded in July) 


Miller Bros. Incorporate 
As Home Gas Service, Inc. 


The firm of Miller Bros., of Kahoka, 
Mo., which has been selling LP-Gas 
and appliances for some years, has 
recently changed its name to Home 
Gas Service, Inc. 

The company has been incorporat- 
ed for $60,000 with R. L. Miller, presi- 
dent; W. H. Ayers, vice president; 
and H. §S. Ragan, secretary-treasurer. 

Mr. Ragan will be operating mana- 
ger. The firm will sell at both retail 
and wholesale. 
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Ample storage is one of Hydroflame’s assets, 


Minnesota Operator Opens First Business 
In New Industrial Center 


= in 1947 the Hydroflame Gas 
Co. started business in Austin, 
Minn. Hydroflame is a partnership 
operation: Chester Wesemen and An- 
thony (his friends call him “Tony’’) 
Palcich set up shop together, with 
Mr. Wesemen as senior partner and 
Tony as the managing partner. As 
always seems to be the case when 
alert men who are willing to work 
enter the LP-Gas business, their part- 
nership prospered. 

Their facilities were adequate at 
first, but it wasn’t long until they 
grew cramped. Hydroflame adver- 
tised: “Heat — Cook — Refrigerate — 
with Hydroflame,” and residents be- 
yond the mains in the Austin area 
responded by flooding them with or- 
ders. The partners’ service was good, 
but they wanted it to be best, and 
at their rate of business expansion 
seemed the order of the day. 

Enter the Austin Chamber of Com- 
merce and the Geo. A. Hormel Co., 
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which has an institute for product 
study at Austin. 

About two years ago arrangements 
were made by Hormel and the Cham- 
ber to set up a new industrial center 
on Highway 218, approximately two 
miles from Austin’s center. The high- 
way intersects with the Milwaukee 
railroad tracks there, and the land is 
considered ideal for industrial ex- 
pansion. 


Perfect Match 


The shoe fitted ideally, so Hydro- 
flame Gas Co., Inc., was the first in- 
dustry to move into Austin’s new 
“Industrial Service Center.” New fa- 
cilities include the storage tank shown 
in the accompanying picture, the 
company’s new main office, and com- 
plete warehousing and appliance sell- 
ing and servicing space. 

Hydroflame carries a large line of 
appliances and furnaces and other 
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Part of Hydroflame Gas Co.’s equipment are these two trucks. 


LP-Gas equipment, with its list of 
famous names including Servel, “Jan- 
itrol,’” Moore, Standard Gas Equip- 
ment, Day & Night, Ensign and Cen- 


tury. It buys its fuel from Anchor 
Petroleum Co., of Tulsa. The com- 
pany sells to homes and industry; its 
business beyond the mains includes 
quick recovery water heaters for tour- 
ist camps, farm users, ete.—practi- 


cally every aspect of the LP-Gas busi- 
ness. 

The new plant is planned for that 
wide variety of service. Fronting on 
the highway, Hydrcflame’s consoli- 
dated facilities include a large drive- 
in and parking area. The main office 
and appliance building are recessed 
far enough from the present highway, 
incidentally, so that the present two- 
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lane road may be expanded to a four- 
lane super-highway without cramp- 
ing the growing company. The com- 
pany’s storage tanks, compressor sta- 
tion, warehouse, bottle filling station, 
garage, etc., are located along the 
new spur track which runs parallel 
to the highway at the rear of the 
property. The company owns two tank 
wagons, a boom truck, and two in- 
stallation rigs. 

Estimated cost of the completed 
plant is $100,000. It will stand on a 
plat which extends 220 ft. along the 
road and is 570 ft. deep. 

Hydroflame’s expansion has been 
accompanied by friendly advertise- 
ments in the Austin Daily Herald. 
Typical of these is an excerpt from 
the ad announcing the new plant: 
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Systems in stock for serving customers beyond the mains around Austin, Minn. 







“To our new and future customers: 
Those of you who are considering 
purchasing one of our Hydroflame 
systems, after making purchase, will 
get the best and fastest service the 
company can render. The company is 
hiring and training local personnel as 
fast as conditions warrant. In case 
of emergencies, such as new home 
construction where fresh plaster is 
involved, we feel that the home build- 
er is entitled to immediate service; 
therefore, we ask that you bear with 
us on our service.” 

The policy of considering and work- 
ing with the community for the great- 
est benefit to all has seemed to pay 
off for Hydroflame, both in dollars 
and satisfaction. 








Two Ways to Balance Load 


An analysis of dealer storage vs. consum- 
er storage, and summer-winter demands 


NY discussion of industry load 

balance could be extended for 
hours. Load balance can’t be 
shrugged off much longer as typical 
of the industry’s “growing pains.” 
The situation has developed to the 
stage of “chronic indigestion,” and 
it is time for dealers and produc- 
ers to sit down beside the patient 
and mutually agree upon the diag- 
nosis and a practical cure. 

We feel that there are just two 
approaches to the problem of load 
balancing. Either we must (1) in- 
crease summer consumption, or 
(2) store the excess fuel. As for 
the first method, much has been 
said and a great deal more is being 
written in our trade journals on 
this subject. Let me give the deal- 
ers’a pat on the back right here by 
saying that I do not know of a 
single one who wouldn’t mortgage 
his wife and family for an attrac- 
tive chunk of extra summer vol- 
ume, and I think we have all lost 
many a night’s sleep worrying 
about red figures during June, 
July, August and September. 

The plain, unvarnished truth at 
the moment is that some summer 
loads, such as water pumping and 
tractor and highway fuel, are di- 
minishing. Our own _ experience, 
therefore, prompted us to review 
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By W. R. SIDENFADEN 
President, Suburban Gas Service, Inc., 
Ontario, Calif. 


the situation along the line of pro- 
viding storage for our summer ex- 
cess. 

To analyze our problem, let us 
first look at the total sales curve as 
shown in the figures in Table 1. 

From our total sales, all fuel de- 
livered to standby plants has been 
deleted and some corrections have 
been made to cover other abnormal 
fluctuations within our control. No 
approach to load balancing seemed 





TABLE 1. TOTAL SALES 
VOLUME 
WRRMALY. 6isss.cadie cde 940,000 
MOORUREY . 00 cdsiow!sctevesies 755,000 
INR ON 0s: vibe. acy eae eiorniers 845,000 
POUR 556 olor 0 ws a: sieiovaceyavates one 635,000 
ET RI 522,000 
WRG ia%s20. erate stom sarees 473,000 
I lia iskorg areave-clets, owecers 383,000 
OO a ee 394,000 
SOPLCHINOD «0.5.5 6n6 ssc 373,000 
WREOUOE iisiece sic Sere cinioere 521,000 
INOVOMIDOE = eiai5c wea ca 670,000 
DEROMDER oa iced secs a beets 900,000 
EE SEID 06st 8S 6 co le76: seals -werscons 7,411,000 
Average per month...... 617,500 
Ratio of Low to Average, 1.65 to 1 
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What Makes These Vehicles 
So Much Alike? 


SINCLAIR LP-GASES 
/ 





SINCLAIR LP-GASES 


ove 
It’s the “stowaway” that rides in every shipment of 
SINCLAIR LP-Gases from the refinery to the consumer. 
Packed into SINCLAIR LP-Gases are Hidden Ingre- 
dients — important things like INTEGRITY, REPU- 
TATION, RESPONSIBILITY, PERFORMANCE 
AND REAL SERVICE. 

That’s why Distributors like to do business with 
SINCLAIR ... year after year. For SINCLAIR is ex- 
clusively a wholesaler of LP-Gas . .. and never competes 
with any of its customers. 


SINCLAIR. 


SINCLAIR PRAIRIE OIL COMPANY 
LIQUEFIED PETROLEUM GAS DIVISION * SINCLAIR BUILDING, TULSA, OKLAHOMA 
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TABLE 2. SALES BY CLASSIFICATIONS 

Month Domestic Industrial Highway 
WBNURTY: — 6.06.0 054,035esan Gates 460,000 380,000 100,000 
TACDIUREY 00 5bisaecle eae ie oe 365,000 275,000 115,000 
MBPON  oin.sc.oa co-owner ome te 390,000 280,000 175,000 
Berl! assssiednosescsonwricease 265,000 200,000 170,000 
BN 6 5c: én: 0.0 weerwiesaaree bearers 250,000 170,000 102,000 
BND: - dscrccoancesscsaqusegosss 225,000 130,000 118,000 
DY: acaseSnrecsernneeees 180,000 110,000 93,000 
ARPUREG J. 65 cisco eo es 195,000 115,000 84,000 
Geniemieel. is cheese: os.0ters eet yoig ane 210,000 105,000 58,000 
Cte Dee is acescsnsonantemowes 245,000 185,000 91,000 
INGVEMIDGEisiscsiseuistinccass 295,000 215,000 160,000 
DDE RIIOR 55, s5cscavese:9 ws oieverpiviore-nialo 440,000 355,000 105,000 

CES Oe een: 7 ee eRe 3,520,000 2,520,000 1,371,000 
Monthly Average ............ 293,000 210,000 114,000 
Ratio of Low to Average...... 1.63 2.00 1.97 

















otherwise feasible. Our figures il- 
lustrate a seasonal variation show- 
ing a low of 373,000 gallons in Sep- 
tember and a high of 940,000 gal- 
lons in January. 

The ratio of low month to aver- 
age is 1.65 to 1, which in Southern 
California may be fairly typical. 
Now’ let us further break down 
these figures into sales by three 
classifications, shown in Table 2: 
1—Domestic consumption. 2—Nor- 
mal industrial uses such as water 
pumping, tractor fuels, etc. 3— 
Highway motor fuel. 

Note that in months in which the 
gallonage exceeds the average 
monthly gallonage, the figures em- 
phasize that those months are the 
problem children. Also observe that 
although each classification is un- 
balanced, such unbalances occur at 
varying seasons of the year, thus 
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compensating to a degree for win- 
ter domestic peaks. 

We then computed in Table 3 
the excess gallons over the monthly 
average representing the additional 
gallons which we would have to 
store in order to take perfectly bal- 
anced deliveries, or 1,040,000 gal- 
lons. From this we deducted our 
present plant storage capacity of 
190,000 gallons, arriving at a net 
of 850,000 gallone to be stored. 

We next surveyed our customer 
storage tanks and arrived at an 
approximate capacity of 700,000 
gallons. This looked like the solu- 
tion for the moment but when we 
pursued this avenue to its conclu- 
sion, we unhappily discovered that 
for practical operating purposes 
we could only partially utilize this 
storage as it now exists to achieve 
our end. 
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I know there are questions in 
your mind about this conclusion 
and I’m going to come back to it 
later. But first let me _ follow 
through and show you what could 
be done through increased plant 
storage in our operations. We felt 
from previous talks with suppliers 
that a commitment varying not 
more than 10% from a predeter- 
mined monthly average would 
prove a highly acceptable load bal- 
ance contract. On this basis we ad- 
justed our storage requirement to 
a net of 670,000 gallons as shown 
on the chart. 

Table 4 is a projection of the 
program outlined above beginning 











with June of 1948 and carrying 
through December of 1949. Note 
that we would be working against 
some pretty close situations. In 
March, April and May plant stor- 
age appears to be rather low for 
comfortable operation and in Sep- 
tember, October and November the 
reverse is true. However, our sur- } 
vey indicated that available con- iy 
sumer storage could be utilized to ' 
the extent of about 150,000 gallons 
which we felt would provide an | 
ample cushion against extreme | 
weather peaks or other abnormal- 
ties. | 

Now to get back to balancing |! 
through existing customer storage. | 

































n- TABLE 3. EXCESS OVER MONTHLY AVERAGE TO BE PLACED 
IN STORAGE 
S Excess Above 
ly Month Monthly Sales Monthly Average Avg. Mo. Sales 
al Se Ne 940,000 617,500 322,500 
to ee eee 755,000 617,500 137,500 
il- RNIN isd ahicnvinasanneins 845,000 617,500 227,500 
il- J 5 ORC Re 635,000 617,500 17,500 
ir WEN oD at narecrertacneeiece da 522,000 CROO an Seamer 
of PN. (ak tire Code wiialeecers 473,000 rt | reece 
; Ee RR IR Ie 383,000 ere 
‘ ea a ae 394,000 oe. \ Seeen 
. SGNUOINDOP cvléisieinedsders 373,000 (b 0  | nA crc 
or LL Sener ieee 521,000 G2ECGO:  « C ereences 
in DROUGIANGE «66.55% 6.0/6-6:<i0-0,0:0 670,000 617,500 52,500 
0 DCCHHINGE: oc ciiceawcwes 900,000 617,500 282,500 
” ih Ric ho PS) ola adidionceeetiiWien 1,040,000 | 
ye soe ars 
1- Deduct. Present: Plant Btorage. w< occcscienceccnescee neces 
at a 
SME sath dense ba mh aaenuaaaib canes onenaaneenwers 850,000 
3 To Correct for Plus or Minus 10% Load................. 180,000 
e Net Additional Storage Required...................000. 
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TABLE 4. 
_ Excess to 
LP-Gasin Purchases Sales LP-Gasin Be Stored 
Month Storage F rst Per Per Storage Last in Cust. 
1948 Day of Month Contract Schedule 2 Day of Month Storage 
WARGO sisineiae nanan 100,000 650,000 579,335 170,645 
WAG cei diaasicee 170,645 650,000 472,225 348,420 
a mee 3/8./20 (50 000 489.679 508,741 
eee 508,741 700,000 458,000 750,741 Saree 
October ......... 750,741 700,000 586,000 864,741 7,754 
MDGs erxecosnuacnh 864,741 700,000 740,000 824,741 sith 
Se ee 824,741 700,000 960,000 564,741 
1949 
January ......... 564,741 700,000 955,000 309,741 
February ........ 309,741 700,000 720,000 289,741 
eS ee 289,741 700,000 910,000 79,741 
i ere 79,741 650,000 685,000 44,741 
ES, dackwsriccannis 44,741 650,000 608,000 86,741 
TAO -ncwsweaeans 86,741 650,000 520,000 216,741 
"ea er ae 216,741 650,000 495,000 371,741 
BRGUEE) occs0csess 371,741 650,000 | 465,000 556,741 
Baie. wcunadccsnes 556,741 650,000 452,000 754,741 
October ......... 754,741 650,000 568,000 836,741 
Moy: sacesecsskes 836,741 700,000 713,000 823,741 
DAS: sascanidasacaats 823,741 700,000 910,000 613,741 
Total bulk plant storage available—856,987 Gallons 
Estimated present consumer storage—700,000 Gallons 








Table 5 illustrates a typical, inde- 
pendently operated plant serving 
approximately 1230 individual cus- 
tomers. There are three delivery 
trucks and one service truck. The 
plant storage tank has a capacity 
of 10,000 gallons. Storage tanks 
located on customers’ premises 
have a capacity of 90,000 gallons. 
The area served is approximately 
the size of Orange county, Calif. 
This dealer has $80,000 in net, 
fixed assets, a net worth of $95,000 
built up over a 13-year period. 
Table 6 shows his monthly sales 
gallonage, the excess above average 
gallons to be stored, the number of 
customers served each month, the 
average monthly consumption per 
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customer, and the excess above 
average to be stored by each cus- 
tomer. In calculating the required 
consumer’s storage for load _ bal- 
ance we pursued the following 
method, as shown in Table 7. 
First, each customer requires 
sufficient storage for an average 
month’s fuel consumption, or 47 x 
1230 — approximately 58,000 gal- 
lons. For proper customer service, 
as a safety margin and as assur- 
ance against abnormal use occa- 
sioned by extreme weather, illness, 
etc., we have added another 25 gal- 
lons per customer, or 30,750 gal- 
lons. From our figures we have ar- 
rived at 55 gallons per customer as 
the excess over average to be 
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TABLE 5. TYPICAL PLANT 
Number of customers...... 1,200 
Delivery CHUCKS 2.6. ccisiisices 3 
Pian. StOLERO = 6.665 6 8 os scene 10,000 
Customer storage ......... 90,000 











stored, or 67,650 gallons. All of 
these figures give us a total of 156,- 
400 gallons of storage required. 
Deducting plant storage of 10,000 
gallons plus the 90,000 gallons in 
tankage now at consumers, we ar- 
rived at a net additional required 
of 56,400 gallons in customers’ 
tanks. 

If we apply to this plant the 
method used in arriving at plant 
storage required we obtain a fig- 
ure of 72,429 excess gallons to be 
stored less 10,000 gallons now in 
plant storage capacity, or 62,429 
gallons. 

Now bear in mind that small 





























bulk tanks for customers cost the 
dealer about 70 cents per net gal- 
lon of capacity today. Add another 
20 cents per gallon to the dealers 
cost for delivering and installing 
these facilities, and you have some 
idea of what each additional gallon 
of storage for the customer costs. 
Compare this with our estimate of 
40 cents for purchasing and in- 
stalling large plant storage tanks 
of 25,000 ‘or 30,000 gallon capacity 
and you'll probably arrive at about 
our own conclusions, namely, that 
plant storage seems the feasible 
way. 

Briefly, there are other compli- 
cations which confront the dealer 
in his efforts to size customer's 
storage in proportion to his indi- 
vidual load. Code restrictions, clear- 
ances and particularly consumer 
resistance most frequently must be 
considered. Against these the deal- 
er has, however, a tremendous in- 
centive to sell adequate storage 














TABLE 6. TYPICAL PLANT 
Excess Number Average Excess 
Gallons Above of Consumption Above 
Month Sold Average Customers Per Cust. Avg. 
MOD | ci sauietess 52,200 1157 45 
EE cave eiote Neleete 46,721 1162 40 
CN ETT 53,884 1171 46 
MS cup eeee 42,274 1185 36 
WO sc duecenieeicle 52,725 ews 1204 44 seat 
ae eee 60.079 4,050 1216 50 3 
RRS ees 80,847 24,818 1222 66 19 
ia stp Ce Save 60,446 4,417 1230 49 2 
| Se 66,032 10,003 1234 54 7 
ee eee 70,248 14,219 1229 57 10 
1 Se ee 44,225 “ite 1239 36 dean 
BE ete tad here 42,668 1247 34 
ee ee 57,507 
Average monthly gallonage—56,029 
Average monthly consumption per customer—47 Gallons 
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TABLE 7 
Average Monthly Fuel Consumption—47 Gallons 





1230 Customer x 47 Gallons...... 
Safety Factor of 25 Gallons x 1230 
Per Customer Excess over Average—41 Gallons x 1230.. 50,430 Gallons 


ee 


Ce 


Gallons of Storawe Required. .......00cssecccsnvecesos 138,990 


10,000 Plant Storage plus 90,000 Customer Storage..... 100,000 


Net Additional Required in Customer Storage.......... 38,990 


57,810 Gallons 
80,750 Gallons 








Plant Storage Required—57,507 Gallons 
Less 10,000 Now Available=47,507 Gallons 








and I sincerely believe that the ma- 
jority of us are exerting every ef- 
fort in this direction. Each gallon 
of increased consumer storage 
means a healthy decrease in the 
dealer’s delivery costs, a balancing 
of payrolls, and maximum utiliza- 
tion of a minimum of delivery 
equipment. 

From our survey which I have 
outlined briefly, we have concluded 
additional plant storage, plus coor- 
dinated control of existing consum- 
er storage capacity, must be had to 
balance our present load now. Hav- 
ing arrived at this conclusion our 
next problem was the feasibility 
of financing the job. We first felt 
that any solution to this riddle 
should be one which would place 
the small dealer in a position to 
do this job; for while large mar- 
keters have access to long term 
capital to complete such a pro- 
gram, the individual operator is 
generally confined to shorter term 
bank borrowing; and thus we be- 
lieved that our financing pattern 
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should be one which is within his 
capacity in order to do the job on 
an industrywide basis. Bearing 
this in mind, let us analyze the 
cost of doing the job in the typical 
independent plant operation de- 
scribed before. 

We arrived at 63,000 gallons of 
approximate additional plant stor- 
age. This at an estimated cost of 
40 cents per gallon in place and 
ready to use would involve a cap- 
ital expenditure of $25,200. 
Against this we have been told 
that an approximate five year loan 
of $15,000 at 6% interest could be 
secured, this loan to be amortized 
in monthly installments, including 
interest. The dealer operating 
this typical plant shows a net 
worth of $95,000 and against such 
equity and in view of his previous 
successful operation, an additional 
loan of $10,000 secured by other 
fixed assets for a period of three 
years at 5% is obtainable. 

The dealer’s monthly payment 
obligations on such a program are 
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SUMMER SALES FOR EXTRA PROFIT 


Sell air circulation in summer and automatic heat for winter 
Summer sales of Reznor heaters keep your men busy... 
summer installations are easier, too. Summer sales often 

1 extra sales and profits. World's biggest seller. Cata- 
log U-45 shows extra features. Write today 


REZNOR MANUFACTURING CO. 
4 UNION ST. . MERCER, PENNA. 
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outlined in Fig. 8, beginning with 
$589.17 per month during the first 
year and gradually decreasing to 
$299.17 per month during the final 
two years. Before his banker, 
however, extends himself to the 
point of an actual loan for this 
program, the dealer must sit down 
and carefully ilustrate the addi- 
tional savings and revenue which 
will accrue through such a size- 
able capital expenditure. 


Right here, gentlemen, is where 
you enter the picture, for the ad- 
ditional revenue which the dealer 
must illustrate to his banker must 
come partly from you. It is cer- 
tainly not my position to endeavor 
to point out what your portion 
may or should be, but you will 
agree, I’m sure, that you, too, 
have a substantial economic ad- 
vantage in a balanced LP-Gas load 
and only you can determine its 
amount. A possible approach may 
be to divide your total annual 
revenue for LP-Gases from all 
sources by your annual production 
to’ arrive at the per gallon cost 
which you are now realizing and 
offer your fuel to the dealer on 
this basis for a balanced load. Or 
perhaps summer-winter fuel pric- 
ing is the answer. 


The accompanying paper was delivered at 
the March 3 meeting of the California 
Natural Gasoline Assn. in Downey, Calif. 
Mr. Sidenfaden wishes credit to be ex- 
tended to Frank Olmsted, formerly of 
Union Oil Co., for assistance in preparing 
the material set out. If and when an an- 
swer to Mr. Sidenfaden’s questions is 
made by some member of the CNGA, it 
will be published.—Editor. 
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TABLE 8. FINANCING PLAN 
36 Monthly Payments of 

CS 7 ere $21,210.12 
24 Monthly Payments of 

TOE» oie ievere loreroruouens 7,180.08 

POUR ) 5.8 oisueistcotosrcrelere $28,390.20 
PPTL PO)” os\ (sie sieve lexsrexqors $25,000.00 
MRUETORE: 6020S siserernds 3,390.20 

POLLS siSievacentcos axe reste $28,390.20 











At any rate this is about the 
point where we dealers must stop. 
We have determined what we 
need; we have computed the cost; 
we have the assurance that financ- 
ing can be secured. It is a chal- 
lenge to you gentlemen now to sit 
down with us and provide your 
answer to the question just posed. 


Coal-Gas Plant in Manitoba 
Will Shut Down June | 


The Brandon, Manitoba, coal-gas 
plant which was first operated as a 
private company and more recently 
operated by the Manitoba Power Com- 
mission, will close down next June 
1 if nothing happens in the mean- 
time to bring about its continuance. 
Insufficient revenue is the reason for 
closing down. 

Opportunities for LP-Gas may be 
forthcoming in this Canadian city. 
Many of the present appliances oper- 
ating on manufactured gas may be 
converted to the use of LP-Gas in 
order to avoid purchasing new elec- 
tric appliances. 
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How a Trailerite 
Views LP-Gas 


| 1QUEFIED petroleum gas wasn’t 

new to us when my wife and I 
bought our house trailer in 1947. For 
nearly five years it had been our 
cooking fuel in the apartment where 
we lived in a western Pennsylvania 
town. Or rather, in two apartments, 
for we moved once. 

During those five years we had been 
given excellent service by our LP- 
Gas dealer. When war _ shortages 
foreed him to take away our reserve 
cylinder, he assured us that he would 
make every effort to supply us 
promptly when we notified him that 
our gas was exhausted. 
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TOP: The Lee-Haven trailer park, At- 
lanta, Ga. BELOW: The Prothero trail- 
er in its Colorado quarters. The base 
was enclosed with simulated brick. 


He lived up to that promise. I 
recall one occasion when the gas ran 
out while my wife was cooking din- 
ner. It seemed like only a matter 
of minutes from the time we phoned 
him until he arrived with a replace- 
ment cylinder. Then, as soon as he 
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TOP and CENTER: Trailer camps in 
Arizona. BOTTOM: Bulk plant of Has- 
sayampa Butane Co., Wickenburg, Ariz. 


Photos through courtesy of Miss 
Norma Schuelke, MacDonald-Cook 
Co., and Trailer Coach Manufac- 
turers Assn. 
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By W. B. PROTHERO 


Phoenix, Arizona 


was able after the war, he gave w 
back our spare tank of gas. 

Among the features my wife liked 
about LP-Gas were its uniform 
quality and even pressure. Top 
burner, oven or broiler flame could he 
adjusted to the desired degree with 
the knowledge that it would remamtn 
that way until the cooking was fin- 
ished. 


Let Thermostat Control Cooking 


These characteristics of LP-Gas 
enabled my wife to put her Sunday 
dinner roast in the oven before we 
left for church, knowing that LP- 
Gas and the oven thermostat would 
do the rest. The fact that the meat 
was nearly done when we returned 
meant that she didn’t have to spend 
most of Sunday afternoon in the 
kitchen, as might have been the case 
otherwise. 

So when health made it neces- 
sary to go West and we purchased a 
house trailer, we were glad to find 
that it was equipped for cooking with 
the fuel we had found so satisfactory. 
The compact range even had the 
same make of oven thermostat as the 
large range we had disposed of when 
we sold our furnishings. 

On the trip to Colorado we had 
further insight into the advantages 
of LP-Gas for trailer cooking. Be- 
cause we were independent of outside 
sources of supply, we could stop to 
cook lunch or dinner in a roadside 
park or other scenic spot instead of 
having to do our cooking where 4 
utility connection could be had. 

Furthermore, if we were anxious to 
make time in order to reach a par- 
ticular destination by nightfall, we 
didn’t have to lose time in prelim- 
inaries when it came to cooking 4 


. 
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RELIANCE 


REGULATORS 


ARE DESIGNED AND 


TESTED 


TO MAKE L-P GAS BEHAVE 


A Reliance Regulator will make gas 
behave in every conceivable regulating 
application in the liquid petroleum indus- 
try. The wide range of sizes with many 
variations of Reliance Regulators provide 
positive and uniform control for all pres- 
sure conditions in L-P gas lines. 


Since the birth of the L-P gas industry, 
Reliance Regulators have been preferred 
for their originality of design, by which 
positive lock-up and absolute control of 


AMERICAN 
METERS 


_. 

















steady outlet pressure are assured under 
variable loads and inlet pressures. 


Simplicity reduces installation costs, mini- 
mizes maintenance service, reduces size 
and weight for convenient handling. To 
make your L-P gas system behave, install 
Reliance Regulators. 


BULLETINS ARE AVAILABLE ON THE 
COMPLETE LINE OF APPROVED RELI- 
ANCE REGULATORS. 


AMERICAN METER COMPANY 


INCORPORATED 





1000 MERIDIAN AVENUE, ALHAMBRA, CALIFORNIA 


MAY — 1949 





Joan Du Pre prepared breakfast in the 
kitchen of a Trailer Coach Manufacturing 
Assn’s. “Scout” in Chicago. 


snack or a meal. Our LP-Gas was 
ready to light merely by turning a 
valve. 

Not yet attaining the health bene~ 
fits we sought, we hitched the trailer 
to the car and headed for Arizona. 
In Phoenix we found plenty of 
trailers. 

Our experience with LP-Gas has 
been satisfactory, as a whole, and 
trailer friends seem to feel the same 
way. Its convenience and high heat 
value, our ability to purchase it in 
practically every town, and its econ- 
omy, are all in its favor. 

We and others have found, how- 
ever, that there is a great difference 
in the kinds of service rendered by 
dealers and their employes and we 
hope the time will come when deal- 
ers everywhere will give better con- 
sideration to the needs of those liv- 
ing in trailer coaches. 
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Cooperative Ad Program Gets 
Results for Colorado Dealers 


A statewide cooperative display ad- 
vertising program, launched by mem- 
bers of the Colorado LP-Gas Assn. is 
producing excellent results, according 
to association headquarters in Denver, 

The first such cooperative program 
to be carried out on a statewide basis, 
the campaign is sponsored by 380 deal- 
ers, including all those in remote bor- 
der towns, as well as leading metro- 
politan district dealers. 

The first ad appeared in a farm 
publication with wide circulation 
through the state in February. At the 
top of the half page ad was a sketch 
of a happy farm family, with a mod- 
ern kitchen in the background while 
the farmer enjoyed the weekly news- 
paper in the living recom. The head- 
lines read ‘‘We’re enjoying all the 
comforts of an LP-Gas farm.” Below, 
copy pointed out that with LP-Gas, 
the farmer has his own private gas 
main. “With an LP-Gas installation 
you have a dependable source of sup- 
ply that can’t fail you—you do not 
have to worry about interruption of 
service due to shortages or power 
failure. And it’s economical, too,” 
following paragraphs read. Listed be- 
low are typical farm uses, including 
hot water, brooders, warming feeds 
and mashes, chilling milk, fuel for 
trucks and stationary engines, flame 
cultivation, lighting, smudge pots, de- 
hydration, torches and forges. 

The cooperating firms are located 
in the following towns: 

Alamosa, Burlington, Cheyenne, 
Wyo., Cheyenne Wells, Colorado 
Springs, Craig, Del Norte, Delta, Den- 
ver, Eagle, Flagler, Fort Collins, Fort 
Morgan, Grand Junction, Greeley, 
Gunnison, Limon, Longmont, Monte 
Vista, Pagosa Springs, Pueblo, St. 
Francis, Kans., Salida, Stratton, and 
Walsenburg. 
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The Gas Range 


O date,* no substitute is avail- 

able for the grand old art of 
eating. Few of us even attempt to 
eat any volume 
of food not pre- 
pared with some 
kind of heat. 
With these two 
state ments in 
mind, the gas 
range industry 
has continued to 
attempt the im- 
provement of 
domestic cook- 
ing appliances. 
To the extent 
that your fast 
growing part of the industry pro- 
vidés modern fuel—liquefied petro- 
leum gas—to people not located on 
fixed city gas lines, our problem is 
common; that is, to achieve de- 
signed performance from the range 
in a woman’s kitchen and to main- 
tain that performance. 

Achieving that performance is 
perhaps the most important phase 
of our problem since it is the one 
over which you and I have the 
most control. Range manufactur- 
ers maintain research and develop- 
ment departments to investigate 
new materials and methods; design 





J. A. NELSON 


*Presented at the Rocky Mountain Service 
School, in Denver. 
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How to install it, 
how to service it, 
how to win customer approval 


By J. A. NELSON 
Chief Engineer, Cribben and Sexton Co., 
Chicago, Ill. 


x 


departments to apply these ma- 
terials and methods and to provide 
appliances both pleasing to the eye 
and modern in operation; inspec- 
tion and test departments to make 
certain that ideas, designs and 
manufacture all result in the best 
machine for cooking. You com- 
plete the picture, with your instal- 
lation and service functions and by 
providing a continuous supply of 
fuel. 

Just as the knowledge of his 
product is necessary to the auto 
mechanic or to the farm equipment 
repair man, a basic understanding 
of what ranges are and how they 
should be handled is our first step 
in achieving designed performance. 

The best source of information 
leading to this basic understanding 
is the service manual, or parts list, 
or owner’s guide, or operating in- 
structions prepared specifically by 
each manufacturer for this pur- 
pose. It is suggested that whenever 
new models are planned to _be 
handled by your company, this 
service information be obtained 
and studied while working with a 
sample range. The obvious result 
will be quicker and more precise 
service—and satisfied customers. 
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Manufacturers will be glad to pro- 
vide this material at your request 
and in the amount. to satisfy your 
requirements. 

The majority of external panels 
and a good many internal parts in 
most ranges are porcelain enamel. 
Such enamel is glass fused on steel 
and is subject to damage as is 
glass. Since most ranges used in 
this Rocky Mountain area are 
shipped some distance from the 
point of manufacture, this more or 
less fragile material is definitely 
subject to damage. 


Use Care in Uncrating 


Following careful uncrating, an 
inspection should be made to pre- 
vent installation of damaged 
ranges. Uncrating should be done 
with extreme care to prevent 
scratches. Synthetic or organic 
enameled parts, usually bodysides, 
are particularly vulnerable to 
scratching, although considerably 
more resistant to chipping than is 
porcelain. 

‘Replacement of panels or parts 
damaged in shipment should take 
place prior to delivery to the cus- 
tomer to prevent possible dissatis- 
faction, should the user feel he 
were receiving damaged merchan- 
dise. Since each model range re- 
quires different operations in order 
to replace damaged parts, the 
manufacturer’s service manual or 
parts list and instructions are the 
best source of specific information. 

Positioning of the appliance in 
the kitchen is important. Uneven 
floor surface should be checked 
and the appliance blocked or shim- 
med to permit level top burner 
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grates so important in achieving 
maximum burner efficiency and in 
pan frying operations, and _ level 
oven racks so important in suc- 
cessful cake baking operations, 
Ranges are classified and listed 
by the American Gas Association 
as A, B or C, depending on the ex- 
tent to which they are insulated. 
Class C ranges are fully insulated 
and may be mounted flush to walls 
and cabinets on the back and both 
sides. Your customer pays for this 
more expensive type construction 
and if possible, installation should 
be made flush, particularly to the 
back, to gain improved overall ap- 
pearance and kitchen appearance. 
Class A and B ranges are less 
fully insulated and are required to 
be mounted away from walls and 
cabinets at back or sides or both. 
Protuberances mounted on ranges 
for the purpose of spacing the ap- 
pliance should be recognized as 
such and should not be removed. 
Lack of spacing on such ranges 
might result in a fire; it definitely 
can lead to discoloration and de- 
terioration of painted surfaces. 


Above All, Tight Connections 


No remarks of mine are neces 
sary to remind you of the general 
necessity of tight connections in 
gas-carrying lines. Your connec- 
tion to the manifold of the range 
is of primary importance and 4l- 
though all new ranges are pressure 















tested for leaks at the factories, 
assembly line methods sometimes 
slip and an imperfect joint gets out 
unnoticed. Your men with experi- 
ence in trouble shooting probably 
have your favorite way of finding 
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a leak. I can only suggest that 
matches, cigarette lighters and 
torches can be unsafe, should a 
leak exist, and that a soap bucket 
and brush are equally successful 
and considerably safer. 

A Chicago company has recently 
put on the market a handy, pocket 
size, fountain-pen type dauber 
filled with a viscous liquid which 
bubbles when applied over the 
smallest leak. They are inexpen- 
sive and easy to use. In other 
words, surprising a new customer 
vith a minor explosion, or even a 
sizeable puff, during leak testing is 
not conducive to customer confi- 
dence and complete acceptance of 
the fuel. 


What Adjustments to Make 


So far, we’ve got a hypothetical 
new and modern LP-Gas range into 
your customer’s kitchen and we’ve 
determined that all connections are 
gas tight. Let’s proceed to make the 
initial adjustments. Top burner 
pilots are regulated by plug or 
needle valves or by restricting ori- 
fices or both. Flow rates should be 
sufficient to permit positive igni- 
tion through top burner flash tubes, 
but should be limited to prevent 
formation of soot on pilot shield or 
underside of range top. 

Top burners and flash tube as- 
semblies require proper placement 
as the particular design dictates. 
Top burner rates on your LP-Gas 
range are fixed by the orifice drill- 
ing and will vary with the range 
model. Air shutter adjustments to 
these different rates are the most 


important adjustment on any range. 


Moderately well aerated flames 
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with a sharp, bright blue appear- 
ance are desirable from both ap- 
pearance and operation standpoint. 
The shutter adjustment you choose 
should give quick, sure ignition. 
It should permit positive ‘“carry- 
around” on each burner. It shouid 
be maintained by securely tighten- 
ing the shutter locking mechanism 
provided. Trial, with changes as 
necessary, is the proof of proper 
primary air adjustment. 


Avoid Yellow-Tipped Flame 


Oven burner adjustment techni- 
que is comparable, with particular 
attention being necessary to av 
air adjustment that will provide 
positive carry-around from the 
point of initial ignition. The ten- 
dency for yellew tipped flames 
should be held to a minimum. The 
rate of the maintenance pilot on 
manually ignited oven burners 
should be sufficiently great to pro- 
vide a stable flame and yet not ex- 
cessive so as to stream excessively 
when the oven is hot. Carbon depos- 
its and incomplete combustion re- 
sult from such an excess. 

The adjustment of the by-pass 
rate, also on the thermostat, regu- 
lates the minimum flow to the oven 
burner during the throttling action 
of the thermostat. The rate should 
be sufficient to be stable on the 
burner and provide reignition from 
a single point. An excessive rate 
will cause faulty oven temperature 
regulation at lower thermostat set- 
tings (usually 350° and lower). 

Your job in all of these burner 
adjustments is more difficult here 
at high altitude. Low barometric 
pressures with a lesser weight of 
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oxygen per cubic foot of air make 
all burners more critical in opera- 
tion. High Btu fuels, like LP-Gas, 
combined with high altitude condi- 
tions, put any service man on his 
mettle to know what satisfactory 
flames look like and to adjust dif- 
ferently designed appliances to that 
standard. 

Thermostats may or may not 
need field adjustment upon original 
installation, as your experience with 
each manufacturer’s ranges will 
dictate. 

Safety valves and pilot burners 
for automatic oven and broiler 
burner ignition on LP-Gas are re- 
quired (by the American Gas Asso- 
ciation and by the majority of your 
industry) to be of the 100% shut- 
off type. This means that failure of 
the constant burning pilot causes 
gas shutoff to both the main burner 
and the pilot burner. On clock con- 
trolled oven ranges, the operating 
sequence of the clock should be 
tested manually to determine satis- 
factory operation. Electric timers 
and lights should be operated to as- 
sure a perfect range. 

It might be of interest some- 
time to accurately determine to 
what extent call-backs for service 
on ranges stem from misunder- 
standing, or lack of understanding, 
on the part of the user as to the 
function or operating sequence, or 
even the care of a particular part 
of the range. Checks around the 
Chicago territory indicate very pos- 
sible service reduction through 
more complete explanation and in- 
struction by installation and serv- 
ice personnel. 

In short, an informed customer 
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is more confident in the use of her 
range and, therefore, usually more 
satisfied with it. Show your cus. 
tomers how burners operate, how 
clocks and timers work, point out 
light switches, mention how care 
and cleanliness can double the use. 
ful life of a range. Point up the 
style and usefulness of her new 
modern appliance. In other words, 
give her all the facts, plus a little 
salesmanship to justify her choice 
of fuel and appliance. 


Nothing Beats Experience 


Everyday maintenance and op- 
erating service is the part of your 
job calling for analysis and ingen- 
uity. You are called upon to make 
something work or replace a part 
—under pressure of time, usually 
—on any one of 20 makes of ranges 
of all ages—20 years and younger. 
This calls for experience—each call 
adds to it and if you profit from 
it, you classify troubles particular 
to certain ranges, or burners, or 
general designs. In our short time 
here, I think we can only classify 
possible calls for service and indi- 
cate leads and clues for correction. 
For instance: 

(a) Top burner ignition failure: 

Look for pilot failure, improper ait 
mixer adjustment, dirty lighter ports, 
damaged parts, mislocated flash tubes. 

(b) Top burner carry-around fail- 
ure: 

Look for improper air mixer adjust 
ment, clogged burner ports. 

(c) Burner too hot or too slow: 

Look for improper air mixer adjust 
ment, clogged burner ports. 

(d) Poor combustion and odor: 

Look for leaks, mislocation of but 
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Everybody's 
Talking... 


... the heaters that have 
everything; price, locks and 
performance guaranteed... 
possible only because they 
are engineered and built 
by a completely integrated 
manufaturer of fine water 
heaters exclusively. Wilshire 
Water Heaters are made 
in their entirety, including | 
tanks, thermostats, auto- © 
matic pilots, burners and | 
all other component parts, 
in our modern plant. 


Write to factory for 
complete information 
and specifications 
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ners causing impingement, improper 
air-mixer adjustment, excessively rat- 
ed pilots, dirty range. 

(e) Baking failures: 

Look for improperly adjusted ther- 
mostat, oven bottom misplaced, range 
off level, excessive by-pass rate. 

(f) Pilot failure: 

Look for under rate, mislocation of 
tip or burner, clogged ports. 

(g) Safety valve failure: 

Look for pilot out, pilot too small, 
leaking valve seats, pilot burner ports 
clogged, failure of electrical contact. 

(h) Leaking valves: 

Look for loose connections, liquefac- 
tion of lubricant. 

(i) Clock control failure: 

Look for faulty clock, solenoid or 
wiring, incorrect wiring. 


Precaution for Changeovers 


Conversion of ranges from vari- 
ous manufactured, natural or bu- 
tane-propane-air gases to your vari- 
ety of LP-Gas is another of your 
everyday problems. We can’t go 
into much detail here on specific 
problems, since almost every range 
ot, every year of every manufac- 
turer for each gas change is a 
separate problem. Specific requests 
for instructions on older ranges 
not in your experience should be 
made to the manufacturer. On new- 
er model ranges, standard conver- 
sion charts are available from many 
manufacturers. Two specific words 
of warning—follow manufacturer’s 
recommendations to decrease your 
liability in the matter and—never 
convert a city CP range to LP- 
Gas without replacing the standard 
safety valve with the 100% shutoff 
type, or converting the automatic 
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of a modern 


Illustration 
specially designed for LP-Gas, and 
manufactured by Cribben & Sexton 
Co. It is named “The Berkshire.” 


range, 


oven ignition feature to manual 
ignition by blocking the standard 
valve open, the latter only with full 
explanation to the customer. 

Whether your job is management, 
sales or more particularly service, 
you, as the provider of fuel and 
as the contact man with the cus- 
tomer, are responsible for accepta- 
bility of LP-Gas cooking. Service 
demands are made of you—efficient 
service enhances your profit and 
LP-Gas cooking in general. Your 
first-hand comments on operating 
difficulties and consistent trouble 
spots are valuable background ma- 
terial for the constant improvement 
we designers and builders of ranges 
must make to stay ahead of compe- 
titive fuels. You are the “first line 
of defense” and directly responsi- 
ble for design of ranges, sale of 
ranges, sale of gas and—the suc: 
cess of the basic gas load—LP-Gas 
cooking. 
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Along the Legislative Front 


The Arkansas _ legislature* has 
passed House Bill No. 514 which re- 
quires that foreign corporations sell- 
ing containers, delivering LP-Gas by 
transport truck, or selling LP-Gas di- 
rect to users, within the state, qualify 
to do business in the state. 


7 
Connecticut’s “Pubtic Utility Con- 
trol Bill” has been reported unfavor- 
ably by the House. 
© 
Kansas has passed Senate Bill No. 
147, making the fuel use tax 5 cents 
a gallon from July 1, 1949, to June 30, 
1951, and thereafter 4 cents a gallon. 
e 
The Massachusetts legislature has 
referred to the next annual session 
House Bill No. 956, referring to 
plumbing and gas fittings. 
© 
The Minnesota House passed H.F. 
No. 798 in March and the Senate 
passed S.F. No. 759 a few days later. 
These two bills enable Leonard Lund, 
state fire marshal, to draw up rules 
and regulations for the propane dis- 
tribution business within the state. 
These regulations will be designed 
for the industry’s good and for the 
benefit of the consuming public. 
Before any regulations are adopted 
all those interested will be given an 
opportunity to state their views. The 
hearing will be held sometime in June. 
In the meantime, dealers will be sup- 
plied with copies of the proposed reg- 
ulation, according to John L. Locke, 


*The above items are compiled from legis- 
lative bulletins of the Liquefied Petroleum Gas 
Association. 
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secretary of the Minnesota Petroleum 
Gas Assn. 
eo 

New Mexico’s Senate Bill No. 85, 
amending the LP-Gas regulatory law, 
has been approved by the Governor. 

Senate Bill No. 245, increasing the 
motor fuel use tax in New Mexico to 
7 cents and prohibiting connection 
from the cargo tank to container, has 
also become law. Both measures be- 
come effective 90 days after the ad- 
journment of the legislature. 

» 

New York Assembly Bill No. 2162, 
which would have placed sellers of pe- 
troleum products under the public 
service commission, has been defeated 
in committee. , 

a 

Tennessee’s Senate Bill No. 841, 
providing for a return of the taxes 
unlawfully collected on butane and 
propane gases, has been passed by 
both houses. 

9 

The Utah legislature adjourned 
March 10. All bills not passed, died 
with adjournment. 

o 

In Washington an increase in the 
motor vehicle fuel tax and use fuel 
tax from 5 cents to 6% cents has been 
enacted as Chapter 220, Laws 1949. 
All other reporting bills died with ad- 
journment. 

° 

West Virginia’s Senate Bill No. 
110, has been passed by both houses. 
It amends the statute relating to the 
fire marshal to give him specific au- 
thority to issue LP-Gas regulations. 
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Montana Airplane Cylinder Deliveries | « 
Helped Uphold Industry's Service Reputation During Hard Winter wi 


for 
be 
toc 
By FRANCES SCHEIHING 3 


Office Manager, Montana Butane Gas Co. tri 
Glendive, Mont. 


ECEMBER, January and Feb- M 

ruary were rugged months for bo 
the Montana Butane Gas Co. in cu 
Glendive, Mont. Snow was drifted Gl 
to the top of telephone poles. To ro 
deliver bulk gas to their customers, di 
the trucks would follow snow plows M 
in order to get through at all. by 
Cecil Sjostrom, one of the truckers, 
would take his airplane and _ fly 
over the roads where he was sched- 
uled to deliver gas, to see if they 





were open enough to get his truck be 
through. Axles were broken like - 
toothpicks. Carrying spare axles to 
was as much a necessity as carry- Je 
ing spare tires—that was learned * 
the hard way. | 
pu 

Motor Idled for Four Days a 

An axle broke on one of the ou 
trucks when it was halfway be- si 
tween the highway and customer’s se 
house. The driver left the motor SI 
running, thinking he would be gone hi 
only a short time, and walked to th 
FRANCES SCHEIHING the house to telephone the company ar 
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to bring an axle to him. While he 
was waiting, a terrific blizzard 
started. An hour later, when the 
axle arrived, it was impossible to 
get to the truck. The men had to 
leave at once, or chance being 
snowed in for the balance of the 
winter. The truck was still running 
four days later after the road had 
been cleared by a snow plow. It 
took the snow plow 18 hours to go 
8 miles from the highway to the 
truck. 

One customer, who has a 500- 
gallon storage tank and an LP-Gas 
furnace, heated his home most of 
the winter with bottles. Even snow 
plows couldn’t open his roads. The 
Montana Butane Gas Co. flew 
bottles to him in ski planes. Many 
customers flew their planes into 
Glendive to obtain bottles when the 
roads were impassable. If they 
didn’t have access to a plane, the 
Montana Butane Gas Co. delivered 
by ski plane to them. 


Jeep Buried All Winter 


In Ekalaka, Mont., a rancher 
bought a new jeep. He was on his 
way over to his neighbor’s house 
to show his purchase when the 
jeep got stuck in a snow bank. He 
continued his journey on foot with 
the idea of borrowing a tractor to 
pull his jeep out. By the time they 
returned with the tractor, the jeep 
was covered with snow, completely 
out of sight. It was a common 
sight the balance of the winter to 
see the jeep owner with a long pole 
spearing the snow, searching for 
his jeep. It was still there when 
the spring thaw came, a little wet 
and not quite as shiny, but the 
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Opening the road for the LP-Gas 
truck that was stalled four days. 


3A... 


rancher proved his point that he 
had left it there. 

Even snow plows needed plows. 
At Lindsay, Mont., about 20 miles 
from Glendive, a snow plow was 
opening a road to a rancher’s house 
who was in need of propane gas. 
A blizzard started, and the snow 
plow became stuck. The operators 
of the snow plow were stranded for 
24 hours until a ski plane found 
them and rescued them. Later, 
another snow plow and bulldozer 
were sent to dig out the first snow 
plow. 

Needless to say, the Montana 
Butane Gas Co. is rejoicing over 
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the fact that spring is here. G, 
P. Scheihing is the manager of 
the Glendive district, which is a 
branch of the Montana Butane Gas 
Co. in Billings, operated by D. 0, 
Mecklenburg, president. 


Other Fuels Failed—Not Gas 


The distributors of LP-Gas have, 
through the past severe winter, 
given dependable gas service when 
all other fuels have failed. The 
lesson learned from this is that 
propane gas, with 1000-gallon 
storage tanks, was the best and 
safest fuel to use. Customers who 
have 1000 gallon storage tanks 
that were filled the latter part of 
December had sufficient fuel during 
the severe stormy season for heat- 
ing their homes, their cooking and 
hot water heating until the weather 
broke in March. 
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This is where the jeep was lost, and not 
found until the spring thaw. 
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Personnel of Monticello Butane 


Gas & Equipment Co. in front of retail sales room 


and office in Monticello, Ark. 


Persistent Selling is Always the Reason for Success 


BLTHOuGE Pat Riley, of the Mon- 
ticello Gas & Equipment Co., says 
that intensive advertising is the key 
note to the success of any business, it 
is his inborn gift of salesmanship, 
studiously cultivated, that has made 
him one of the most successful butane 
dealers in Arkansas. 

Neither of Mr. Riley’s sons, Pat, 
Jr., who supervises the installations, 
and Joe W., who runs the branch of- 
fice at Crossett, envy their father’s 
superlative gift of salesmanship; 
rather, they get a kick out of it—and 
profit from it! Pat, Jr., smilingly ad- 
mits that his father could sell an ice 
box to an Eskimo or a floor furnace 
toa naked Equatorian and make them 
happy. 

Mr. Riley went into business for 
himself at Monticello in 1946. On 
March 29 the Riley family celebrated 
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By ZOE JOHNSON 


its third anniversary as an LP-Gas 
company. His office was a hole in the 
wall of a small building on the back 
of the lot where he now has a floor 
space of 40x140 feet so jammed with 
merchandise that customers have to 
crowd their way through to look at 
any special item among his $20,000 
stock of every kind of butane appli- 
ance. 

He brought to his own business 
years of experience in the installation 
of butane systems. From the begin- 
ning of butane in the state he has 
been part of it. He began as a sales- 
man for the Riley Butane Co. of Pine 
Bluff, the second oldest butane busi- 
ness in the state and owned by a 
cousin of Mr. Riley. In this capacity 
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he broke the ground for the industry 
in southeastern Arkansas and _ in- 
stalled the first systems in that sec- 
tion. It was his keen business per- 
spective that led him to open in Mon- 
ticello where his sales ability would 
have unlimited country in which to 
build up a prosperous clientele of per- 
manent customers. 

Mr. Riley grows as enthusiastic in 
boosting Monticello as in pushing his 
personal business. Monticello, he will 
inform you, and prove it by Chamber 
of Commerce statistics, is the fifth 
wealthiest city in proportion to popu- 
lation (5000) in the United States. 
It is surrounded by the finest tomato 
fields in the United States; cotton 
fields and ricelands; timber and lum- 
ber mills. The lumber mills at Cros- 
sett with their manufacturing plants 
for paper and other lumber by-prod- 


Pat H. Riley, Sr., in his appliance 
display room. 





ucts are among the largest in the 
world. The staggering annual amount 
of timber consumed by these mills 
comes in year by year from Crossett’s 
near-a-million acres of timberland as 
scientifically planted and harvested 
as a rice or cotton crop. 

Monticello is in the periphery of the 
oil producing section of Arkansas and 
as a new well has been brought in 
only a short distance away, it is ex- 
pected an oil boom will roll over Mon- 
ticello. And also there is the rug 
factory that produces 86% of chenile 
rugs made in the U. S.; and Monticel- 
lo A & M college with its fine build- 
ings and picturesque grounds. 

Mr. Riley’s location at Monticello 
places him in an advantageous posi- 
tion to supply his customers in the 
three counties of Ashley, Drew, and 
Lincoln. Joe W.’s office at Crossett is 
headquarters for Ashley county and 
this Crossett branch keeps their haul- 
ing radius within 50 miles which cuts 
delivery costs. 
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More and More 
LP GAS DISTRIBUTORS 
Are Using METERS 





As the LP-Gas industry grows by leaps and bounds, the 
trend toward metering is increasing. The customer likes 
evidence of value received. 

Wherever meters are used, remember there’s nothing to 
compare with VULCAN Diaphragms for helping to keep 
meters accurate. The LP-Gases dry out and cause failure 
of leather diaphragms. VULCAN Diaphragms remain soft 
and flexible, do not dry out and stiffen. Yet VULCAN 
Diaphragms require no oiling or other attention. 

Join the trend to metering — and insist on VULCAN 
Diaphragms in your meters. 


VULCAN DIAPHRAGMS ARE IDEAL ALSO 
FOR REGULATORS AND CONTROLS 


Write for new informative literature 


Gott CAN snoer.nr a 


FIRST AVENUE & S8th STREET © BROOKLYN 20. NEW YORK 


MAY — 1949 











Their greatest headache has been to 
ensure a constant supply of butane to 
service customers through the winter 
months. They are doing the one thing 
that will remedy this situation: insist- 
ing that their new customers install 
large tanks that will carry them over 
seasonal shortages without refilling. 

Since going into business, the Ri- 
leys have installed between 800 and 
1000 systems, which include installa- 
tions for cotton gins, school houses, 
a potato dryer, and the piping for 
A &M college. Their average month- 
ly turnover is approximately $12,000, 
and they have four installation and 
service trucks and one _ transport. 
Every popular brand of butane appli- 
ance is in their warehouse but it is 
the cheaper stoves and other appli- 
ances that are now outselling the 
higher priced ones. Mr. Riley says 
people are becoming very money-con- 
scious and that the supply has caught 
up with demand in all kinds of appli- 
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Standing among their truck equipment are (left to right) Marvin Atherton, Joe W. 
Riley, Pat H. Riley, Jr., and Pat H. Riley, Sr. 





ances. Hard work and service are 
still their mottos. Two salesmen are 
kept in the territory but their range 
limit seems to be to “spot” the pros- 
pects which Mr. Riley follows and 
signs up. 

Mr. Riley advertises religiously. He 
builds his sales around advertising. 
He uses the county papers, the school 
papers and direct mailing. 

In personal canvassing, he has an 
advertising trick he calls the “blind 
catch”—furtively planting in the mind 
of a prospect the desire for butane 
convenience. He stops in the field 
where the family is at work just to 
visit a few minutes as he is passing 
by. If they are picking cotton, he 
picks along with them, talking in gen- 
eral and being friendly. He doesn’t 
mention that he is trying to interest 
them in a butane system. 

When the visit is over he hands 
the housewife a small cookbook, still 
saying nothing about butane except 
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that he has just contracted to put in 
a system for some other farmer in 
the community. He tells the lady that 
the recipes are just as good couked on 
a wood stove. But when she is looking 
over the cookbook after supper she 
will find, innocently clipped to an in- 
side leaf, several pamphlets explain- 
ing the comfort and convenience of 
butane. Weary of body from her day’s 
work, the desire for the burden-lift- 
ing convenience of butane will quick- 
en. In a few months the desire will 
mature into a sale and another sys- 
tem is installed to make lighter the 
tasks of an over-worked farm wife. 

Despite competition, Mr. Riley nev- 
er crimps his prestige for honesty 
and satisfactory service by cutting 
prices to make a sale. 

Their newspaper ad says: “Our 
company has a three-fold creed: to in- 
stall faithfully, to sell honestly, and 
to render sincere service.” But any 
one watching Mr. Riley at work 
knows that he knows how to sell him- 
self. 


Louisiana Attorney General 
Sides with LP-Gas Industry 


The Louisiana attorney general’s 
office has entered the court battle over 
whether the state’s butane industry 
is a public utility and who should con- 
trol it. 

The Public Service Commission is 
suing in East Baton Rouge district 
court to have the industry declared a 
public utility controlled by it. 

The State Liquefied Petroleum Com- 
mission is fighting the suit and says 
it should continue to control the in- 
dustry. 

The attorney general’s office has 
fled arguments with the court sub- 
stantiating the Liquefied Petroleum 
Gas Commission contentions. 

In arguments prepared by first 
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assistant Attorney General Carroll 
Buck, the office said: 

1—The Legislature has not de- 
clared the industry to be a public 
utility, hence it is not subject to reg- 
ulation by the Public Service Com- 
mission. 

2—In jurisprudence in other states 
where the question has been raised, 
it has been ruled that the industry 
does not qualify as a public utility. 





STERLING SPEAKE 


LESTER GRAINGE 


Twenty Texas Cities to Have 
Sales Training Institute 


Merchandising, sales practices, and 
credit procedures compose the “Bu- 
tane Sales Training Institutes” spon- 
sored by the Texas Butane Dealers 
Assn. now touring the state. Starting 
April 18, the clinic will hold 20 ses- 
sions in 20 towns. 

Two sales training experts from 
the University of Texas are con- 
ducting the school. Sterling G. 
Speake, credit training specialist, 
has conducted classes for more than 
1600 merchants and credit men in 
Texas. Lester Grainge, with more 
than 16 years’ experience in the ap- 
pliance field, will conduct the sales 
branch of the school. 

The clinic is operating on a district 
basis on a two-day schedule. The 
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Experienced LP gas distributors know that there are many factors in keeping 
customers sold —long after the initial installation has been made. The use of ( 
trouble-free control equipment is one of the most important of these factors. 


For this reason, principal distributors throughout the country don’t take risks 
when it comes to LP Gas Control Equipment — They specify mae . here 
are a few of the reasons why: 








It’s Time-Tested! RegO is the pioneer line in the industry. Over twenty years of expe- 
rience in the laboratory and in the field give RegO a sure fund of know-how that results 
in dependable and trouble-free equipment. 





It’s Built to Rigid Specifications! All materials used meét exacting and time-proven 
company specifications. A major feature in the design of RegO equipment is the require- 
ment for safe and dependable operation through all climatic temperature ranges. 


It's Safe! RegO equipment fully meets or exceeds the demands of national, state and 
local regulations governing the industry. 





It’s Factory Tested! Each and every assembly is factory tested to mect RegO oper- 
ating and performance standards. These tests are made on every item — not on a simple 
“spot-check” basis. 


it’s the One Truly Complete Line! RegO offers a complete selection of equipment — 
from outfits for bulk delivery systems to the smallest fitting. Actually there are more than 

600 separate items in RegO’s broad line of control equipment which meet the specific 
needs of the industry. 


Start your customers off right . . . and help keep them. so/d on LP Gas by speci- 
fying RegO for all installations! 








EG Pioneer and Leader in the Design and Manufacture of 
R‘SO Precision Equipment for Using and Controlling LP Gases 




















OUTFITS for 
PORTABLE CYLINDER 
SYSTEMS 







A sure way to gain customer satisfaction that means increased 
gas loads in the future is to instafl RegO Outfits for Portable 
Cylinder Systems. You can readily meet the exact service require 
ments for all sizes and types of cylinder installations from any 
ping onc of the twenty-eight standard outfits which are available ia. 
se of the following basic types: 
tors. Outfits with automatic throw-over manifolds 
Outfits with manual throw-over manifolds 


Outfits with check valve manifolds 


risks Outfits for single cylinder systems 
here en ee 
ULTI VALVE 


TRABDE MARE 


OUTFITS for BULK 
DELIVERY SYSTEMS 





-expe- 
results 


proven 
quire: 


re and ~ The new RegO No. 2418 series Multivalves represent the very 
= latest improvements in outfits for bulk delivery systems. They 
provide a practical and positive means of installing complete 
oper- 
simple 


utilization equipment for bulk systems, with only one opening 


into the container required. 


RegO Multivalve Outfits are available for underground or above- 


ae ground systems and for either vapor or liquid withdrawal, 
e than 


pecific 
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GAS EQUIPMENT CO. 
Dallas, Texas 


GAS EQUIPMENT SUPPLY CO. 
Atlanta, Ga. 





“Reg. U. S. Pat. Off- 















4201 W. Peterson Ave. 
Chicago 30, Ill 


WESTERN GAS EQUIPMENT CO. 
Monterey Park, Calif. 
A. C. FINK, S. A., Mexico, D. F. 
EMPIRE BRASS MFG. CO.. LTD. 








first day is devoted to the subject 
“How to Operate a Profitable Credit 
Business” and the second day, “How 
to Sell Butane Merchandise.” 

Many months of planning went 
into the arrangements for the clinics. 
Full support has been given to the 
state association by the Texas State 
Board for Vocational Education in 
bringing to dealers this practical 
training course. 

Four clinic sessions were held dur- 
ing April beginning at Mt. Pleasant. 
Six will be held in May in Houston, 
San Antonio, Corpus Christi, Har- 
lingen, Victoria, and Austin. None 
are scheduled for June. In July, six 
sessions will be held in Waco, Dallas, 
Ft. Worth, Wichita Falls, Amarillo, 
and Lubbock. Four in August will 
be in Abilene, San Angelo, Midland, 
and Alpine. 


Smaller Classes Advocated 
For Texas Short Course 


In order to enable students to 
have more personalized instruction, 
it will be attempted to limit classes 
to 12 men at the forthcoming 1949 
LP-Gas’° appliance short course at 
Texas A & M College, College Sta- 
tion, Texas. 

The five day course, June 6-10, will 
present a wide and interesting range 
of training and instructional sub- 
jects, each taught by an industry 
authority. Plans are now being made 
under the supervision of D. IL. 
Belcher of the industrial extension 
service of the college, and William 
J. Lawson, executive secretary of the 
Texas Butane Dealers Assn. 

More than 100 LP-Gas men are 
expected to register for the course. 
Tentative schedules of classes will be 
completed soon and mailed out to 
dealers. and distributors, 
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John Robinson Reincorporates 


The Butane Gas Co. 


The Butane Gas Co. of Woodworth, 
La., reincorporated Jan. 8 of this year 
to the amount of $150,000, fully paid 
in. Butane Gas, chartered to produce, 
manufacture, and sell all petroleum 
products, is the oldest liquefied petro- 
leum dealership now operating in the 
state, according to John Robinson, 
president of the company and who, 
last year, was president of the Na- 
tional Butane-Propane Assn. It had 
been a corporation for many years 
until 1948, when it reorganized as a 
partnership. 

Stockholders listed are W. S. War- 
ner, John M. Robinson, A. G. Engel- 
hardt, and C. Ray Wilson. 

The firm features “Blu-Glo” gas, 
and sells ranges, heaters, refrigera- 
tors, water heaters, washing ma- 
chines, and brooders. 


Harold Gerke Named Manager 
Of New Montana Company 


Purchase of the Billings, Mont., 
branch of the Treasure State Gas 
& Electric Co., was announced re- 
cently. The facilities have been taken 
over by a new company, The Union 
Distributing Co. 

Harold E. Gerke, president of the 
Montana LP-Gas Assn., is general 
manager and vice president of the 
new firm which will distribute LP- 
Gas, equipment and appliances, both 
wholesale and retail, in Montana and 
northern Wyoming. 

Union Distributing is now in opera- 
tion and, according to Mr. Gerke, 
many expansions will be forthcom- 
ing in order to take care of increas- 
ing demands for the services the 
company has to offer. 
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HE first business census to take 

place since the war is now in pro- 
gress. Retail, wholesale, and service 
trade establishments, including those 
in various branches of the butane- 
propane industry are being visited by 
census takers. 

Before this year is over, it is ex- 
pected that some preliminary statis- 
tical reports of the census results will 
be out. The rest of the reports will be 
published next year and in 1951. The 
information being gathered has to do 
with figures for the year 1948. 

The result should provide some 
broad nationwide figures of interest 
to the liquefied petroleum gas in- 
dustry. It appears, however, that there 
will be a number of limitations on the 
results. 

Doubtless some kind of overall fig- 
ures can be put out, on total sales, 
total employment, and total number 
of establishments in the industry. It 
would appear that these will be partly 
estimates still, since apparently. those 
who have a very small LP-Gas busi- 
tess as an adjunct to a larger business 
in another field will be required to 
give little or no information about 
their small sideline, except to lump 
their return from it into other sales. 
And apparently many bulk plant oper- 
ators will fill out a general petroleum 
business form (BC-32) in which LP- 
Gas is not mentioned, and will report 
their total of sales of LP-Gas under 
“other petroleum products,” which 
might be butane or propane or various 
other things. 
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There will be an LP-Gas Census, 
But Many Needed Figures Excluded 










A rather long form is to be filled 
out by retail establishments with sales 
totaling more than $100,000 a year. 
This is Form BC-21. 

In this long form, under analysis of 
sales by merchandise lines, there is a 
section of “other retail stores,” which 
includes the “bottled gas dealer,” and 
in which the dealer will list his total 
sales in dollars of bottled gas. 

The shorter form, Form BC-20, will 
generally be used by establishments 
with 1948 sales volume of less than 
$100,000. 

The amount of information avail- 
able from the census on any specific 
industry depends partly on how much 
money Congress appropriates. Some 
has been appropriated and more will 
be forthcoming. Another factor will be 
how much interest the people in a 
given line show in getting figures 
about their industry. 


Surveys Won’t Be Uniform 


For lines that show a lot of interest, 
it is likely the government will go to 
more effort in preparing studies than 
for those which are indifferent to it. 
For instance, the retail baking trade 
has expressed an urgent need for up- 
to-date figures. 

In addition to national figures on 
industry which the business census 
will provide, figures by counties also 
will be available to some extent. At 
this writing it appears improbable 
that these county figures will be suf- 
ficiently specific to provide informa- 
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tion on the liquefied petroleum gas 
industry as such. 

And how is the business census af- 
fecting the LP-Gas operator? 

If he had a retail business with 
sales over $100,000 in 1948, he is re- 
ceiving Form BC-21, with 11 pages. 
The form first asks routine inform- 
ation like the name and address of the 
establishment, name of the owner, 
kind of business and kind of operation. 
Other questions include total sales, 
sales in cash and credit, balances due 
from customers, inventory of mer- 
chandise on hand, payroll and number 
of employes, trucks operated, etc. 

Next comes the analysis of sales 
by merchandise lines. In the last 
category, that of “other retail stores,” 
appears the bottled gas dealer. 

The retailer with 1948 sales volume 
less than $100,000 fills out a form 
which is one sheet of paper with 
spaces to fill in on both sides. He 
answers the same questions about the 
name of establishment, name of 
owner, address, etc. He tells the type 
of his operation, sales of merchandise, 
receipts from repairs and other serv- 
ices, his payroll, number of employes, 
etc. He also names the principal lines 
of..merchandise sold, and estimates 
either the sales volume or the percent- 
age of total volume represented by 
each line. But in the shorter form 
there is no breakdown into every kind 
of product sold at retail, which takes 
up seven pages of the longer blank. 


Data Are Confidential 


The census data gathered are con- 
fidential, as far as the individual is 
concerned. In other words, none of the 
information put down by an individual 
businessman is available to anyone 
but the census people. 

The present is called the 1948 busi- 
ness census and covers information 
for that year. The manufacturers’ 
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census was taken a year ago. Current 
plans are for the next census to cover 
both business and manufacturing and 
to cover the year 1953, and for a 
combined business and manufacturing 
census to be taken every five years 
thereafter. Meanwhile the population 
census is taken every 10 years. 


Much Depends on Estimates 


On the basis of this census much 
of the information about sales, nun- 
ber of operations, etc., in the LP-Gas 
industry still will depend to some ex- 
tent on estimates. On the shorter form 
for establishments doing less than 
$100,000 business, the owner lists and 
estimates his volume of his four 
principal lines of merchandise sold, 
and apparently if bottled gas is fifth 
in importance, he doesn’t list it. 

It looks as if an establishment with 
sales of over $100,000, if less than 
10% of its operations are in butane 
or propane, merely lists them as 
“other sales.” 

Since most LP-Gas dealers are in 
the appliance business also, they will 
provide information about their dollar 
volume of appliance sales on other 
lines of the forms. 

Those with both retail and whole- 
sale business probably will be asked 
to fill out both retail and wholesale 
forms. 

A source of possible confusion is 
the fact that the only title in the 
LP-Gas industry is “bottled gas.” This 
term, however, is understood to cover 
any operation in LP-Gas, at retail. 

The last business census took place 
in 1940, covering activities in 1939. 
The present one will cover about 
3,000,000 establishments throughout 
the United States, Alaska and Hawaii. 

J. C. Capt is director of the Census 
in Washington and William C. Trupp- 
ner is Chief of the Business Division 
in the Census Bureau. 
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PV-ASUL a peLIVERS 
un POROMPTLY 


Continual improvement in both product 
design and production facilities enables 

Master Tank to maintain their leadership 
“in both quality and ability to deliver your 









100# 1.C.C. CYLINDERS 


Tore Wt. 132 Ibs. requirements from 20-lb. Cylinders to 
Btometor = 1494" 30,000-gallon Bulk Storage Plants. 
Height — 4514" All Master Equipment is built in strict com- 


pliance with 1.C.C., API-ASME and ASME 
codes — automatically welded, x-ray con- 
trolled, hydrostatically and air tested, and 
fully inspected by a recognized agency 
during fabrication. 


20# 1.C.C. CYLINDERS 


Tare Wt. 39 Ibs. 
Diameter — 147%" 
Height — 11%” 


ee ene 


DOMESTIC SYSTEMS 

Butane Systems — U-69 construction — 101 Ibs. 
working pressure — above or underground. 

Propane Systems — U-69 construction — 200 lbs. 
working pressure — above or underground. 





Capacity Butane Propane 
150 gal. 24"x 611" 24"x 611" 
250 gal. wat? 30" x 7 7" 
200# CAPACITY 288 gal. None 24" x13 1% 
PROPANE CYLINDERS 363 gol. ll a ade ae 
500 gal. 36" x 10’ 2” 41"x 8 8” 
200# W.P. 1000 gal. 42" x 1410" 46" x 12' 6" 
U-69 A.S.M.E. 















57 Water Gallén 3 : : 
Capacity 3 : ST 


—? 3 é 
Beromncyy, 
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New Bulk Plant Will Serve 
Indiana and Kentucky 


The Illinois Bottled Gas Co., of 
Chicago, has announced it will start 
construction of a large bulk plant 
near Ellettsville, Ind., immediately, 
with completion scheduled for May 1. 
The announcement was made by Guy 
L. Baker, executive secretary of the 
Chamber of Commerce of Blooming- 
ton, Ind., near Elletsville. 

The new plant will be located be- 
tween the Monon Railroad and State 
Road 46. It will include an office, 
large cylinder processing building, a 
pump house for mechanical equip- 
ment and a 9-foot diameter by 67- 
foot long steel tank for liquid gas 
storage. 

When completed the new bulk plant 
will service the company’s dealers 
and customers in southern Indiana 
and the northern tier of counties of 
Kentucky. This territory in the past 
has been served by the Chicago plant. 

The new bulk plant will have a ca- 
pacity of approximately 1000 cylin- 
ders of propane gas daily, according 
to the announcement. 


Equipment Tax Valuations 
Adopted in Colorado 


Efforts of the taxation committee 
of the Colorado LP-Gas Assn. to 
standardize lower taxes on all forms 
of domestic liquefied petroleum gas 
equipment bore fruit in Denver on 
Feb. 10, when the Colorado Tax Com- 
mission approved a new assessment 
schedule. 

Meeting with the state Association 
of Assessors, the tax commission set 
up an entirely new schedule, with 
valuations to be used for assessment 
purposes on LP-Gas storage equip- 
ment, a straight valuation based upon 
original cost and average life with 
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all depreciation taken into considera. 


tion. 


The schedule is as follows: 


Valuation for 





Container Assessment 
Ce rer Seer ee eee $ 5.00 
Tams to BOO Geli... cccascccce 50.00 
Tanks, 361 to 750 gals........... 100.00 
Tanks, 751 to 1200 gals.......... 150.00 


At the same time it was recom. 
mended by the tax commission that 
tanks larger than 1200 gallons capae- 
ity be evaluated on the basis that 
original costs were approximately 18 
cents per water gallon capacity, and 
that assessments be made on the basis 
of approximately 50% of this figure; 
and that $12,000 be used as a very 
rough figure in evaluating bulk plants 
with the understanding that this 
amount could be used only as an in- 
dicator. It was also agreed by the 
association committee that all men- 
bers of the industry would furnish 
their county assessors with lists of 
equipment and locations by March 1 
of each year. 


Dr. E. N. Kemler Is Associate 
Director, Southwest Research 


Appointment of Dr. Emory N. Ken- 
ler of New York City, a widely known 
research and production engineer in 
petroleum and other fields, as asso- 
ciate director of Southwest Research 
Institute in Houston was announced 
recently by the Institute’s governor- 
trustees and Dr. Harold Vagtborg, 
president, 

Dr. Kemler, who succeeds Dr. John 
V. Pennington, on leave of absence 
from the Institute to direct the Drill- 
ing Research, Inc., program begun in 
January, resigned the post of acting 
director of research for New York 
University to administer the Insti- 
tute’s program in Houston. He has 
taken over the Institute’s Oil and Gas 
Bldg. 
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Appliance and Equipment Exhibits 
Will Attract Dealers to LPGA Show 


J. E. NEIDER- 
HOUSER 


RICHARD 
HARKNESS 


— again the convention date 
approaches for the annual meet- 
ing of the Liquefied Petroleum Gas 
Assn. This year the dates are May 
9-11 and the place is the Palmer 
House, Chicago. 

Everyone in the liquefied petroleum 
gas business, whether a member of 
the LPGA or not, is cordially invited 
to attend, according to Howard D. 
White, executive vice president. Ad- 
vance registrations can be made at 
the executive offices, 11 S. La Salle 
St. Chicago. Hotel reservations may 
be made through the association or 
directly with the Palmer House. 

More than 100 manufacturers of 
products made for the LP-Gas indus- 
try will occupy specially designed 
booths in the convention hall. These 
firms will show a fine cross section 
of products used in the industry and 
will enable visitors to see these num- 
tous lines in one day and under one 
roof. 
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The program shows both industry 
men and widely known outside speak- 
ers who will address the various ses- 
sions. In addition to the regular pro- 
gram, the board of directors, commit- 
tees and the various “Sections” will 
hold meetings. The exhibits will be 
open at all times when speeches are 
not being made. President Kenneth 
H. Koach will preside at the meetings. 

The following is a complete list of 
men who will address the convention 
and the subjects of their talks: 


Clayton Rand—‘“Pilot Lights and 


Torches.” 

Howard D. Valentine—“Organized 
Chaos or Regimented Confusion in 
Sales—Which?” 

Frank J. Nugent-«“Operation En- 
terprise.” 

Roberto de la Rose—“‘The Other 
American Way of Life.” 

Richard Harkness — “Washington 
Behind the Scenes.” 





F. J. 


NUGENT CLAYTON RAND 
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A. von Wening—“Looking Ahead in 
Business.” 

James Neiderhouser—“Industry Re- 
lations.” 

Ernest S. Allsop — “Financing by 
Purchase Lease.” 


An unusual effort will again be 
made to provide interesting entertain- 
ment for the wives of men who will 
attend the Chicago convention. In 
charge of such entertainment will be 
Mrs. J. Richard Verkamp, whose hus- 
band, Dick Verkamp, is program 
chairman for the entire convention, 
and Mrs. R. G. Poethig. 

The last evening of the convention 
will be given over to an entertain- 
ment titled “The Gas Flame Gaieties” 
and will include artists from Chicago 
night clubs and possibly stage stars 
who may be showing in Chicago at 
that time. 


Annual June Safety Issue 


Will Be Published Next Month 


The next issue of BUTANE-PROPANE 

News—June—will be the Second An- 
nual Safety Issue. 
_ This year’s safety issue, like that 
of 1948, wll contain invaluable infor- 
mation for dealers who handle LP- 
Gases at bulk piants and on consum- 
ers’ premises, who install systems and 
install and service appliances and 
utilization equipment. 

AJl presert subscribers to BUTANE- 
PROPANE N2ws will receive copies of 
the safety issue, as usual. While the 
purchase price to others will be $1 
a copy if ordered in advance and $2 
per copy if ordered after publication, 
prospective subscribers may enter 
their orders now and receive the June 
issue as the first of their new sub- 
scription without additional charge. 

In other words, a new subscriber 
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at this time will receive the Jun 
issue as part of his one, two o 
three year subscription at the regu. 
lar subscription rate. (Details of this 
and a handy subscription order blank 
will be found on Page 177.) Address 
advance orders and subscriptions t 
BUTANE-PROPANE News, 198 S. Alva 
rado St., Los Angeles 4. 




































California Requires Volumetric 
Test of Gas Dispensing Units 


The Bureau of Weights and Mes 
ures, Department of Agricultur, 
State of California, has in operatio 
a volumetric test measure in connet: 
tion with the accuracy of the dis 
pensing devices that are being usei 
in determining the quality of th 
liquefied petroleum gases being soli 
to the retailer and to the consumer, 

This test measure has a certifie 
capacity of 70 gallons and is co 
structed to withstand a working pres 
sure of 250 pounds per square ineh 
The complete measure with the neces 
sary accessories, such as hoses, pum 
and explosion proof electric motor 
is mounted on ag two-wheel traile 
axle which is equipped with a traile 
connection. The entire unit, which h 
a tare weight of approximately 200 
pounds, was constructed by the Jack 
son Welding Works, Fresno, Cali 
from plans drawn by F. C. Johnsta 
Visalia, California. 

The California code requires thil 
every individual or firm that us 
LP-Gas dispensing units submit to 
test of such equipment periodically 
It is also required that a motor fie 
pump license tag be maintained 0 
any motor fuel pump. Such licen 
tags cost $1.50 a year. There must) 
displayed on each dispensing unit # 
east one sign showing the actual tot 
price, including tax, of motor fue 
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water heaters 


‘Temporary Overloads 


floor furnaces 


space heaters 


Vaporizers 


Sicnal 


INDUSTRIAL APPLICATIONS 


TOURIST COURTS 
SMALL STORES 


With the MITCHELL vapor- 
_izers, temporary overloads or 
sudden large withdrawals do 
not interrupt flow of gaz to 
- €onsuming appliances. | For 
“normal operation, MITCHELL units vaporize 
"gas in precise response to demand, For 


the “MITCHELL Vaporizer for 

all LP Gases” 

Address: John E. Milchell Company 
3802 Commerce St. Dallas, Texas 
sudden excess demands, they automatically dL, p 


withdraw vapor from top of tank to supple- 
ment generated gas. 


J J ; 
Costly, dangerous service interruptions are OWN B. M IT¢ ql k I I C0 M PA NY 


thereby eliminated. a 
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FRED 0O. HESS 


STANLEY HOBSON 


Gas Appliance Head 
Sees No Depression 


H. Leigh Whitelaw, of New York, 
managing director of the Gas Ap- 
pliance Manufacturers Assn., told the 
fourteenth annual meeting in Colo- 
rado Springs April 5-7, that indica- 
tions seem to point toward good busi- 
ness in the industry this year al- 
though probably not up to 1948 levels. 

In his report submitted to the board 
of directors he said he was optimistic 
about the business future. He said he 
expected no depression and that fac- 
tors usually present in every other 
business depression did not seem to be 
present today. He pointed out that as 
consumer demand has declined, con- 
sumer savings have increased and 
that the country is in a sound condi- 
tion. 

The major problem, Mr. Whitelaw 
said, is to smooth out business cycles. 
Capital expenditures in the industry 
which underlie business conditions will 
not be off more than 5%, in part due 
to the huge expansion of the gas 
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industry to meet increasing demands 
for gas service, he contended. 
Newly elected officers for the en 
suing year are: 
President — Stanley H. Hobson, 
president, Geo. D. Roper Corp. 
First vice president—Fred O. Hess, 
president, Selas Corp. of America; . 
Second vice president — Louis Ru 
thenburg, president, Servel, Inc. 
Treasurer—John Van Norden, set: 
retary, American Meter Co. 
The association has a membership 
of more than 500 manufacturers of 
gas-operated ranges, gas water heat- 
ers, refrigerators, clothes dryers, in- 
cinerators and other appliances and 
equipment. 


LPGA 


The Liquefied Petroleum Gas Assn, 
has moved into larger office quarters 
in the same building it has occupied 
for several years. 

The mailing address will continue 
to be 11 South La Salle St., Chicago 
3, but the room numbers are 1821-25. 


Safe Practices 


Code Adopted 


Adoption of a “Code of Safe Prat 
tices” was one of the outstanding 
actions taken at the March 17-1 
meeting of the board of directors 0 
the National Butane-Propane Ass. 
held at the Columbus hotel in Miam!, 
Florida. 

The code is now ready for preset 
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Directors of National Butane-Propane Assn. in quarterly meeting, Columbus hotel, 


ership Miami, Fla., March 17-18. 

rs of 

heat- 

rs, in-f tation to the industry. All operators 4. Gas burning appliances, acces- 


s andp will be invited to pledge themselves sories and equipment sold or installed 
to observance of the code. All who’ will be designed for the particular 
adopt it will be furnished with a cer- gas sold by the seller or installer; 
tificate for framing and displaying will be installed in accordance with 
in their offices. Following are the nine recognized practices; and will bear 
Assu.f provisions of the code: the approval of competent authori- 
arters ties. Service will be discontinued if 
cupiel§ he stored in and filled into pressure supplier learns that sub-standard 
_ [vessels constructed, tested and ap- appliances are connected. 

ntinue® proved by National Board of Fire 5. Competent employes will install 
hicagoh Underwriters’ Pamphlet 58 or the equipment and appliances, and will 
321-25.8 authority having jurisdiction for the perform complete inspection and ad- 
type of gas handled. justment services before leaving such 


2. Storage tanks, consumer tanks job. ; P 
and systems and cylinders will be 6. Storage tanks and cylinders will 
equipped with all necessary regulat- be installed and charged at recog- 
ing and safety devices approved by nized safe distances from buildings, 
Underwriters’ Laboratories, Inc., or °§ prescribed in National Board of 
Prac — the authority having jurisdiction; Fire Underwriters Pamphlet 5 8 = 

; ; é ? by the authority having jurisdiction. 
anding& such devices will be checked fre. Storage tanks and cylinders will not 
7 quently and kept in proper working he installed in basements, below deck 
ors OB order. on boats, or inside trailers, and will 


1. Butane and propane gases will 


oe 8. Automotive equipment, includ- not be supplied with gas if so in- 
ing tank trucks, will be maintained Stalled. 
reset in first class condition. 7. Containers will be filled only 
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| GREAT DEMAND FOR 
| LOW-PRICED GAS R 






















Complete LP-Gas Range Line 
Offers ‘Hot’ Price Promotions PLUS Attractive 
Trade-Ups in Models and Accessories 


Yes, demand for low-priced gas ranges is big to 
day. And Florence has the answers! In low-priced 
gas ranges that are “naturals” for promotion! In 
prices that meet competition yet hold on to qual- 
ity! All in a line so complete you have the oppor. 
tunity to increase profits still more through trad- 
ing up on models and accessories! Florence 
co-operative advertising and promotion kits will 
help you promote these low-priced gas ranges. 








MODEL 9336. The outstanding value in 
the low-priced field! Available with op- 
tional accessory 90C shown on range or 
with plain backguard. 








MODEL 1236. This com- 
pact apartment size Flo- 






‘ it 
c-builder, ’ ‘he ail- 






rence Gas Range has full great tra’™ argain!” Ava | 
size, porcelained oven, “says “bUY > with optiona 
slide out smokeless broiler ain packguar " 

in insert. 







and four top burners. 





able with goC shown 
ce! 





| Get the full story on these 
od low-priced models from your 
eee i Florence representative. 


— WRITE or WIRE 
the Division Office 
“= nearest you 


e FLORENCE STOVE COMPANY... General Sales Offices and 
Plant: Gardner, Mass. Mid-Western Sales Offices and Plant: LP -GAS RANGES 
Kankakee, Ill. Southern Plant: Lewisburg, Tenn. Other Sales 

Offices: One Park Ave., N. Y.; 1459 Merchandise Mart, Chicago; | q 
53 Alabama St., S.W., Atlanta; 301 North Market St., Dallas. i 
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by the owner or on express authori- 
zation from the person determined to 
be the legal owner. 

8. Employes will be trained in the 
safe handling, storing and servicing 
of butane and propane and appli- 
ances, accessories and equipment. 

9. Applicable regulations of Na- 
tional Board of Fire Underwriters, 
American Gas Assn., Underwriters’ 
Laboratories, Inc., and authorities 
having jurisdiction will be scrupu- 
lously followed. 

The board adopted a resolution in- 
structing the association staff to con- 
tinue its efforts seeking elimination 
of periodical .testing of cylinders— 
and instructed the staff to work for 
inauguration of a method, procedure 
and requirement for initial checking 
and periodic rechecking of relief 
valves in lieu of the cylinder testing 
and as a better way of achieving 
safety. 

The directors created a new type 
of membership in the association. It 
will be termed “individual associate,” 
will be open to representatives of 
companies, whatever their positions, 
and the 12-month fee will be $25. 

According to E. E. Hadlick, execu- 
tive vice president, NBPA, 18 men 
attended the meeting. A St. Patrick’s 
Day luncheon was held, with Mrs. 
J, E. Price, wife of NBPA Ist vice 
president J. E. Price, acting as host- 
ess to the 16 visiting wives and di- 
rectors. A banquet was held at the 
Copa City Club in Miami Beach. 

Plans for the annual convention at 
the Jefferson hotel, St. Louis, Sept. 
19-21, were discussed and arrange- 
ments for an outstanding program 
of speakers are being made. 

Next meeting of the directors will 
be held at Grandview Lodge, Niss- 
wa, Minn., early in July. 
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National Fire Protection Assn. 
To Meet in San Francisco 


The National Fire Protection 
Assn., whose headquarters are in Bos- 
ton, Mass., will hold its annual meet- 
ing at the Fairmont hotei, San Fran- 
cisco, May 16-19. 

There will be several discussions 
on the program of interest to LP-Gas 
men, including one by Elwin E. Had- 
lick, executive vice president, Na- 
tional Butane-Propane Assn., Minne- 
apolis, whose subject will be “Devel- 
in Use and Protection of 
Butane and Propane Gases.” Mr. Had- 
lick will address the fire marshal di- 
vision of the association. 

A demonstration will be given to 
show how readily LP-Gas fires can 
be controlled. This will be under the 
direction of Frank Fetherston, New 
York, vice president, Liquefied Petro- 
leum Gas Assn. 


Selwyn Turner, Elected 
Alabama President 


Alabama’s 70-odd butane dealers 
were warned March 28 that if their 
industry were 
placed under the 
state public serv- 
ice commission, 
the resulting mo- 
nopolies would re- 
sult in higher 
prices for their 
35,000 customers. 

Addressing the 
Alabama Lique- 
fied Petroleum 
Gas Assn. at its 
annual conven- 
tion, Arthur C. 
Kreutzer of Chi- 
cago, legal counsel of the LPGA; said 
any effort to declare butane a public 
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Gas Appliance Head 
Sees No Depression 


H. Leigh Whitelaw, of New York, 
managing director of the Gas Ap- 
pliance Manufacturers Assn., told the 
fourteenth annual meeting in Colo- 
rado Springs April 5-7, that indica- 
tions seem to point toward good busi- 
ness in the industry this year al- 
though probably not up to 1948 levels. 

In his report submitted to the board 
of directors he said he was optimistic 
about the business future. He said he 
expected no depression and that fac- 
tors usually present in every other 
business depression did not seem to be 
present today. He pointed out that as 
consumer demand has declined, con- 
sumer savings have increased and 
that the country is in a sound condi- 
tion. 

The major problem, Mr. Whitelaw 
said, is to smooth out business cycles, 
Capital expenditures in the industry 
which underlie business conditions will 
not be off more than 5%, in part due 
to the huge expansion of the gas 
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industry to meet increasing demands 
for gas service, he contended. 

Newly elected officers for the en- 
suing year are: 

President — Stanley H. Hobson, 
president, Geo. D. Roper Corp. 

First vice president—Fred O. Hess, 
president, Selas Corp. of America, - 

Second vice president — Louis Rt- 
thenburg, president, Servel, Inc. 

Treasurer—John Van Norden, sec- 
retary, American Meter Co. 

The association has a membership 
of more than 500 manufacturers of 
gas-operated ranges, gas water heat- 
ers, refrigerators, clothes dryers, in- 
cinerators and other appliances and 
equipment. 


LPGA 


The Liquefied Petroleum Gas Assn. 
has moved into larger office quarters 
in the same building it has occupied 
for several years. 

The mailing address will continue 
to be 11 South La Salle St., Chicago 
8, but the room numbers are 1821-25. 


Safe Practices 
Code Adopted 


Adoption of a “Code of Safe Prac: 
tices” was one of the outstanding 
actions taken at the March 17-8 
meeting of the board of directors of 
the National Butane-Propane Assi. 
held at the Columbus hotel in Miam, 
Florida. 

The code is now ready for preset 
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in quarterly meeting, Columbus hotel, 


Miami, Fla., March 17-18. 


tation to the industry. All operators 
will be invited to pledge themselves 
to observance of the code. All who 
adopt it will be furnished with a cer- 
tificate for framing and displaying 
in their offices. Following are the nine 
provisions of the code: 


1. Butane and propane gases will 
be stored in and filled into pressure 
vessels constructed, tested and ap- 
proved by National Board of Fire 
Underwriters’ Pamphlet 58 or the 
authority having jurisdiction for the 
type of gas handled. 

2. Storage tanks, consumer tanks 
and systems and cylinders will be 
equipped with all necessary regulat- 
ing and safety devices approved by 
Underwriters’ Laboratories, Inc., or 
the authority having jurisdiction; 
such devices will be checked fre- 
quently and kept in proper working 
order. 

3. Automotive equipment, includ- 
ing tank trucks, will be maintained 
in first class condition. 
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4. Gas burning appliances, acces- 
sories and equipment sold or installed 
will be designed for the particular 
gas sold by the seller or installer; 
will be installed in accordance with 
recognized practices; and will bear 
the approval of competent authori- 
ties. Service will be discontinued if 
supplier learns that sub-standard 
appliances are connected. 

5. Competent employes will install 
equipment and appliances, and will 
perform complete inspection and ad- 
justment services before leaving such 
job. 

6. Storage tanks and cylinders will 
be installed and charged at recog- 
nized safe distances from buildings, 
as prescribed in National Board of 
Fire Underwriters’ Pamphlet 58 or 
by the authority having jurisdiction. 
Storage tanks and cylinders will not 
be installed in basements, below deck 
on boats, or inside trailers, and will 
not be supplied with gas if so in- 
stalled. 


7. Containers will be filled only 
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Complete LP-Gas Range Line 
Offers ‘Hot’ Price Promotions PLUS Attractive 
Trade-Ups in Models and Accessories 


Yes, demand for low-priced gas ranges is big to- 
day. And Florence has the answers! In low-priced 
gas ranges that are “naturals” for promotion! In 
prices that meet competition yet hold on to qual 
ity! All in a line so complete you have the oppor- 
tunity to increase profits still more through trad- 
ing up on models and accessories! Florence 
co-operative advertising and promotion kits will 
help you promote these low-priced gas ranges. 












MODEL 9336. The outstanding value in 
the low-priced field! Available with op- 
tional accessory 90C shown on range or 
“with plain backguard. 











MODEL 1236. This com- 










. “ . ith 4 
pact apartment size Flo- builder Wy 
rence Gas Range has full 236. A great trafiy argain! AV _ 
size, porcelained oven, MODEL 9 hat says “buy 4 or with opto 
slide out smokeless broiler rice tag tha” - "packguar 





in insert. 







: i 
and four top burners. able es doc show? 





Get the full story on these 
low-priced models from your 
Florence representative, 


WRITE or WIRE 


the Division Office 
nearest you 








e FLORENCE STOVE COMPANY... General Sales Offices and 
Plant: Gardner, Mass. Mid-Western Sales Offices and Plant: LP -GAS RANGES 
Kankakee, Ill. Southern Plant: Lewisburg, Tenn. Other Sales 
Offices: One Park Ave., N. Y.; 1459 Merchandise Mart, Chicago; 
53 Alabama St., S.W., Atlanta; 301 North Market St., Dallas. 
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by the owner or on express authori- 
zation from the person determined to 
be the legal owner. 

8. Employes will be trained in the 
safe handling, storing and servicing 
of butane and propane and appli- 
ances, accessories and equipment. 

9, Applicable regulations of Na- 
tional Board of Fire Underwriters, 
American Gas Assn., Underwriters’ 
Laboratories, Inc., and authorities 
having jurisdiction will be scrupu- 
lously followed. 

The board adopted a resolution in- 


National Fire Protection Assn. 
To Meet in San Francisco 


The National Fire Protection 
Assn., whose headquarters are in Bos- 
ton, Mass., will hold its annual meet- 
ing at the Fairmont hotel, San Fran- 
cisco, May 16-19. 

There will be several discussions 
on the program of interest to LP-Gas 
men, including one by Elwin E. Had- 
lick, executive vice president, Na- 
tional Butane-Propane Assn., Minne- 
apolis, whose subject will be “Devel- 


oti structing the association staff to con- — “ io - vane i a : 
er lhgee eangeseon liminati Butane and Propane Gases.” Mr. Had- 
eee t ererls seeeng Seaton lick will address the fire marshal di- 


of periodical .testing of cylinders— 
and instructed the staff to work for 


ssories vision of the association. 


big to F ‘ A demonstration will be given to 
fy inauguration of a method, procedure pow how readily LP-Gas fires can 
Jon: iD . . e,e . 
to qui and requirement for initial checking be controlled. This will be under the 
head and periodic rechecking of relief direction of Frank Fetherston, New 
ren valves in lieu of the cylinder testing York, vice president, Liquefied Petro- 
om and as a better way of achieving jeym Gas Assn. 
safety. 
The directors created a new type 
of membership in the association. It 
will be termed “individual associate,” Selwyn Turner Elected 
will be open to representatives of Alabama President 
companies, whatever their positions, ; 
and the 12-month fee will be $25. Alsheme’s. 19-088. butane deniers 
5 : were warned March 28 that if their 
According to E. E. Hadlick, execu- industry were 
tive vice president, NBPA, 18 men placed under the 
attended the meeting. A St. Patrick’s state public serv- 
Day luncheon was held, with Mrs. jee commission,. 
tha J. E. Price, wife of NBPA 1st vice the resulting mo- 
a president J. E. Price, acting as host- nopolies would re- 
\ 








News 





ess to the 16 visiting wives and di- 
rectors. A banquet was held at the 
Copa City Club in Miami Beach. 

Plans for the annual convention at 
the Jefferson hotel, St. Louis, Sept. 
19-21, were discussed and arrange- 
ments for an outstanding program 
of speakers are being made. 

Next meeting of the directors will 
be held at Grandview Lodge, Niss- 
wa, Minn., early in July. 
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sult in higher 
prices for their 
35,000 customers. 

Addressing the 
Alabama Lique- 
fied Petroleum 
Gas Assn. at its 
annual conven- 
tion, Arthur C. 
Kreutzer of Chi- 





SELWYN TURNER 


cago, legal counsel of the LPGA, said 
any effort to declare butane a public 





for genuine 
“Performance Tested" 


Vessels 


* P.T. (Performance Tested) is 
your assurance of trouble- 
free service from Delta 
vessels you install. 


MORE SATISFIED CUSTOMERS 
LOW SERVICE COST 

LONG SERVICE LIFE 
GREATER PROFITS FOR YOU 


Performance in actual operation is the final and most 
accurate test of the quality of any product. 

That is why Delto P. T.* (Performance Tested) standards 
mean so much to you. 


There is a reputation of performance in the field—testing 





under perf diti: that gives you 

the assurance of good service for your customers with 
resulting easier operation and greater profits for you. 

Be sure that you are getting genuine Delta P. T.* vessels 
ond copture these extra profits for yourself. 


Delta Tanks Listed Under Re- 
examination Service of Under- 
writers’ Laboratories, Inc. 


ELTA TANK MANUFACTURING CO. INC. 


P.O, BOX 1469, BATON ROUGE, LA. © P.O. BOX 1091, MACON, GA. 
MANUFACTURERS OF LPG PRESSURE TANKS AND '1.C.C. CYLINDERS 
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utility would be “an attack on free 
enterprise.” 

“As it is now,” he said, “you are 
in a highly competitive business, with 
prices and service resulting from that 
competition, and the public benefits. 


Emphasis On Safety Urged 


“If your industry—or that of milk, 
bread, kerosene or ice — is placed 
under a commission, neither you nor 
the public will have much to say.” 

T. C. Tackett, of Memphis, presi- 
dent of the National Butane Co., ad- 
vised the dealers to emphasize both 
safety and service and to cooperate 
with each other for the public good. 

Charles R.- Price, a representative 
of the National Board of Fire Under- 
writers, told the dealers that safety 
in the industry was their individual 
responsibility. 


Louisiana Fight Told 


Jack Gould, of Baton Rouge, La., 
public relations counsel to the Butane- 
Propane Institute of Louisiana, re- 
ported on attempts in that state to 
take the butane industry out from 
under a safety commission established 
by the legislature and put it under the 
Louisiana public service commission. 

“We don’t believe the attempt will 
succeed,” he said, “but only because 
the industry there has been telling 
the public, including some 80,000 
users, what they will be up against 
if it does.” 

Gil Armstrong, state chief deputy 
fire marshal, told the dealers that one 
of their best defenses against being 
declared a public utility was to get on 
the offensive by asking for a safety 
bill, and by closely inspecting all in- 
stallations, including those already 
made. 

In informal discussion later, mem- 
bers of the association brought out 
that Alabama already has a butane 
regulatory law and apparently now 
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needs only an appropriation to enforce 
its provisions. 
Mobile Man President 

The day-long convention at the 
Thomas Jefferson hotel ended with the 
election of officers, including Selwyn 
Turner, of Mobile, as president, suc- 
ceeding Paul M. Jones, of Montgom- 
ery. 

Mr. Jones was elected vice president 
for the new year, and George Allen 
Smith, of Gadsden, was elected secre- 
tary-treasurer. 


Arkansas 


Three prominent industry men will 
be among the speakers at the June 
12-14 annual convention and trade 
show of the Arkansas Butane Deal- 
ers Assn. in Little Rock, according to 
Dulun G. White, president of the 
group. 

Lee A. Brand, vice president, Em- 
pire Stove Co., Belleville, Ill.; Howard 
D. White, executive vice president 
LPGA, Chicago, and Richard D. 
Wherry, Gas Equipment Co., Atlanta, 
Ga., are the first speakers lined up. 

Reservations for exhibit space are 
already being received for this third 
annual convention and trade show of 
the Arkansas group. 

At a spring meeting of the Arkan- 
sas Butane Dealers Assn. committees 
for the third annual convention and 
trade show were named. Dulun G. 
White, president of the association, 
presided at the April 3 meeting. 

Amos David, A. C. DeClerk and 
Russell Evans, together with Mr. 
White, make up the general conven- 
tion committee to complete plans for 
the June 12-14 convention. Past Pres- 
ident B. T. Harris is chairman of the 
entertainment committee. 

The one-day meeting featured a 
preview of the LP-Gas regulations, 
which were heard at public hearing 
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the following day. Sixty dealers and 
distributors from Arkansas heard 
Chief Inspector M. L. Blair of the 
department of labor discuss the regu- 
lations, 

A report on the progress of the 
convention plans was given by A. W. 
Porter, executive secretary of the 
group. 


Florida 


Business session of the fifth annual 
convention of the Florida Liquefied 
Petroleum Gas Assn. opened April 4 
at the Hotel Ponce de Leon in St. 
Augustine, Fla., with A. W. Spiller, 
vice president, serving as_ general 
chairman. Registration had taken 
place the day before, as also had oc- 
curred a meeting of the board of di- 
rectors, composed of J. A. Garfield 
and W. M. Ware, Miami; E. R. Whittle 
and John Mooney, Orlando; J. W. 
Owen, Winter Haven; and W. A. San- 
ford, Jacksonville. 


C. H. Rogers, Jr., president of the © 


association, gave his annual report at 
the first regular session. This was 
followed by committee reports and 
discussions concerning the liquefied 
petroleum gas industry in Florida. 

A tour of St. Augustine and a visit 
to Marineland were provided for ladies 
in attendance at the convention. Mrs. 
A. W. Spiller served as chairwoman of 
the ladies program committee. 


Kansas 


Announcement is being made of 
the second annual Kansas LP-Gas 
service school to be held in Wichita, 
May 16-18, sponsored by the Kansas 
LP-Gas Assn. 

The short course will be conducted 
by the University of Kansas Exten- 
sion in cooperation with the state fire 
marshal’s office. Competent instruc- 
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tors from the industry will deliver 
lectures,, and practical demonstra- 
tions will be a part of the course. 

Covered in the three-day course 
will be product, installation proce- 
dures, appliances, automatic controls, 
carburetion, regulators, liquid pumps, 
proper venting, rules and regulations, 
and customer relations. 


Kentucky 


“Selling Safety and Service” has 
been selected as the theme for the 
1949 convention of the Kentucky 
Liquefied Petroleum Gas Assn., which 
will be held Oct. 10-11 at, the Seelbach 
hotel, Louisville. Awarding of the $50 
prize to the winner of the organiza- 
tion’s emblem contest will be the 
highlight of the convention banquet. 

Announcement of the appointment 
of L. C. Stauble, Kentucky Gas Serv- 
ice, Louisville, as general convention 
chairman, was made at a recent meet- 
ing of the convention committee by 
Miss Frances L. Holliday, state presi- 
dent. Other members of the convention 
committee are J. M. F. Hays, E-Town 
Gas Co., Elizabethtown, registration 
chairman; Thomas B. Crutcher, Jr., 
Crutcher Sales Co., Louisville, enter- 
tainment chairman; and C. E. Nead, 
Burnside, trade show chairman. 

Rules of the contest for an emblem 
for the Kentucky LPGA follow: 

Each paid-up active member of the 
association is eligible to sponsor one 
entry. 

The emblem must be adaptable to 
use in advertising. 

The emblem must serve to identify 
the user as a member of the associ- 
ation. 

Entries should be post-marked not 
later than midnight July 31. All 
entries become the property of the 
association. 

Entries should be mailed to C. G. 
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Kentucky LP-Gas Assn. convention committee for 1949 meeting. Left to right (bottom) : 
C. G. Keesy, Frances L. Holliday (president), J. M. F. Hays. Top: L. C. Stauble, 
C. E. Nead, Thomas B. Crutcher, Jr. 


Keesy, executive secretary, Kentucky 
LP-Gas Assn., 43898 Poplar Level 
Road, Louisville 13, Ky. 

Judges decision will be final. 

Award will be made at banquet 
Oct. 11, 1949. 

Prize will be $50 in cash. 


Northeast Texas 


More than 20 men from _ north- 
eastern Texas attended the annual 
convention of the Northeast Texas 
Butane Dealers Assn. on Feb. 10 to 
elect A. B. Barfield, Barfield & Tel- 
ford, DeKalb, president. 

Also elected at the Mt. Pleasant 
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meeting were Earlton Allbright, Mt. 
Pleasant, vice president, and Jimmie 
Brown, Sulphur Springs, reelected 
secretary-treasurer. 


Texas 


Discussions of industry problems 
and exhibits of new appliances and 
equipment will be the highlights of 
the forthcoming Texas Butane Deal- 
ers Assn. annual convention and 
trade show June 26-28 in Dallas. 

Manufacturer exhibits will be 
located on the mezzanine floor of the 
Baker hotel while convention sessions 
will be in the Adolphus hotel, just 
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across the street from the Baker. 
Reservations for exhibit space are 
already being made and, according 
to the association, this year’s show 
promises to be even better than any 
shows of previous years. 

The association headquarters have 
moved to a new location at 628 Lamar 
Blvd., Austin, according to William 
J. Lawson, executive secretary. 


Ohio 

Plans were completed for the an- 
nual convention of the Ohio LP-Gas 
Assn. by the board of directors at an 
April 7 meeting. 
The Deshler-Wal- 
lick hotel, Colum- 
bus, is the con- 
vention place and 
May 25 is the 
date. 

Forrest Fram, 
chairman of the 
program commit- 
tee, is making ar- 
rangements for a 
group of industry 
speakers to pre- 
sent timely top- LOU GEHRING 
ics“ The nomina- 
tion committee, headed by G. Wright, 
is composed of R. M. Brumby, K. F. 
Crooks, William Everett, and Ralph 
Gibbs. 

Word has been received of the res- 
ignation of Lou Gehring, secretary- 
treasurer of the association. Mr. 
Gehring will become: associated with 
the Bemidji Bottle Gas Co. at Devils 
Lake, N.D. Lyman Adams, present 
vice president, has been appointed 
acting secretary-treasurer. 


Virginia 
At the first annual meeting of the 


Virginia Liquefied Petroleum Gas 
Assn., E. O. N. Williams, Bottled 











CALENDAR 


All associations are invited to send 
in dates of their special and annual 
meetings for this calendar. 


May 9-11—Liquefied Petroleum Gas Assn. 
Annual Convention and Trade Show, 
Palmer House. Chicago. 


May 16-18—Kansas LP-Gas Service School, 
Wichita. 


May 16-19—National Fire Protection Assn. 
Fairmont Hotel. San Francisco. 


May 25. Ohio Liquefied Petroleum Gas 
Assn. Annual Meeting. Deshler-Wallick 
Hotel. Columbus, Ohio. 


June 1-3—University of Tulsa Short 
Course. Tulsa, Okla. 


June 6-10—Texas Butane Dealers Short 
Course. Texas A & M College. College 
Station. 


June 9-10—Missouri LP-Gas Assn. Annual 
Convention and Trade Show. Governor 
Hotel. Jefferson City. 


June 12-14—Arkansas Butane Dealers Assn. 
Annual Convention and Trade Show. 
La Fayette Hotel, Little Rock. 


June 25-27—Michigan LP-Gas Assn. An- 
nual Meeting. Harbor Springs, Mich. 


June 26-28—Texas Butane Dealers Assn. 
Convention and Trade Show. Dallas. 


Sept. 7-9—Second Annual LPGA Eastern 
LP-Gas Service School. University of 
Pittsburgh. Pittsburgh, Pa. 


Sept. 19-21—National Butane-Propane Assn. 
Convention and Trade Show. Jefferson 
Hotel. St. Louis. 


Sept. 25-27—Colorado LP-Gas Assn. Fall 
Convention. Shirley-Savoy Hotel. Denver. 


Oct. 10-11—Kentucky LP-Gas Assn. An- 
nual convention. Seelbach Hotel, Louis- 
ville. 


Oct. 17-20—American Gas Assn. Annual 
Convention. Chicago. 


Oct. 31-Nov. 4—National Safety Congress. 
Morrison Hotel. Chicago. 
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News 








Officers of Virginia Liquefied Petroleum Gas Assn., left to right: Thomas Sykes, secre- 
tary-treasurer; J. C. Lawrence, vice president; E. O. N. Williams, president. 


Gas Co. of Virginia, Richmond, was 
elected to the presidency. The con- 
vention was held March 15 at the 
Hotel William Byrd in Richmond. 

Other officers named are J. C. Law- 
rence, Richmond, vice president, and 
Thomas Sykes, Suffolk, secretary- 
treasurer. These three men had been 
named as interim officers at the or- 
ganizational meeting of Virginia 
dealers held last September. 

Directors elected by the meeting 
were Walter Black, Charlottesville; 
Roy Casset, Virginia Beach; D. Cc. 
Earhart, Staunton; Ralph Frye, 
Bristol; Fred Hinson, Manassas; 
D. D. McLeod, Norfolk; George No- 
blett, Kilmarnock, and J. Mott Rob- 
ertson, Lynchburg. 

Over 100 dealers and distributors 
attended the one-day meeting to hear 
John Knox Smith, field engineer, 
LPGA, speak on safety, in the morn- 
ing session. Lee A. Brand, vice presi- 
dent, Empire Stove Co., spoke on 
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“Gas versus Electricity.” He was fol- 
lowed by Richard A. Tilman, field 
representative of Beals Creative 
Printers, demonstrating Beals’ sales- 
man’s portfolio. 

In his address to the attending 
members, President Williams stated 
the purposes and aims of his asso- 
ciation are to “promote and develop 
the liquefied petroleum gas industry 
and to coordinate. its activities to the 
end that it may serve to the fullest 
possible extent the best interests of 
its members and the public.” 


Tennessee 


Tennessee’s April 18-19 meeting at 
Nashville will be reported in a later 
issue. 

The association has been instru- 
mental in getting killed a legislative 
bill which would have placed a 7.4- 
cent-per-gallon tax on LP-Gas, sub- 
ject to. refund if the fuel were not 
used on the highways. 
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North Pacific District, LPGA, 


Holds Its Biggest Convention 





McNARY JAMES YEOMANS 


DON 


ONE hundred, forty dealers and 
manufacturers’ representatives at- 
tended the annual North Pacific Dis- 
trict LPGA meeting March 18 in 
Portland. This was the largest meet- 
ing yet held in the Northwest, with 
dealers coming from Idaho, Washing- 
ton, British Columbia, California and 
Oregon. 

The one-day session held in the 
Multnomah hotel laid particular em- 
phasis on “Selling in a Buyers Mar- 
ket.” Emphasizing the timeliness of 
the program was the attendance of 
representatives of practically every 
major supplier of LP-Gas equipment 
on the Pacific Coast. 

Rita Calhoun, home economist of 
the Portland Gas & Coke Co., opened 
the program with a discussion, “Sell- 
ing the Ladies.” Miss Calhoun warned 
dealers not to show women how to 
cook as that is an intrusion of their 
own domain. The salesman should be 
an expert, however, in the mechanics 
of appliances and win the homemak- 
er’s respect in that regard. Miss Cal- 
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houn’s talk was published in the April 
issue of BUTANE-PROPANE News. 

Alvin R. Bravender, of the Alvin R, 
Bravender Co., Portland, stressed 
“The buyer’s market has not removed 
the customer’s ability to buy, but has 
made him more particular,” in his 
talk “Organizing a Sales Program to 
Meet a Buyers Market.” Mr. Braven- 
der urged dealers to cultivate archi- 
tects and builders and give them sub- 
stantial discounts just as the elec- 
trical industry does. Also county 
agents, home demonstration agents, 
home economics teachers, granges, 
4-H Club advisors, churches, newly- 
weds, and new tenants are all excel- 
lent sales prospects when properly 
cultivated. (For full text, see Page 
37.) 


Cites Government Inefficiency 


Ben Hazen, president of the Ben 
Franklin Savings and Loan Assn. of 
Portland, and chairman of the Rose 
Festival and Community Chest, was 
the luncheon speaker. He won the ac- 
claim of the audience with his talk 
“The Low Cost of Leadership,” in 
which he contrasted the total of sal- 
aries paid to business leaders with the 
greater total waste in governmental 
inefficiency. “Business leadership isn’t 
complaining too much about low 
wages but they have not done too 
good a job of selling the worth of 
their services to the public,” Mr. Ha- 
zen declared. 

W. R. Nason, of General Controls 
Co., emphasized the necessity for 
choosing proper equipment to elimi- 
nate hazards before they can develop. 
“Properly sized equipment with mod- 
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ern safety devices properly installed 
will give a better safety record than 
equipment using competitive fuels,” 
he declared. 

“What Would You Say,” the ever- 
popular credit film which describes 
the best approaches to credit prob- 
lems facing retail distributors, was 
presented by E. A. Hrdlicka, credit 
manager of Standard Oil Co. in Port- 
land. 

Credit conditions existing in the 
Northwest were described in some de- 
tail by C. C. Clarkson, vice president 
and manager of the Sixth and Morri- 
son St. Branch of the First National 
Bank of Portland. Mr. Clarkson 
warned dealers against over-extend- 
ing themselves credit-wise but assured 
them that the Northwest was in rela- 
tively sound condition and not due for 
a bust. Bankers, he said, expected a 
decided increase In business activity 
this spring and summer and were 
“not pessimistic” about the immedi- 
ate future. 

Another film shown by Joe Storey, 
of Ansul Chemical Co., depicted the 
various methods of extinguishing a 
variety of LP-Gas fires using Du-Gas 
extinguishers. 

Stewart Matthews, of Seattle, out- 
lined the potential developments of 
gas service in the Northwest that will 
result if the contemplated natural gas 
pipeline from Turner Valley, Alberta, 
to Portland and Seattle is completed. 
Present plans call for transmission 
Pipelines that would bring in an 
amount of energy that will dwarf the 
power output of Grand Coulee and 
Bonneville dams. 

An “Information Please” session 
closed the formal part of the pro- 
gram in which a board of experts an- 
swered any and all questions submit- 
ted by the audience. The board includ- 
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Tallent Ransome Stewart Matthews 


ed Miss Calhoun and James Yeomans, 
Multnomah Fuel Co., Portland; C. M. 
Ambrose, Jr., Liquefied Gas Corp., 
Seattle; Tallent H. Ransome, Ran- 
some Co., Emeryville, Calif.; A. C. 
Maynard, Shell Oil Co., San Fran- 
cisco; Robert E. Maloney, Calor Gas 
Co., Oakland, Calif.; Matthews, Na- 
son, Bravender, and Don McNary 
acting as moderator. 

Chairman for the meeting was C. M. 
Ambrose, Jr., Northwest District 
Chairman of LPGA; and James Yeo- 
mans, president of the Oregon LPGA 
was the official host. 

The meeting concluded with a cock- 
tail hour in the Assembly Room of 
the Multnomah hotel. 


NBFU Issues New Pamphlet 58 
And One for Town Plants 


The National Board of Fire Under- 
writers has reissued Pamphlet No. 58, 
dated March, 1949. It includes nu- 
merous changes and some additions 
to the last pamphlet, which was is- 
sued in January, 1947. 

At the same time, an entirely new 
pamphlet—No. 59—was issued to 
cover “The Design, Installation and 
Construction of Containers and Perti- 
nent Equipment for the Storage and 
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Handling of Liquefied Petroleum 
Gases at Utility Gas Plants.” 

Heretofore NBFU hes not covered 
utility plants. Pamphlet 59’s cover- 
age includes central plants using LP- 
Gas in any form, as well as those 
using natural and manufactured 
gases. 

Important changes in the new Pam- 
phlet 58 are as follows: 

Includes utility plants. Pamphlet 59. 

Provides for submission of plans 
to enforcing authority for industrial 
installations having storage capacity 
over 1200 gallons. | 

Requires notation on name plate 
designating container is for use above- 
ground, belowground, or both. 

For industrial installations over 
150,000 gallon capacity where mutual 
exposure to surrounding properties 
or buildings exists, special fire walls 
or barriers may be required. 

All valves subject to container 
pressure shall have a working pres- 
sure of at least 250 pounds per square 
inch. 

Allows for use of soldered joints 
in piping when solder used has a melt- 
ing point over 1000°F. 

Safety valve settings are referred 
to. design working pressure rather 
than container type. 

Requires a safety relief valve, min- 
imum 240 psig, maximum 400 psig, 
to be placed in all liquid lines between 
valves with discharge to relieve into 
a safe location. 

Requires tank car sidings to be 
level. 

Requires discharge of safety valves 
on containers of over 2000 gallon ca- 
pacity to be piped 7 feet above top of 
container. 

Requires anchorage or high founda- 
tion for skid tanks in areas subject 
to high water from floods. 

Requires protection to containers 
located where fast vehicular traffic 
passes. 
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Requires use of drag chains or 
other device to discharge static charge 
from tank vehicles. 

Prohibits discharge of any relief 
valve in or under buildings. 

Prohibits installation of heating or 
cooling coils inside an LP-Gas con- 
tainer. 

Prohibits use of fusible plugs in 
vaporizers, 

Prohibits drains from vaporizers 
being led into pits or sewers. 

Provides minimum requirements for 
direct-fired vaporizers. 

Requires use of an approved pump 
or compressor for transfer of liquid 
LP-Gas. 

Revises requirements of safety 
valve capacities on LP-Gas containers. 


LP-Gas Can Be Safe, Says 
California Code Body 


“LPG Can be Safe’ is the title of 
an informative pamphlet issued by 
the California Division of Industrial 
Safety for distribution to users of 
liquefied petroleum gas. 

Many questions usually asked by 
prospective users of the fuel are 
answered. What is LP-Gas? How 
hazardous is LP-Gas? How must 
LP-Gas be stored? How can you 
identify a safe LP-Gas vessel? Where 
should an LP-Gas vessel be installed? 
These are among the questions an- 
swered in some detail. 

The West Coast office of the 
Liquefied Petroleum Gas Assn. is ¢0- 
operating with the state in the distri- 
bution of these pamphlets. They may 
be obtained from the Division of In- 
dustrial Safety, 965 Mission St., San 
Francisco, or 357 S. Hill St., Los 
Angeles. ; 

A brochure on electrical hazards 
has been issued also by the division 
and is available from the above 
offices. 
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LOWEST PRICE 


THE NEW COC SUPERIOR QUALITY 
PROPANE CYLINDER SAVES YOU 
MONEY EVERY TIME YOU USE IT! 








Sy BY 


Here is the light weight cylinder buy .. . a rugged, 
long life 100 lb. propane capacity cylinder that 
is far easier on men and trucks. Every time you 
handle and ship this great new cylinder, you save 
time and money. But that's not all, the initial price 
of CGC superior quality cylinders is less than that 
of any other ICC 4BA240 cylinders. 


For complete information, WRITE US TODAY. 


CGCylinders are available in 100 Ib., 60 Ib. and 20 Ib. 
capacity sizes. 


COMPRESSED GAS CYLINDERS, Inc. 


2909 EAST 54th STREET, LOS ANGELES 11, CALIFORNIA 
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Engine Wear 






Causes of Crankcase Oil Dilution 


N CHECKING operating records 
of a number of fleets operating 
under various conditions and on all 
available types of fuel, one fact 
stands out like a lighthouse—en- 
gines operating on LP-Gas con- 
sistently show longer life, lower 
rate of wear, and lower mainte- 
nance cost than with any other 
fuel. In strictly city service this 
comparison is even more note- 
worthy than in straight highway 
operation, the ratio in favor of 
LP-Gas often being as much as 
3 or 4 to 1. 








Let’s examine some of the facts 
which are responsible for the above 
experiences. They all have to do 
with heat and the nature of the 
various fuels. 

First, what happens when you 
start a cold gasoline engine? Just 
about the same chain of events 
that happens when you light a cold 
gasoline stove or blowtorch. You 
pump up the gas tank, open the 
valve, and set fire to the gasoline 
coming out the tube. Does it im- 
mediately give off a nice steady 
blue flame? Not by a_ jugfull! 
Burning gasoline floods the tube 
and drips all over the place, while 
black smoke fills the air and a film 
of soot forms on the burner. 

Liquid fuel takes a relatively 
long time to burn, because only 
the fuel in contact with air can 
ignite. The outside layer burns 
off, and a fresh supply of air must 


























Fig. 1. Starting a gasoline en- 

gine is like generating a blow- 

torch. LP-Gas burns normaHy 
at once. 
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By H. P. GOSS 


move in to provide the necessary 
oxygen to burn what lies under- 
neath. 


In the stove or the blowtorch, 
the generator tube must be hot 
enough to vaporize the fuel so it 
can mix completely with air be- 
fore normal burning can take place. 
The gasoline engine must also be 
“generated” by heating the intake 
manifold before the fuel can be 
completely evaporated and mixed 
thoroughly with the air. 

How about starting a butane 
engine? It is almost like lighting 
a gas stove. The flame is “stand- 
ard pattern” at once. You get an 
instantaneous mixture because the 
fuel is already vaporized. 


Factors Affecting Wear 


Now let’s check some of the de- 
tails which lead to the difference 
in the rate of wear with the two 
fuels. The first factor is the cold 
start. With engines equipped for 
either fuel you have a choke. With 
LP-Gas you pull the choke just 
long enough to start the fuel flow- 
ing. The only reason that this en- 
gine needs to be choked at all is 
because the gas, being heavier than 
air, flows out of the carburetor 
passages and is displaced by air 
while the engine is stopped. This 
air must be cleared out of the fuel 
tubes through the idling passage, 
and replaced by gas, to get a com- 
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POWER 





bustible mixture. This happens 
quicker if the choke is pulled. 

Gasoline is a different story. 
When the choke is closed two 
things happen. A great deal more 
than the normal amount of gaso- 
line is drawn into the engine, and 
the gasoline is subjected to extra 
vacuum. These factors are both 
necessary in order to get enough 
vaporized fuel into the cylinders 
to start the engine. 


Right Mixtures Needed 


The reason? You must produce 
an air-fuel mixture between the 
lean and rich limits of combustion 
to make the engine run. This range 
is from about 8:1 (rich) to 16:1 
(lean), and the figures refer only 
to the fuel that is vaporized and 
mixed with air. A lot of the heavy 
fractions of gasoline do not evap- 
orate at the temperature and 
vacuum existing in the cold engine. 
The unevaporated portion goes 
right on into the cylinders as 
liquid. The manifold temperature 
must be up around 400° before ali 
of the gasoline will evaporate. 

The portion that remains liquid 
has a tendency to wash the oil off 
the cylinder walls, leaving them 
temporarily unprotected. Some of 
the gasoline goes on down through 
the rings, thinning out the lubri- 
cating oil in the crankcase, and re- 
mains there until the engine gets 
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hot enough to distill it off and pass 
it out through the breather. In 
city service this may never hap- 
pen. Gasoline is not a lubricant, 
and thinned out oil is not a good 
lubricant. 

The engines in gasoline powered 
fire trucks have been known to 
dilute their oil as much as 25% in 
a week as the result of the five 
minute runs required by depart- 
ment regulations at every change 
of shifts. Many fire departments, 
particularly in the colder states, 
equip their intake manifolds and 
crankcases with electric heaters. 
These are plugged in to the light- 
ing circuit of the firehouse, all the 
time that the engines are in the 
building. The heat thus maintained 
eliminates the cold start, and 
greatly reduces the amount of 
crankcase dilution. 

The cold start is not the only 
means of getting unburned gaso- 
line into the crankcase. Both the 
idling and the full power mixtures 
must be “rich’”—that is, they con- 
tain more gasoline than can be 
burned by the amount of oxygen 
in the accompanying air. Since 
there is always a certain amount of 
gas passing the rings, some of the 
extra gasoline vapor, which has 
not had a chance to burn, passes 
down into the crankcase, and un- 
less the temperature is rather 
high it condenses into the oil. This 
is a particularly critical problem 
with vehicles in such service as 
milk delivery, which generally idle 
and accelerate more than they run 
at free speeds. 

With the LP-Gas engine the 
idling and full power mixtures are 
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Fig. 2. Tough service for gasoline— 
a cinch for LP-Gas. 














also on the rich side, and some of 
the fuel blows into the crankcase, 
but this does not matter — all of 
this vapor passes out through the 
breather without condensing. 

It is a well known fact that the 
LP-Gas fueled engine operates 
with higher combustion chamber 
temperatures than the same engine 
running on gasoline. This higher 
temperature is well within the 
limit of safety if the cooling sys- 
tem is properly maintained, and 
in certain types of service it offers 
a very great advantage in keeping 
the crankcase free from moisture. 
The only possible hazard connected 
with the higher temperature oc- 
curs with a lean mixture, and this 
should be guarded against by fre- 
quent testing with an _ air-fuel- 
ratio analyzer. 

The difference in combustion 
chamber temperature with the two 
fuels is on account of the different 
locations in which they vaporize. 
With gasoline, evaporation starts 
in the carburetor, is accelerated 
at the manifold hot spot, and con- 
tinues through the manifold and 
in the cylinders. 

Wherever evaporation takes 
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) ae all are yeh G lood” oy 
: Propa (LPG) is the finest motor fuel for. 
__ these corel it properly carburetted for good combustion. 

“ For dependable engine performance day ii im and day 
_ out—for low cost operation and maint COR 
_ byretion is recognized in the field as the best equipment 
available. Ensign users benefit everyday from the experi- 
~ @nce we have gained in over 36 years of carburetor 
“building. . : a 

All leading makes of gas engines are easily 
with mm Butane-Propane vaporizers, gula 


_ ENSIGN cans 


7010 S. ALAMEDA STREET © P.O. BOX 229 
ih ” wee Branch Factor 
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POWER DOMESTIC 


Balance that fuel load this summer by sell- 
ing LP-Gas Carburetion. Many dealers 
have found summer loads equal — even 
surpass — winter sales when the farmers 
in their area start using LPG for their 
trucks, tractors and pumping engines... 
The POWER LOAD is worth developing. 
You owe it to yourself to INVESTIGATE. 
ALGAS LPG Carburetion equipment has 


been in use for I7 years. 


The ALGAS Line is complete. There are 
units for all internal combustion engines. 


Let ALGAS engineers answer your ques- 
tions on carburetion, 


AMERICAN 


LIQUID GAS CORPORATION 
1109 Santa Fe Ave., Los Angeles, Calif. 
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place, it lowers temperatures. This 
is a refrigerating effect, directly 
paralleling the operation of the 
electric refrigerator. The evapora- 
tive process partially cools the 
combustion chamber and_ piston 
every time a fresh charge of gaso- 
line enters the cylinder, and this 
holds down the temperature of 
the crankcase oil. It is often too 
cool for the good of the engine, 
particularly in door-to-door deliv- 
ery service where the engine is 
idling and therefore running at 
low temperature much of the time. 


Dry Gas is Delivered 


With LP-Gas fuel, complete 
vaporization takes place in the 
“converter,” which is a separate 
unit located away from the en- 
gine. In this unit all of the refrig- 
eration effect takes place, and a 
dry gas of approximately 140° 
temperature is delivered to the 
carburetor when the engine is 
fully warmed up. The heat ex- 
changer in the converter unit helps 
the radiator to keep the water 
jacket temperature down—it actu- 
ally serves as an extra radiator. 

The heat balance in the LP-Gas 
engine is therefore quite differ- 
ent than in the gasoline engine. It 
has lower water jacket tempera- 
ture, which is desirable; higher 
crankcase temperature, which is 
a very important advantage in all 
types of start-and-stop operation; 
slightly higher combustion cham- 
ber temperature, which is within 
the limits of safety and helps to 
keep the engine efficiency high. 

Any engine operating with the 
crankcase temperature too low is 
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Hughes LP-Gas Carburetion 


Ideal for Installation on 


Tractor -- Truck -- Automobile 
Stationary and Industrial Engines 


Without Changing Present See You May 211, 
Gasoline Carburetion System Gia 





Write for full 
particulars to 


Hughes 
Distributing 
Company 


P. O. Box 1171 
Oklahoma City 
Oklahoma 

















ROADMASTER 


Gives You 







“Controlled Pressure * 


FEATURES: 


@ New electric fuel valve 
gives positive shut-off. 


@ New Vaporizer - Regula- 
tor discharges at con- 
trolled pressure . . . not 
sub-atmospheric. 







* este S 
The NEW Roadmaster LP-Gas Carburetion equip- 
ment is different from other types now available. 
Its new principle supplies vapor fuel to engine 
at "controlled pressure above atmospheric." 
When this is done, starting, idle, cruising and 
load operating conditions are easily met by em- 
ploying a simple metering control such as ven- 
turi and fuel orifice . . . proper air fuel ratios 
are obtained over entire operating range .. . 


Pert j 
Fer complete. Information on this advanced ROADMASTER PRODUCTS CO. 


equipment, write: 3350 San Fernando Road Los Angeles, Calif. 


@ Simple Carburetor 
Adapter is venturi type 
- . « employs one fuel 
load adjustment; fits 
standard air horn. 
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going to contaminate its oil quite 
rapidly, from a cause which has 
nothing to do with fuel dilution. 
When any petroleum fuel burns, 
the carbon and hydrogen of which 
it is composed combine with oxy- 
gen which is in the air to make 
carbon dioxide (COz) and water 
vapor (H20). 

The pressure within the cylinder 
forces at least a small portion of 
the burned mixture down through 
the rings into the crankcase. The 
breather is there to permit these 
vapors to escape, but if the tem- 
perature is too low some of the 
water vapor condenses inside the 
case. It absorbs a certain amount 
of carbon dioxide, which makes 
an acid mixture. This reacts with 
the oil, and if any solid particles 
are present an acid sludge like 
dark gray mayonnaise forms in 
the oil and is deposited throughout 
the crankcase and valve chambers. 
This sludge is mildly corrosive, 
and it also lowers the lubricating 
value of the oil, making it neces- 
sary to drain the crankcase quite 
frequently. 

This crankcase mayonnaise, or 
cold sludge, is one of the most seri- 
ous engine problems with gasoline 
fueled vehicles operating in city 
service, where idling time is ex- 
cessive and engine temperatures 
are low. The free carbon (soot) 
which is produced from the very 
rich mixture during the warmup 
period, and the small but continu- 








al accumulation of lead salts from 
the burning on the anti-knock 
compound in the gasoline, quickly 
produce sufficient solid matter in 
the oil to form the nucleus for the 
cold sludge. 

Laboratory analysis frequently 
shows a water content as high as 
75% in this muck. The standard 
method of combatting this trouble 
is to raise the operating tempera- 
ture of the engine, improve the 
breathing to take the vapors out 
more quickly, and clean the oil filter 
more frequently. 


Perfect Combustion is Answer 


The factors of safety offered by 
LP-Gas fuel in this type of service 
should be perfectly apparent. It 
produces the extra crankcase heat 
needed to eliminate the water 
vapor, and its clean burning char- 
acteristics make almost no solid 
matter from the fuel. These ad- 
vantages are brought out most 
dramatically in fleets which em- 
ploy laboratory analysis to deter- 
mine when the oil should be 
changed. 

The foregoing discussion has 
been centered around “stop-and- 
start” types of operation because 
it is here that LP-Gas fuel shows 
its most striking advantages in 
holding down the rate of engine 
wear. The advantage is still there 
in other types of operation as well, 
although the difference is not 90 
outstanding. But the gain does not 
have to be 4 to 1 to be an im 
portant factor in favor of LP-Gas. 
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Complete pumping circuit equipment used for drawing LP-Gas from underground tank. 
This is located 284 ft. from dispensing pumps at front of station. 


Highway Station Installs Newest 
Parkhill-Wade Dispensing Unit 


When the new “Automotive Serv- 
ice Center” in Burbank, Calif, 
opened for business early in March, 
LP-Gas was recognized as a perma- 
nent and important fuel in the truck- 
ing industry of today. One of the 
largest, most complete and expensive 
auto and truck service stations in 
the world, the Automotive Service 
Center has complete service and 
overhaul facilities available on a 24- 
hour basis. 

LP-Gas dispensing equipment 
stands beside pumps that serve gaso- 
line and diesel fuel. The equipment 
is every bit as prominent and as 
modern as that used for the other 
fuels. 

The storage of LP-Gas at the Cen- 
ter is underground in a 9600-gal. 
Propane vessel. All storage and dis- 
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pensing equipment for this fuel was 
designed and installed by Parkhill- 
Wade, of Los Angeles. The under- 
ground pumping circuit, which makes 
underground storage possible, is a 
patented unit by this company and 
incorporates their liquid eduction 
circuit specifically designed for LP- 
Gas. This unit eliminates all pits or 
the use of any fittings underground. 

The pumping circuit aboveground 
occupies a 10. ft. diameter circle, 
thus occupying less space than either 
a vertical or horizontal storage sys- 
tem of similar size. Transfer of liquid 
from the storage area to the dis- 
pensing unit, a distance of 284 feet, 
is handled by a 100-gal. per min. 
Smith pump. Control of this pump is, 
of course, by remote control from 
the point where fuel is being dis- 
pensed into the truck tank. 

At the dispensing island LP-Gas is 
pumped through a new Parkhill- 


137 








One of two new Parkhill-Wade 400 dispensers now in use at Automotive Service Center, 
Burbank, Calif. The second LP-Gas pump is at opposite end of front island. Other pumps 
dispense diesel fuel and gasoline. 


Wade No. 400 dispenser. This is a 
new, low type 60 in. in height which 
corresponds in appearance and 
height with the standard station 
short pump. 

This unit is fitted with a new 
Neptune meter designed especially 
for this use. It has a four digit com- 
puting register, which gives instant 
calculation of amount and total cost. 
The pressure gauge on the unit is 
visible from the outside and the new 
type dead man control has been in- 
stalled. 

Two LP-Gas dispensing units have 
been installed on the front island of 
the station. With one located at each 
end, it is possible for trucks operat- 
ing on this fuel to get immediate 
service as they travel north or south 
on U. S. Highway 99. 
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New LP-G Carburetion System 
Put on Market by L. L. Hughes 


Research and tests made in con 
nection with a widely publicized and 
successful airplane flight made by 
Landrum L. Hughes, of Oklahoma 
City, Okla., on LP-Gas in September, 
1947, has led to development by him 
of a new butane-propane carburetion 
system. This is being exhibited cut 
rently at state LP-Gas association 
conventions and trade shows and at 
the LPGA’s annual convention in the 
Palmer House at Chicago, May 9-ll 
Mr. Hughes operates the Hughes 
Distributing Co., at 1713 Drexel Blvd, 
Oklahoma City. 

This system is especially adapted 
for use on tractors; trucks, automo 
biles and industrial engines. “This 
equipment can be installed and oper- 
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ated economically and _ successfully 
without changing the present gasoline 
carburetor,” Mr. Hughes explained. 

While developing his carburetion 
system, Mr. Hughes had in mind mak- 
ing the operation so simple that the 
driver could change fuels as easily 
as turning on a headlight switch. 

Further pursuing the idea of sim- 
plification, Mr. Hughes has developed 
a package containing all parts of the 
new carburetion system. This pack- 
age enables the dealer to make a 
complete installation, or install any 
parts without hunting for parts and 
fittings. 

By the use of an electrical finger- 
tip control switch, either gasoline or 
butane-propane can be selected and 
fed instantly into the carburetion sys- 


tem of an automobile or truck. Each 
time the motor is turned off a posi- 
tive lock-off solenoid shuts off the 
supply of butane. Another safety de- 
vice automatically shuts off the vapor. 
This provides a 100% safety factor. 


Frazar and Hansen Will Export 
Dix Carburetion Units 

R. W. Adair, of Dix Manufactur- 
ing Co., Los Angeles, announces that 
Frazar and Hansen, Ltd., 301 Clay 
St., San Francisco, has been ap- 
pointed export manager for his firm. 

All sales of the Dix LP-Gas carbu- 
retion unit destined for points out- 
side the United States will be handled 
through the above firm’s San Fran- 
cisco office. 





This display shows the Hughes carburetion system which can be hooked up with a 
regular gasoline carburetor and adapted to use of butane-propane gas. The hook-up 
is shown directly in front of Mr. Hughes, at the left. 
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Automatic Changeover 
L. C. Roney, Inc., 1511 W. Florence 
Ave., Inglewood, Calif. 
Model: Roney No. 1293. 
Application: Designed to give con- 
tinuous LP-Gas service by cutting in 
the reserve cylinder or cylinders at 





the time the supply side is exhausted. 
Will also cut-in reserve side tem- 
perarily in case supply side pressure 
drops due to low atmospheric tem- 
perature or heavy withdrawal when 
supply cylinder is about empty. 
Description: This automatic 
changeover is designed and en- 
gineered by Harold Norway and is 
different from any now on the mar- 
ket. Patents have been applied for. 
Its most unique feature is that it 
employs only one diaphragm. Be- 
cause of this the diaphragm can be 
much larger, which insures uniform 
delivery pressures under a greater 
range of operating conditions. This 
diaphragm is pressure molded from a 
special low temperature synthetic 
material to permit free flexing at 


140 


temperatures as low as 45° below 
zero and is held in position between 
the body and bonnet by 8 bolts and 
nuts. 


The 1293 changeover was designed 
as a companion for the Roney 200 
regulator so that the combination 
would present a neat “built for each 
other” appearance. The changeover 
has a standard POL outlet connection 
for attachment to any second stage 
regulator with a POL inlet connec- 
tion. 


The body and bonnet are aluminum 
castings which give excess strength 
without excess weight. The change- 
cver weighs less than 3 lb. and in 
combination with the 200LO regu- 
lator the total weight is approxi- 
mately 4% Ib. 


Pipe Burners 


Bryant Industrial Division, Affili- 
ated Gas Equipment, Inc., 1020 Lon- 
don Road, Cleveland, Ohio. 

Description: Engineered in three 
types for use with natural, manufac- 
tured or liquefied petroleum types of 
gas, the pipe burners have properly 
sized and spaced ports for the most 
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efficient use of combustion air and for 
low turndown without flashback. 

The pipe burners are equipped with 
Bryant “Lojector” venturi mixers, 
with or without gas cocks. These mix- 
ers are of heavy duty construction 
with integral cast mounting lugs. Ori- 
fice spuds may be inspected or 
changed using only screw driver and 
pliers. 

The burners are available with 
either single-row or double-row port 
drilling. A mounted torch pilot or 
spark plug ignition unit may be sup- 
plied if desired. 

The size range of the Bryant pipe 
burners covers 3%” to 4” pipe size, 
with flame lengths from 6” to 132”. 
Btu capacities per hour range from 
10,000 to 300,000. Easy selection of 
the proper burner for a specific use is 
possible by means of complete capaci- 
ty- selection tables in 8- page Data 
Sheet 1A - 6, available from the com- 
pany on request. 





Cylinder Hood 
Rock Island Metal Foundry Inc., 
Rock Island, Il. 
Model: Rimco. 


Application: A cast, metal hinged 
hood for LP-Gas cylinders. 


Description: The Rimco cast alum- 
imum hood is made by the pressure 
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mold method. The hood is personal- 
ized by the distributor’s name being 
cast in raised letters on its face. The 
heod will not bend, dent, rust, or 
corrode, according to its manufac- 
turer, and has no riveted or bolted 
parts. 


The hood has a safety hinge which 
allows it to be raised with a finger 
but keeps it in an upright position 
while servicing is being done. It is 
designed to fit close to the house in 
both its wall-mounted and_ stand 
models, which are complete with 
concrete form or transite bases. 





Cylinder Cable 


Peck & Hale, Inc. MacArthur 
Airport, Sayville, L.I., N.Y. 

Application: Adjustable binder 
cable for cylinder holding and haul- 
ing. 

Description: The binder has hooks 
(in various shapes) at each of its 
ends and a device in its center which 
enables it to be tightened around a 
load and locked. The several models 
weigh from 5 to 7 lbs. each and 
come in cable sizes of % to % in., 
with ultimate strength varying from 
2000 to 14,400 Ibs. 

It ‘consists of two sections of wire 
rope, one beaded like a necklace, and 
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a toggle lock. The device joins 
quickly, adjusts, and locks positively, 
tensioning at the same time. The 
binder is guaranteed stronger than 
attaching points on the truck body, 
and will not open or slip from 
vibration or shock. It is unaffected 
by climate and easily cleared of ice 
and mud. The beaded cable and tog- 
gle device eliminate friction, thus 
keeping the cable from kinking or 
fraying. 





Torch 
990 Oakman Blvd., 


Weldit Inc., 
Detroit, Mich. 


Model: C-48. 
Application: The torch may be 
used by plumbers, electricians, paint- 
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ers, tinners, roofers, and in auto- 
mobile, farm, and home repair shops, 
Can be used on radiator repair, 
silver brazing, paint removal (from 
wood or metals), or for fine soldering 
and heating jobs. 


Description: The C-48 uses either 
propane or acetylene with atmos- 
pheric air. It has full “Weldimatic” 
trigger control, adjustable pilot light, 
and needle valve adjustment. 


Other torches produced by Weldit 
in this series are the C-48W, which 
is the same as the C-48 except that it 
doesn’t have the Weldimatic feature; 
the B-49, a single tube lightweight 
torch with needle valve adjustment 
for acetylene and atmospheric air; 
and the C-48B, a standard C-48 torch 
with heavy duty extension and spe- 
cial burner for use with light port- 
able tanks in removing paint. 


Meter Registers 


Neptune Meter Co., 50 West 50th 
St., New York, N. Y. 


Model: 400 Series. 


Application: For use with Red Seal 
meters installed at bulk plants and on 
tank trucks, these registers enable 
speedier and simplified deliveries. 


Description: There are four types 
of these new weatherproof registers, 
all adaptable to Red Seal meters from 
1%-in. up: 1—The direct reading, re- 
set counter, with totalizer. 2—The 
Auto-Stop model, which allows the 
operator to set the register for the 
desired quantity and then give all his 
attention to the delivery. 3—The 
Print-O-Meter, which prints a receipt 
showing gallonage delivered (three 
serial number wheels and two letter 
wheels for truck or station designa- 
tion come in this model). 4—The 


fourth model combines the Auto-Stop 
and Print-O-Meter features. 


In all 
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No. 551 
FULLY VENTED 
Humphrey Radiantfire 


No. 501 
Humphrey Radiantfire 


Jewel-like in their sparkling, streamlined 
beauty, but sensibly designed to harmonize 
with any type of home or office furnishings, 
these two new Humphrey Radiantfires are 
ideal for heating homes, shops, offices, tourist 
cabins and countless other areas. Available in 
vented and unvented models. Burn all types 


of gases. Write today for literature and prices. 


GENERAL GAS LIGHT COMPANY 


KALAMAZOO, MICHIGAN 


23 Warren Street, New York City ° 2nd Unit Santo Fe Building, Dallas 225 Eleventh Street, San Francisco 
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models, delivered gallonage is visible 
on the face of the register. 

The 400 Series registers permit 
more compact installations, saving 
2 in. on the required height by elimi- 
nating need for operating clearance. 
In addition, they make possible 
weight savings — more than 15 lbs., 
for instance, on the average tank 
truck compact meter. 


Regulator 


Helco Products Corp., 2041 Colo- 
rado Ave., Santa Monica, Calif. 


Model: Helco 75. 


Application: Designed to serve all 
normal, domestic LP-Gas systems of 
the dual ICC cylinder type, as well 
as the larger, permanently installed, 
supply systems. 

Description: The body of this regu- 
lator is constructed of high corrosion- 
resisting aluminum alloy die castings. 
The internal mechanical parts are 
made of high  corrosion-resisting 


wrought aluminum alloy materials. 
The diaphragm is moulded, and valve 
seats are manufactured from syn- 
Hycar compound and have 


thetic 
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withstood low temperature tests at 
55° below zero (F). 

Height, 4%”; length, 8”; 
diameter, 544”. 

This unit has standard 4%” mount- 
ing centers with stand-off height of 
1 9/16” from center of inlet to base, 

The Helco Model 75 is very stable 
throughout its entire pressure volume 
range, and has a UL capacity rating 
of 200 cu. ft. per hour. Service con- 
nections are P.O.L. inlet—%%” pipe; 
cutlet—%4” pipe vent for underground 
and indoor installations. 


body 





All details of the Model 75 regu- 


lator and especially the internal 
linkage are designed so as to afford 
the utmost simplicity of maintenance. 


Domestic Range 


The Estate Stove Co., 
Ohio. 

Model: 4900 Series. 

Description: The new Estate ranges 
have as an accessory the “Converto- 
Grate,” a large burner (more than 4 
foot square) for big pressure pans oF 
kettle canning. Other distinctive Es- 


Hamilton, 
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HARRISBURG STEEL’S 


LITE-WEIGHT 


PROPANE CYLINDERS 


100 Lb. Capacity ... Tare Weight 72 Lbs. 


LIGHTWEIGHT Pick ‘em up and put ‘em down in greater 

numbers per day. Less weight on trucks. 
EASILY STORED Moved in, out, and around warehouses 
and filling plents with less effort. 


CORROSION 


RESISTANT Made of special alloy steel; mill labora- 


tory tests show this steel has longer life, 
weathers better. 


SMOOTH-SIDED 


For easy sliding on and off of trucks. 


SAFETY FIRST High-strength steel of uniform thickness. 
PROM PT SHIPMENT! 
ee I ee a ee ee 4 

| : 1-49 
Harrisburg Steel Corporation, Harrisburg 4, Penna. 
‘ We want prices and delivery on your Lite-Weight Propane Cylin- i 
e ders in quantities of: ( ) 25-99; ( ) 100-499, ( ) over 500, 
Visit our exhibit, Booth 57 i ( ) with caps; ( ) without caps; (_ ) with valves, inserted. i 


MANUFACTURED TO 1. C. C. 
4BA-240 SPECIFICATIONS 


1949 Annual Meeting & Exhibit Name. 

Liquefied Petroleum Gas Ass'n, Aas 

Palmer oe, May 9? “\ecress 
| 
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Harrisburg fo hat on a 
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STEEL CORPORATION 
HARRISBURG 4, PENNSYLVANIA 
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tate features are the “Bar-B-Kewer,” 
a separate meat oven which can hold 
whole hams or roasts, leaving the 
oven free, and the “Hide-Away Grid- 
All,” a large griddle with a flush-to- 
top cover which folds down to restore 
the center work surface. 

Estate ranges’ four cooking areas— 
for meat cookery, baking, grilling, 
and top-burner cooking—may all be 
used at the same time. j 


° Wall Furnace 
Stewart-Warner Corp., 
versey Pkwy., Chicago, Ill. 
Medel: Saf-Aire 992-20. 

Application: Residential wall furn- 
ace. 

Description: This gravity convec- 
tor wall furnace has a sealed com- 
bustion chamber which draws air 
from the outside via Saf-Aire’s pat- 
ented Lundstrum vent. The 992-20 is 
18 in. wide, 32% in. high, and extends 
into the room 4 in. It is designed to 
heat in coldest weather rooms up to 
14 by 18 ft., and is available in four 
finishes: ivory, brown, white, and 
aluminum. 


1826 Di- 
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It is fully automatic and has an 
LP-Gas input of 19,000 Btu/hr. and 
is either manually. or thermostatically 





controlled at floor level. The latter 
control is a Robertshaw “Unitrol.” 

Stewart-Warner also manufactures 
a smaller model, 991-14, for rooms up 
to 11 by 16 ft. 


Water Boiler 


Burkay Division, A. O. Smith Corp., 
Milwaukee, Wis. 

Application: A hot water boiler de- 
signed for the efficient heating of 
small dwelling units. 

Description: The boiler is 3 ft. high, 
2 ft. wide, 1% ft. in depth. It has a 
flexible input rating of from 70,000 to 
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110,000 Btu per hr. AGA approved, it 
is also approved for installation on 
combustible flooring. 

It has a “water-wall’” combustion 
chamber of copper tubing, a burner 
employing two stages of primary air 
input and a secondary air supply, a 
heat exchanger that exposes only 2 
pints of water to 30 sq. ft. of tubing 
and fin, safety equipment which in- 
cludes a high limit control, and elec- 
trical controls for all elements of the 
boiler. It can be used with natural or 
manufactured as well as LP-Gas. 


Restaurant Range 


Detroit-Michigan Stove Co., Detroit, 
Mich, 


Model: No. 83-2. 


Application: The choice of any de- 
sired combination of open grate, hot 
top, and griddle top sections on Gar- 
land restaurant ranges is now offered. 
Design of the interchangeable sec- 
tions permits the buyer to select a top 
style for every cooking need and to 
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arrange his cooking top in the manner 
which best suits the layout of his 
kitchen. This applies to all models of 
the new line. 


Poultry Scalder 
Stacor Equipment Corp., 1887 At- 
lantic Ave., Brooklyn, N. Y. 
Application: A gas-fired scalder for 
chickens and turkeys. 
Description: Stacor’s poultry scald- 
er is made of stainless steel. It is 








equipped with General Control ther- 
mostat, pilot, and automatic gas cut- 
off, and is fully insulated. It is made 
in 80- and 50-gallon sizes. 

The manufacturer states that it is 
a highly efficient unit, is scientifically 
designed to heat the water very rap- 
idly, automatically maintain the water 
temperature, and its full insulation 
conserves heat and saves fuel. 





Domestic Range 


Eagle Foundry Co., Belleville, Ill. 
Model: D748. 


Description: This Eagle model is 
36 in. high from floor to cooking top 
and occupies a 24 by 37 in. section 
of floor space. In common with the 
other two (smaller) models of Eagle’s 
new line, it has Robertshaw oven heat 
control, a glass-lined oven, Harper- 
Wyman top burners (with 10% in. 
centers), 2-in. thick Owens-Corning 
Fiberglass insulation, and a rein- 
forced steel body frame, among many 
other features. 

Its several 


dimensions include: 
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Oven 13%x16x 20; broiler — 8x 16 
x 20; storage compartment—15 x 17 
x22; cooking top—22%4x37;_ top 
grids—9 x 19; utility drawer — 6 x 
138% x 20. 

Eagle’s new models are AGA ap- 
proved. 


Industrial Furnaces 


An attractive, new, 8-page folder 
has been prepared by Surface Com- 
bustion Corp., Toledo, Ohio, to de- 
scribe its line of standard-rated in- 
dustrial furnaces. 


The booklet, which is printed in 
two colors and liberally illustrated, 
provides an excellent survey of equip- 
ment for a broad range of processes, 
including hardening, tempering, forg- 
ing, metal melting, air heating, ete. 
The folder provides an excellent sur- 
vey of what is available in standard 
equipment, with designs completed 
and parts in stock, for rapid delivery. 

This equipment offers the advan- 
tage of rated performance, based 
upon design and extensive operating 
data such that the number of pounds 
of steel heated per hour, at a pre. 
determined rate of gas consumption, 
can be accurately specified. Providing 
a useful summary of Surface’s exten- 
sive line of industrial furnaces, this 
bulletin (SC-141) should be a handy 
reference piece for all men concerned 
with furnace selection. 


Unitrol Leaflet 


Robertshaw-Fulton Controls Co.’s 
Grayson Controls Division, has pub- 
lished an attractive, 4-color leaflet 
illustrating the Robertshaw - Gray- 
son “Unitrol,” applicable to all water 
heaters, space heaters, gases, gas 
conditions, and water conditions. A 
complete description of the thermo- 
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Carry Micromet as an extra service to clear up complaints of 
scale, corrosion and “red water” in your customers’ water sys- 
tems. Micromet is a slowly soluble phosphate that does not 
affect the potability of water. 

The sturdy, well-engineered Micromet Feeder conditions up 
to one million gallons of water a month automatically! 


ONE CALL—TWO SERVICES 


You can install Micromet Feeders and supply Micromet for 
refilling on your regular calls. Write for details on how you can 
include this profitable service for your LP-Gas customers. 

And don’t forget . . . use Micromet ahead of water softeners 
where iron and silt are a problem. Micromet keeps the ex- 
change material clean and maintains full softener capacity. 


*T. M. Reg. U. S. Pat. Off. 


CALGON, INC. 


.HAGAN BUILDING, PITTSBURGH 30, PA. 
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magnetic automatic pilot’s mechanism 
is given. 

The company has factories at 
Youngwood, Pa., and 3000 Imperial 
Highway, Lynwood, Calif. Copies of 
the leaflet are available upon re- 
quest. —~ 


Crane Catalog 


A 32-page circular entitled “Corro- 
sion-Resistant Piping Materials” has 
been issued by the Crane Co. The 


booklet contains descriptions and in- 
formation‘on the Crane line of valves, 
fittings, fabricated piping, and pipe 
coils to meet various corrosive condi- 
tions. 

It also contains eight pages of con- 
densed recommendations, descriptions 
of alloy materials, and a corrosion 
questionnaire. 

The booklet has been designated No. 
320, and may be obtained by writing 
the Crane Co., 836 S. Michigan Ave., 
Chicago. 





The cold and snow of the past winter demanded the movement of tank cars and the railroads 
made good, regardless of weather conditions. 
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NOW READY J a comets tisrary on 


“OPERATING AN LP-GAS BUSINESS” 


12 Different 50-Page Booklets 


A Collection of the Best Articles on Each Subject 
Reprinted from Ten years of BUTANE-PROPANE NEWS 


in Handy Booklets for 


No. | PROBLEMS OF MANAGEMENT 

Establishing Price Schedules —- Installation 
Charges and Retail Prices—Figuring Costs— 
Business Records that Pay Off—Good Credit 
Risks—Insurance. 


No. 2. BULK PLANTS 

Building a Bulk Plant for Speed and Safety 
—Accurate Metering—Transfer of LP-Gases— 
Pump Hook-Ups—Engine in Place of Electric 
Motor for Transfer — Measuring Liquid in 
Tanks—Safety Recommendations. 


No. 3 FUEL AND UNLOADING WITH 


PUMPS AND COMPRESSORS 
Unloading Tank Cars—Tank Truck Installa- 
tions—Bulk Plant Design—Important Installa- 
tion Features—Four Services with One Pump 
— Determining Vapors in Tank Cars —Com- 
pressor Fundamentals. 


No. 4 SERVICING DOMESTIC APPLI- 
ANCES 


General Principles of Gas Utilization — 
Range Servicing—Water Heater, Space Heat- 
ing Servicing—Meters, Regulators and Re- 
lated Pipe Fittings—Gas Refrigeration—Ap- 
pliance Changeovers. 


No. 5 BULK CONSUMER SYSTEMS 

Regulator Freeze-Ups, Causes and Remedies 
— Regulator Operation — Vaporization — Line 
Testing — Determining Proper Storage — Tank 
Installations—Regulating Pressure—Pipe Lines 
—Testing Procedure. 


No. 6 SELLING 

13 Ways to Win Customers—Small Dealer 
gl ne A a Afraid of the REA.—All- 
Year Loads—Four Essentials for Profit—Many 
Uses for LP-Gases—Utility-Dealer Cooperation 


No. 7 COMMERCIAL APPLICATIONS 
Commercial Cooking — Cooking Time and 
Temperature — Selling the Chef —The Tailor 
Needs Gas—Challenge of Commercial Load 
—Key to Profit in Commercial Cooking—Gas 
Heater for Potato Cars. 


BUTANE-PROPANE NEWS 
198 South Alvarado Street 
Los Angeles 4, California 


Instruction or 


Reference. 


No. 8 INDUSTRIAL APPLICATIONS 
Torches and Furnaces—Flexible Heat Treat- 
ing —The Railroad Load Potential — Fusing 
Plastics — "Infra Red'' Paint Drying — Silver 
Brazing—Steam Cleaning—High Pressure LP- 
Gas Lines. 


No. 9 FARM APPLICATIONS 

Dehydration Helps Delivery of Farm Prod- 
ucts—Processing Alfalfa — Mechanical Dehy- 
dration—Drying Peanuts—Drying Rice—Tobac- 
co Curing—Sweet Potato Curing—Dairying— 
Weed Burning—Brooding—Engines. 


No. 10 POULTRY BROODING AND 
INCUBATING 
Market Analysis—Greater Brooder Profits 
with Gas—Our Place in the Turkey Business— 
Economics of Gas Brooding — Hazards Re- 
duced by Vaporizer—Butane Underwrites Tur- 
key Profits. 


No. 11 POWER 

ABC's of Butane-Propane for Engine Use— 
Advantages and Disadvantages — Safe Prac- 
tices — Tractor Conversions — Diesel Conver- 
sions—Converted Engines Need Cold Mani- 
folds — Light Plant Conversions — Adapting 
Natural Gas Engines. 


No. 12 TOWN PLANTS ‘ 
Isolated Systems -—- Copper Mains — Central 
Plants; Safe Design and Operation—Serving 
"Fringe'' Areas—More Heat for Less Money 
—Selling Beyond Mains—Converting to Pro- 


pane-Air. $5 40 


per set 
of twelve 


Single Copies: Order by number. 
50c per Copy, 10% discount on 
orders for ten or more. 


In California add 2%% sales tax. 


Headquarters for LP-Gas 
Information Since 1931 
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Industry Men Will Seek Integration 


Of State Associations and LPGA 


PLAN to bring about more 

unity in the butane-propane 
industry through integration of the 
Liquefied Petroleum Gas Assn. with 
the state associations is likely to 
come up for discussion again when 
the directors of LPGA gather dur- 
ing the annual convention of LPGA 
at the Palmer House in Chicago 
May 9-11. 

This proposal would widen the 
service of the association to the 
industry, would encourage more of 
the smaller operators to come into 
the national association, and 
through providing joint member- 
ship in state and national organiza- 
tions would make the small oper- 
ator eligible to receive many addi- 
tional benefits. It is contemplated 
that through integration, the small 
operator will be able to secure more 
information, for example, on such 
matters as safety. 


The plan was approved in general 
at the Atlanta meeting, with in- 
structions to the executives of the 
association to work out the details 
and submit them to a vote of the 
membership. 

Col. Ellsworth L. Mills, chairman 
of the special committee for study 
of expansion of membership to and 
within state associations, presented 
the plan at the Atlanta meeting. 
Other members of the committee 
are Charles O. Russell of Rapid- 
Thermogas Co., Des Moines, Iowa, 
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By ED TITUS 


and Si G. Darling, of Darlingas, 
Inec., Pratt, Kan. 

In the report to the meeting at 
Atlanta, the committee expressed 
its opinion that state associations 
are essential to the welfare of the 
operators within those states, as 
well as of benefit to the industry as 
a whole. 

“The present situation,” the com- 
mittee states, “in which state asso- 
ciations operate independently of 
the national association, results in 
an appreciable duplication of effort 
and waste of time and money, 
necessarily curtailing their work 
for the industry. A closer integra- 
tion will alleviate this situation, and 
eliminate a portion of unnecessary 
double financial burden upon men- 
bers of the industry.” 


To carry out this plan, the com- 
mittee deems it essential to: 


1. Adjust the constitution and dues 
schedule of LPGA to permit greater 
participation by members of the in- 
dustry in the lower income brackets. 

2. Provide for active operation of 
regional offices as a part of LPGA as 
a present substitution for state offices. 


The committee proposed that to 
put this plan into action the LPGA 
actively assist in the organization, 
operation and functioning of state 
associations. These associations 
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COL. E. L. MILLS CHAS. RUSSELL 


then would become a component 
part of the national association. 

It is proposed to revise classifica- 
tions, to: 

(a) Eliminate the requirement of 
sale of LP-Gas in tank car or truck 
transport quantities, operating bulk 
storage facilities, as a requisite for 
active membership. 

(b) Provide for a “state member- 
ship” for members of the industry 
whose annual gross sales are less than 
$25,000 (paying annual dues of $25). 

The proposal contemplates that 
all members, including state mem- 
bers, should be members of the 
national association, and of the 
state association where their prin- 
cipal place of business is located, 
upon payment of a single dues to 
the national association. State mem- 
bers would have the right to vote in 
state elections, for state officers, 
and members paying more than the 
minimum $25 dues would vote in 
both the national elections and the 
state where their principal place 
of business is located. 

The schedule of dues would be 
revised so that they would range 
from $25 for those with annual 
gross sales less than $25,000, up to 
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$2000 for gross sales above $3,000,- 
000. 

The importance of the state as- 
sociation and of getting them to 
work together with the national as- 
sociation is indicated by the results 
of a preliminary survey which 
showed they had a membership in 
excess of 2000 and were collecting 
dues in excess of $100,000. 

Also involved in the plan is re- 
duction in the number of districts 
in the United States from seven to 
six. Each district would be super- 
vised by a paid employe of the na- 
tional association, and it was the 
committee’s thought that present 
employes of state associations 
could take over these new jobs, ex- 
panding their work over several 
states. The districts -could be 
changed as experience dictated. 

The committee recommended that 
each state have a state association, 
and that it function with the 
overall supervision of the district 
Offices. 

There would be no change in the 
present organization of the dis- 
tricts, except that there would be 
added a district executive commit- 
tee made up of state presidents. 

The committee states that “It 
should be understood that this plan 
is considered adequate in its overall 
implications, but that the specific 
details mentioned such as district 
offices and dues adjustments are 
considered but the first step in the 
direction of eventual accomplish- 
ment. As this plan progresses and 
it becomes financially possible, fur- 
ther steps in both the matter of 
dues adjustments and regional of- 
fices will become necessary.” 
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Skid Tank and Hand Pump 





Supply Gas to Storm-Bound Users 


NSTEAD of losing business last 
winter because of bad weather 
conditions in his territory, A. H. 
Webb, LP-Gas dealer at Sentinel, 
Okla., gained 50 new customers by 
finding ways to make emergency 
deliveries on his rural routes. 

He accomplished this through 
adoption of light equipment and 
his willingness to handle emergency 
calls immediately, although it 
meant a trip of several miles out 
into the country over almost im- 
passable dirt roads to deliver LP- 
Gas to a single customer. These 
customers almost immeasureably 
pleased, told their neighbors, many 
of whom were thus sold on the con- 
venience and availability of LP- 
Gas for rural dwellers. 


A Krug, LP-Gas (piston-type) 
hand pump, a light 1-ton, pick-up 
truck and a 500-gallon (water ca- 
pacity) skid tank, played stellar 
roles in enabling Mr. Webb to give 
fast and efficient emergency service 
and keep his customers happy while 
temperatures hovered around zero. 

Roger Laubach, Oklahoma City, 
manufacturer’s representative in 
Oklahoma for the D. H. Krug Co., 
took a trip out among Oklahoma 
LP-Gas dealers recently and ob- 
served the progressive methods of 
Mr. Webb, who in October of last 
year bought one of the Krug hand 
pumps to facilitate the handling of 
his loads. 


“Since purchasing this equip- 
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By O. D. HALL 


ment I have put it to almost daily 
use not only in filling home storage 
but also in pumping LP-Gas from 
my storage tanks and from skid 
tanks into 100- 1b. cylinders,” re- 
ported Mr. Webb. “During the five 
months I have owned this equip- 
ment I have not had to replace the 
packing in the pump a single time 
and it has operated efficiently and 
smoothly at all times. I have been 
able with this pump to dispense 
LP-Gas from my skid tanks at a 
speed averaging 250 gallons in 45 
minutes and to fill a 100-lb. cylinder 
with 150 strokes of the pump 
handle and within an average time 
of five minutes.” Mr. Webb stated. 

He added that his pump works 
easily at. 60 lbs. differential and 
that, by pulling the handle into 
back position, a free flow from one 
tank to the other is permitted with- 
out operating the handle until the 
pressure in both tanks is equalized. 
He also reported that the pump is 
very effective in filling cylinders 
which do not have the 10% bleeder 
valve. 

The Sentinel dealer had no trou- 
ble last winter securing a sufficient 
supply of butane and propane to 
meet all demands of his customers. 
But the jinx this time was in the 
weather and not in a winter LP- 
Gas shortage which has plagued 
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many dealers for several years 
past. During most of January and 
February old-man winter put on 
the thumb-screws with a venge- 
ance. He huffed and puffed rain, 
sleet, snow and ice all over the 
landscape. Dirt roads off the one 
main paved highway and the few 
improved roads, first became quag- 
mires in low spots and slippery- 
slides in others, then were sheathed 
in glassy ice. Next, tons and tons 
of snow swished in, often blocking 
traffic, then another sleet storm 
would come along and slick over 
the hard packed snow. 

Although Mr. Webb had done his 
best in late fall to see that all 
consumers’ tanks in his territory 
were filled to capacity, customers’ 
heating equipment became gour- 
mands for fuel. When some of the 
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A. H. Webb, LP-Gas dealer at Sentinel, Okla., filling two 100-lb. cylinders with gas 
from a 500-gal. skid tank at Lone Wolf. He uses a Krug (piston type) LP-Gas hand 
pump for this purpose. 








users suddenly realized that their 
gas supply was getting low, the 
dealer’s telephone began to buzz 
with emergency calls. 

Each time one of these calls 
came in from a point off the im- 
proved highways Mr. Webb grab- 
bed his reliable Krug hand pump, 
jumped into his waiting pick-up 
truck with a 500-gallon, LP-Gas- 
filled, skid tank already in it. 
Ploughing through mud or snow, 
or slithering over ice to the farm- 
er’s supply tank, he slid his skid 
tank out of the truck or drew up 
beside the hungry home supply 
tank and within a few minutes the 
customer’s tank had been filled 
with his hand pump. Soon a happy 
and satisfied user was left behind. 

These emergencies arose in spite 
of the fact that there were few, if 
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any, tanks on premises of Mr. 
Webb’s customers of less than 500 
gallons capacity. If the dealer had 
been less foresighted last summer 
and fall in selling users on the ad- 
vantages of larger storage he 
would have been swamped when 
this siege of winter swooped down 
on Oklahoma and almost the entire 
country. 

This dealer is making real 
progress toward balancing his sum- 
mer load with his winter demands. 
He operates in a territory where 
large acreages are planted to cot- 
ton, wheat and other small grains. 
Many farmers own and operate 
tractors. He has made arrange- 
ments with the J. I. Case imple- 
ment dealer in Sentinel to use his 
repair shop and last summer 
equipped 13 farm tractors for 
operation on LP-Gas. He installed 
Ensign carburetors designed for 
straight use of butane or propane 
on most of these. He instructed 
each owner how to utilize and 
adiust this equipment most effici- 
ently and also serviced it for him. 

The Sentinel dealer during the 
1949 crop season hopes at least to 
double the number of tractors 
using LP-Gas in this territory. He 
is further encouraging such con- 
versions by attending a GI agri- 
cultural training course and aiding 
in giving instructions and making 
demonstrations on installation and 
servicing of LP-Gas carburetion. 

Mr. Webb reports that farmers 
who have made LP-Gas conversions 
on their motorized equipment in 
his territory are enthusiastic over 
results. One of these farmers who 
had operated a tractor for six 
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months on LP-Gas at the time he 
was interviewed, reported that he 
had kept a record for this period 
and had saved $310 as compared 
with a similar period of operation 
on gasoline. Although he did not 
keep a record for these periods on 
comparative maintenance costs, 
this tractor owner said his repair 
bills while on LP-Gas were incon- 
sequential and that he did not need 
an overhaul job at the end of the 
season. 

Mr. Webb encourages all tractor 
owners to provide consumer stor- 
age capacity of 500 gallons or over. 
Then when the planting, cultivat- 
ing and harvesting season arrives 
the dealer installs two 100-lb., 
LP-Gas cylinders on the premises 
and connects them to the cooking 
and water heating appliances, 
which leaves the large supply tank 
free to fuel the tractors and other 
heavy operating equipment on the 
farm. 

In filling these bottles he uses his 
500-gallon skid tank and hand 
pump. He purchases his LP-Gas 
from the Warren Petroleum Co. 
supply at Butler, Okla. 


Cut Lines Transposed 


If any of the readers of BUTANE- 
PROPANE News ever happened to visit 
the “Homestead” at Hot Springs, Va., 
or Vacation Valley, Echo Lake, Pa., 
and analyzed the arrangement of 
kitchen ranges in the hotels, they 
were probably a little confused by 
the cut lines for the pictures on 
Pages 50 and 51 of the March issue. 
. We are informed that these cut 
lines were transposed and we hope 
this explanation will clear the record. 
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THE TRADE 





As a part of its 
program of 
strengthening di- 
visional manage- 
ments, F. S. Cor- 
nell has been 
named assistant 
manager of the 
water heater di- 
vision of the 
A. O. Smith Corp. 
by L. B. Smith, 
vice president and 
division manager. 

Since the war Mr. Cornell has 
served as assistant to W. C. Heath, 
president, and has thus been in close 
touch with the development of all of 
the company’s postwar policies and 
planning. 

Mr. Cornell will make his home in 
Kankakee, IIl., where the water heat- 
er division is located. 

A Certificate of Merit from Presi- 





F. S. CORNELL 





A “Certificate of Merit’? was presented 
recently to William C. Heath, president, 
A. O. Smith Corp. 
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dent Truman was presented recently 
to William C. Heath, president of the 
A. O. Smith Corp. The presentation 
was made in Milwaukee by Maj. Gen. 
Paul L. Williams, commanding officer 
of the 10th Air Force. 


The certificate was awarded for 
work that was done by A. O. Smith 
during the war in the development 
and production of welded hollow steel 
propeller blades. In addition to the 
blades, A. O. Smith was a large pro- 
ducer of bombs, torpedo air flasks and 
landing gear for bombers. The com- 
pany made all of the B-29 landing 
gear. 


Fisher Governor Co., Marshalltown, 
Iowa, announces the appointment of 
Selwyn-Landers Co., 4709 East Wash- 
ington Blvd., Los Angeles, as sales 
representatives for Fisher LP-Gas 
equipment in the western United 
States. 

Selwyn-Landers Co. is one of the 
country’s leading manufacturers of 
tank valves and allied equipment for 
the LP-Gas industry. Addition of the 
Fisher regulator representation makes 
it possible for Selwyn-Landers to of- 
fer to dealers and manufacturers a 
complete line of liquefied petroleum 
gas equipment on the West Coast. 


At a recent sales conference held 
by the Geo. D. Roper Corp. in Rock- 
ford, Ill., several appointments were 
announced. 

J. M. Phillips was appointed divi- 
sion manager of the Arkansas, Kan- 
sas, Missouri and Oklahoma area with 
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headquarters in Kansas City, Mo. He 
succeeds the late Romus T. Bergh. 

W. C. Parks, formerly sales repre- 
sentative, was named district mana- 
ger for the states of Iowa and Ne- 
braska. Mr. Parks will base in Omaha. 

Until his recent promotion to dis- 
trict manager in Metropolitan New 
York, C. W. Richardson was a sales 
representative for Roper in this ter- 
ritory. 

George Jackson, a new sales repre- 
sentative, will work with A. F: Jen- 
kins, district manager, in Connecti- 
cut and eastern New York. Offices 
will be in Hartford, Conn. 

Neal A. Eggebeen, will be asso- 
ciated with division manager J. K. 
Busch, with headquarters in Detroit. 
Mr. Eggebeen’s territory will be 
Michigan and northern Indiana. 

Harry Stout, who has joined the 
Chicago office as service representa- 
tive, will work with R. R. Chapman, 
district manager. Mr. Stout replaces 
A. L. Gilbertson, who was recently 
made a sales representative in the 
Chicago area. 


Arthur J. @ 
Smith, president 
of Black, Sivalls 
& Bryson, Inc., 
has announced 
the appointment 
of General Har- 
lan L. Mumma, 
U.S.A., Retired, 
as world export 
manager of the 
company with 
headquarters at 
30 Rockefeller 
Plaza, New York City. 

Recently returned from a tour of 
industrial centers in several South 
American countries, General Mumma 
expressed himself as tremendously 


H. L. MUMMA 
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impressed and encouraged by the 
postwar industrial expansion of 
South America. 

In addition to oil field equipment 
which has made up the bulk of the 
company’s export trade in the past, 
Black, Sivalls & Bryson propane tanks 
will be offered to the rapidly growing 
LP-Gas industry in South America. 
Safety devices and especially designed 
storage containers will be made avail- 
able to the chemical, mining, agri- 
cultural, and manufacturing industries 
in both hemispheres. 


R. C. Stone has 
been appointed 
to represent the 
Janitrol space 
heating division 
of Surface Com- 
bustion Corp. at 
Charleston, W.Va. 

Mr. Stone at- 
tended the Stev- 
ens Institute of 
Technology, Ho- 
boken, N.J., and 
the Drexel Insti- 
tute of Technology, Philadelphia. 
Prior to coming to Surface Combus- 
tion, he served three years with the 
Navy and then was employed by the 
Allegheny Engineering Co., of Pitts- 
burgh. 

For the past month Mr. Stone has 
been training at Surface Combustion’s 
Pittsburgh office and at their plant 
in Columbus. 





R. C. STONE 


The corporation name Taylor Sales, 
Dallas, has been changed to Squibb- 
Taylor, Inc., according to an an- 
nouncement just made by Cecil E. 
Squibb, president. The name change 


.does not affect management nor per- 


sonnel. 
Squibb-Taylor, Inc., with offices at 
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with the new 


LP-GAS RETAIL 
SELLING PORTFOLIO 


Greatly increase the selling power of your 
salesmen with this forceful new sales tool. 
Now available for the first ‘time in the 
history of the LP-Gas industry. 


Approved by hundreds of dealers. 
Endorsed by LPGA. 





ADVERTISING COMPANY 
424N.W.2 OKLAHOMA CITY 


“PROFIT PACKAGE” 


Ady SINaY pielamie 
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1218 South Akard St., Dallas, is na- 
tional distributor for visible liquid 
level gauges and other LP-Gas spe- 
cialty items. The firm is also sectional 
representative for Fisher Governor 
Co. and Selwyn-Landers Co. 





Cc. F. LUCAS 


F. B. JEREMIA 


The election of C. Fred Lucas to 
the office of vice president in charge 
of sales was announced recently by 
Florence Stove Co., Gardner, Mass. 
He was formerly manager of the 
company’s Southern sales division and 
general sales manager, having served 
Florence for nine years. 

Another change at Florence was 
the appointment of Frank B. Jeremia 
to succeed H. T. Stockholm as Mid- 
west division sales manager with of- 
fices in Kankakee, Ill. Prior to his 
affiliation with Florence Stove, Mr. 
Jeremia had wide experience in the 
distribution of major appliances, in- 
cluding ranges and space _ heating 
equipment. 

Mr. Lucas also has been elected to 
the board of directors of Florance 
Stove Co. All present officers of the 
company were reelected. Robert L. 
Fowler is chairman of the board and 
Robert H. Taylor is president. 

Other officers reelected are: Theo- 
dore E. Keller, vice president in 
charge of the Gardner plant: George 
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RODER 


More in Demand... “America’s Finest Gas Range” 


More Profitable toHandle , 
\ 


You'll find enthusiastic con- | 
sumer preference for new 
ROPER Gas Ranges 
offering more exclusive 
features ... more eye 
appeal ... more ‘‘Per- 
sonalized Selection” 

of models. Ask us 
about the many 
distinctive new / ‘© 
ROPERS, built — 
especially for use 
with L. P. gas. 


JEWELS OF \ 
COOKING — 


PERFORMANCE | \ SS 
. “ee 
Staggered” Cooking Top > 


‘© "Simmer-Speed” Burners 


6 "Insta-Flame” Lighters 
Illustrating 

3 “STAGGERED” Top 

® Infra-Red "Glo” Broiler on Roper Model 9-7304 


| 





© Big "3-in-1” Oven 


GE 
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A NEW TOOL 
LEAK DETECTO BRUSH 


For the Gas Industry 








eWon't Leak eClean (No Mess) 


eEasy to Fill eEconomical — Cuts 
Solution Cost In 
Half 


e Saves Additional Service Calls 

e Uses any soap bubble solution 

e Will detect slightest leak 

e Extensively field tested and approved 
e Bristle tip replaceable 


DISTRIBUTORS WANTED 
Visit our booth, No. 39, 
Chicago Convention 


Send $3.00 for postal prepaid 
LEAK DETECTO BRUSH to: 


Gas Appliance Stores, Inc. 
Dept. C-I Columbia, S. C. 











B. Colburn, vice president in charge 
of the Lewisburg factory; William T. 
MacKay, vice president in charge of 
Kankakee operations. Albert E. Luke 
was reelected treasurer and secretary 
and Bevis O. Ashworth is assistant 
treasurer. 





C. S. BYGATE R. G. CAOQUETTE 


L. A. Dixon, vice president of the 
Rockwell Manufacturing Co.’s meter 
and valve divisions, has announced the 
appointment of C. S. Bygate as assist- 
ant vice president. 

Mr. Bygate was with Stone & Web- 
ster Engineering Corp. before joining 
Rockwell in 1943. He started in the 
company’s Pittsburgh Equitable Me- 
ter Division and later transferred to 
general purchasing. Here, he devoted 
his efforts to correlating the buying 
habits of Rockwell’s 17 divisions and 
subsidiaries. 

Mr. Bygate will make his headquar- 
ters at the home office in Pittsburgh. 

Ralph G. Caouette has been appoint- 
ed general manager of the Pittsburgh 
Equitable Meter Division of Rockwell 
Manufacturing Co., Mr. Dixon also an- 
nounced. 

Mr. Caouette has had a wide and 
varied experience with Rockwell, hav- 
ing been production superintendent of 
the Delta Division before coming to 
Pittsburgh. Later he became manager 
of industrial engineering for all of 
Rockwell Manufacturing Co.’s plants. 
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goin 
our 
way ? 


If you are a buyer of L-P 
Gas you'll find the road to 
the Sid Richardson Gaso- 
line Co. an attractive one 
to follow. 


It offers you, among 
other things, a new pur- 
chase plan in which you 
assist in establishing your 





: own gas costs. 

. What’s more, all along 

d the way you'll find many extra thoughtful and 
: friendly services rendered which make doing_busi- 


ness with Sid Richardson Gasoline Co. both profitable 
and pleasant. 


A phone call, wire or letter from you will bring all 
of the interesting facts promptly. 





Sid Richardson 


GASOLINE 


629 FORT WORTH CLUB BUILDING e@ FORT WORTH, TEXAS 
_—_—_,_ | TTT ELL RR 
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Liquefied Petroleum Gas 


Cities Service Oil Co. 


A DEPENDABLE SOURCE 
UNIFORM PRODUCTS 
A CAPABLE SUPPLIER 
TWENTY YEARS' EXPERIENCE 


IN LP GAS ALSO 
CITIES SERVICE 
MEANS 
GOOD SERVICE 


CITIES SERVICE 
OIL CO. 
(Del.) 


BARTLESVILLE, OKLA. 


CHICAGO, ILL. 
Other Sales Offices 
Cleveland Kansas City 


Toronto 


Si. Paul 











Appointment of Frederic A. (Fritz) 
Deininger, as Eastern division man- 
ager, has been announced by Gordon 
P. Hentz, general 
sales manager of 
The Estate Stove 
Co., Hamilton, 
Ohio. 

The new East- 
ern division rep- 
resents a consoli- 
dation of the for- 
mer New Eng- 
land, Eastern and 
Atlantic divi- 
sions. The divi- 
sion consists of 
all of New Eng- 
land, Eastern 
New York, East- 
tern Pennsylvania and the Atlantic 
Seaboard as far south as North Caro- 
lina. In his expanded capacity, Mr. 
Deininger will supervise the activities 
of nine Estate district representatives 
covering these areas. 


Also under the supervision of Mr. 
Deininger, Estate warehouse and serv- 
ice facilities are now functioning in 
Boston and New York. Similar facili- 
ties will be set up within the next few 
weeks in Philadelphia and Washing- 
ton. 

Mr. Deininger has been associated 
with Estate since 1925. 





F. A. DEININGER 


Supermatic Products Corp., Bur- 
bank, Calif., manufacturers of a wide 
variety of modern ranges sold under 
their “Supermatic” trademark, have 
announced plans for greatly enlarging 
their sales activities to include every 
state in the Union, as well as to ex- 
port trade. Increased manufacturing 
facilities make possible this expansion 
program, 

The newly designed ranges feature 
the “Pyroflo” non-tip cook top grates 
and the “Elegrille Glo - Flame” oven. 
This Glo-Flame oven is so constructed 
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TITAN B-114 


100% Shut Off Safety Pilot 
AGA Listed for Natural, Manu- 
factured and L.P.G. Gases 


This new Titan Product is a di- 
rect action, self-contained unit 
operating on a new permanent 
magnet actuating principle. Rug- 
ged construction. Valve and 
actuating mechanism can be 
removed as a unit for cleaning. 


79.33..€48:. AVE. © 
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B-130 
Snap Action 
Thermostat 


100% Shut Off 


Safety Pilot 


In accordance with the Titan Reputation for manufacturing 
the most up-to-date Control Equipment we present these 
two new TITAN PRODUCTS for your careful consideration. 


TITAN B-130 


Snap Action Thermostat 
AGA Listed for All Gases 
This improved Snap Action Ther- 
mostat has a built-in, replace- 
able filter—is precision built to 
close specifications. Like all 
Titan Products it is designed and 
manufactured for long, trouble- 

free service. 
Write for data sheets on both of 
these new TITAN CONTROLS. 


THE TITAN VALVE and MANUFACTURING COMPANY 


CLEVELAND 8, OHIO 
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® LIGHTER 
© STRONGER 
@ LOWEST PRICE 





DESIGNED FOR SAFETY 
BUILT FOR SERVICE 


NOW! A superior quality 5-gallon 
propane capacity cylinder by CGC. 
Built to ICC 4B240 specifications. 
X-Ray controlled welding. Avail- 
able with permanent guard or 
removable cap. Write us for com- 
plete information. 


COMPRESSED GAS CYLINDERS, inc. 
2909 East 54th Street 


Los Angeles, California 








that a crank on the front of the oven 
provides for an outside meat-to-flame 
adjustment which may be observed at 
all times through the glass oven door. 
You can actually see it cook. 


James E. Kep- 
ple, formerly with 
H. C. Price Co., 
Bartlesviile, 
Okla., and Phila- 
delphia, Pa., in 
plant engineering 
and management 
for its Somastic 
protective pipe- 
coating division, 
has joined the 
staff of the Na- 
tional L-P Gas 
Institute, Tulsa, Okla., as an instruc- 
tor and administrative assistant. 

Mr. Kepple, a graduate of the Na- 
tional L-P Gas Institute in 1946, 
joined the A. F. Reeves Gas_ Appli- 
ance Co., Greeley, Colo., as plant and 
sales engineer, immediately upon 
completion of his LP-Gas training. 
There he had charge of bulk plant 
erection and selling and _ installing 
equipment and appliances for domes- 
tic and industrial services. 

William A. Cowne, for more than 
two years the Institute’s field repre- 
sentative, has been elected secretary 
of the National L-P Gas Institute and 
will spend most of his time at head- 
quarters. 





JAS. E. KEPPLE 


Parkhill-Wade of Los Angeles has 
been appointed West Coast distribu- 
tor for Corken’s Inc., Oklahoma City. 
It will handle Corken’s complete line 
of liquid and vapor pumps. 

A second line which has been taken 
on by Parkhill-Wade recently is the 
Mitchell vaporizer, manufactured by 
John E. Mitchell Co., of Dallas. 
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At the LPGA CONVENTION 
SPACE 70-71 
PALMER HOUSE + MAY 9-10-11 


TAPPAN &.. 


. 
ISSEY 


bt making friends , “_ — ~ . —— 
for LP Gas and oo rt 
profits for LPG 

dealers 





















Your guide to the 
best in modern 
automatic cookery. 





There are Tappan “LP” ranges Convention ... See us and 
in every price bracket from let us tell you about Tappan 
completely automatic models geared-to-the-minute promo- 
to ones that have strong appeal tions that are especially 
to budget-minded buyers. They designed to help you sell beauti- 
will all be on display at the ful Tappan ranges. 


THE TAPPAN STOVE COMPANY «® Mansfield, Ohio 
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LP 


Gas Service 
Products 


® Double Seal 
Copper Tube Fittings 


@ Elbow Adapters 
@ Manifold Fittings 


© Copper Tubing and 
Manifold Fittings 
for Multiple Cylinder 
Installations 


@ Gas Stops 





Folder 101-P Illustrates 
and Describes Hays LP 
Gas Service Products. 
WRITE FOR YOUR COPY 











HAYS MANUFACTURING CO. 
ERIE, PENNA. 











A new sales portfolio on the com- 
plete line of Servel water heaters was 
released recently by R. J. Canniff, ad- 
vertising and sales promotion man- 
ager. 

The portfolio contains a complete 
sales and promotion plan for Servel’s 
water heater line which includes the 
Servel “Mainliner” which is the ball 
type tank gas water heater; the 
“Highliner” which is the upright, me- 
dium priced, fast recovery, and the 
“Headliner” which is Servel’s entry 
in the lowest priced field. 

“In this portfolio we are offering,” 
Mr. Canniff said, “a new complete 
5-step promotion plan geared to help 
gas appliance dealers sell every water 
heater prospect.” 

Mr. Canniff also stated that the new 
promotion campaign is designed to 
tie-in to Gas Appliance Manufactur- 
ers Assn. “Court of Flame” sales con- 
test. 


Lyle C. Harvey, president of the 
recently formed Affiliated Gas Equip- 
ment, Inc., has announced the appoint- 
ment of W. J. 
Bailey, Jr., as 
vice president in 
charge of West 
Coast operations, 
and general man- 
ager of the Payne 
Furnace Co. divi- 
sion in Beverly 
Hills. C. F. Cush- 
ing has been ap- 
pointed assistant 
general manager 
in addition to his 
present position 
as director of 
sales. 

Mr. Bailey, who has long been gen- 
eral manager of Day & Night Manu- 
facturing Co., of Monrovia, will su- 
pervise the operations of both compa- 





Ww. J. BAILEY, JR. 
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Another 


MODERN HEATMAKER 


ENGINEERED FOR ALL GASES 


a 


The 3-WAY CIRCULATOR 


Offered in 4 sizes from 16,000 to 50,000 
BTU. with Pilot. Manual or Automatic 
Control. 

DEALERS 
Get details on B-F PLAN, Now. A cooper- 
ative merchandising program to insure 
Profits. 


WRITE FOR CATALOG 49. 


The OHIO FOUNDRY & MANUFACTURING CO. 


CAG MEAS lanufacturers Designers 


STEUBENVILLE- OHIO: U.S.A. 








nies which will retain their indepen- 
dent marketing functions. 

In replacing E. L. Payne, who has 
left the employ of the company after 
34 years of service, Mr. Bailey stated 
that no immediate changes in per- 
sonnel or policies are contemplated 
and that Payne Furnace will continue 
to produce the same high standard of 
heating appliances. However, the 
company’s large engineering staff will 
be further augmented to produce new 
products, as is current policy at Day 
& Night and Bryant Heater divisions 
of Affiliated Gas Equipment, Inc. 

A.G.E., as it is termed in the 
trade, is capitalized at $14 million and 
was formerly a part of the Dresser 
Industries operation. 


The Delta Tank 
& Manufacturing 
Co., Baton Rouge, 
La., announces 
the appointment 
of Joe E. Ketner 
to the position of 
sales manager 
for the company. 

Mr. Ketner, 
who has been lo- 
cated in Conway, 
Ark., has’ been 
representing Del- 
ta in Arkansas and adjoining terri- 
tory. He assumed his duties early 
this year. 


JOE KETNER 


Ross M. Clark, manager of the San 
Francisco sales office of the American 
Radiator & Standard Sanitary Corp., 
died suddenly in San Francisco on 
March 31. He was 60 years old. 

Mr. Clark was widely known in the 
heating and plumbing industry on the 


| West Coast, having been affiliated 





with American-Standard and its pred- 
ecessor company, the American Radia- 
tor Co., since 1914. 
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John M. Bess, who resigned his ex- 
ecutive connection with Noma Electric 
Corp. about a year ago, to devote him- 
self to several independent reorgan- 
ization projects, has resumed his for- 
mer position as executive vice presi- 
dent of Noma Electric Corporation of 
Maryland. 

This is the equipment and appliance 
branch of Noma operations and in- 
cludes the Refrigeration Corp. of 
America, Estate-Heatrola and K-D 
Lamp divisions. 


Shell Chemical Corp. announces the 
transfer of its administrative offices 
from 4 W. 58th St., New York, to 50 
W. 50th St., New York. The move be- 
came effective Feb. 1. 

The Eastern division sales offices 
will continue at 500 Fifth Ave., New 





York. The export offices are in the 
same city at 4 W. 58th St. Western 
division sales offices are at 100 Bush 
St., San Francisco. 


Appointment of Robert J. Bond to 
the presidency of the Walker - Pratt 
Manufacturing Co., Watertown, Mass., 
a subsidiary of Kalamazoo Stove and 
Furnace Co., is announced by Arthur 
L. Blakeslee, Kalamazoo president. 
Mr. Bond succeeds John E. Wykoff, 
who resigned recently. 

Walker - Pratt’s line of Crawford 
ranges, which have heretofore been 
distributed only in the North Eastern 
states, will now be distributed na- 
tionally through distributors, accord- 
ing to Mr. Bond. New franchises are 
now being granted. A complete new 
line of gas, electric and combination 
ranges has been designed. 





BUTANE-PROPANE 


Subscribe Before June Ist to Receive the 


June Safety Issue 


Clip and mail this coupon TODAY, if not now a 


subscriber! 








BUTANE-PROPANE NEWS 


198 S. Alvarado St., Los Angeles 4, Calif. 


SUBSCRIPTION ORDER 
Enter my subscription to BUTANE - PROPANE 
NEWS to begin with the next issue. 
[] 1 year $2.00 [] Check enclosed 
[] 2 years $3.50 


[] 3 years $5.00 [] Please bill me 
In the U. S. Only 


AURNUULALLULLLLLULL |: Core Yecene Vik Actrevventl $8 WMiiiiiiiiiiiiiiiiiniiit 





ne 2 A = SOS 
Standard Rates Apply to U. S. 
& Possessions, Canada, Mexico 
Cuba, South and Central Amer- 
ican Countries. 











All others......... | year $3.00 1) 
NAME POSITION 
COMPANY 

STREET CITY ZONE STATE 





MAY — 1949 





177 








‘STOP eciignoaiiagias GOLD 


" THERE'S 





PROFIT 
IN 


Premier 











— A.G.A. approved for use 
- with L.P., natural and 
manufactured gases. 


MODEL 1028—32,000 B.T.U. 





Premier Radiant Gas Heat- 
ers—from 16,000 B.T.U. to 
32,000 B.T.U. ratings—keep 
your customers warm and 
your cash register happy! 


coeere There's real profit in pop- 

— ular, fast-selling Premier 

Gas Heaters—Quality Since 
1912. 


ra bt 


STOVE COMPANY 
100 South Sixteenth Street 
COs Ilinois 
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W. E. Judd has 
been appointed 
general sales 
manager of the 
“South Wind” 
heating equip- 
ment division of 
Stewart - Warner 
Corp., it is an- 
nounced by A. R. 
Collins, general 
manager of the 
division. 

Mr. Judd succeeds S. E. Heymann, 
whose assistant he has been for sev- 
eral months. Mr. Heymann will be- 
come South Wind branch manager at 
Los Angeles, handling sales of home 
heating equipment and aircraft heat- 
ing equipment in California. 


W. E. JUDD 


Joe Fagan an- 
nounces the elec- 
tion on Feb. 28 
of Jack O. Grif- 
fith to the board 
of directors of 
Mutual Liquid 
Gas Equipment 
Co., Inc., and Mu- 
tual Liquid Gas 
Co., Ine., Ingle- 
wood, Calif., man- 
ufacturers of LP- 
Gas plumbing and 





J. O. GRIFFITH 


industrial furnaces, torches, and other . 


heating equipment, and distributors 
of LP-Gas. 

Mr. Griffith had a varied career in 
manufacturing and aircraft plants 
prior to his 3 years of Naval serv- 
ice. Joining Mutual early in 1946, he 
gained first-hand experience in the 
LP-Gas and LP-Gas equipment field, 
which later proved of considerable 
advantage in his field contact work 
for Mutual. 
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JOHNSON INDUSTRIAL BURNERS 


JOHNSON Direct Jet Type "A" 





DRILLED PIPE BURNERS 


These burners are designed for use in 
sterilizers, Japanning ovens, lard ren- 
dering vats, smoke houses, core ovens, 
etc., as fireplace lighters, and for 
removing static electricity from paper 
in print shops. Equipped with com- 
bined mixer and cock. '/, %, |, '%/4, 


AUTO BLAST BUNSEN BURNERS 


The most efficient and economical at- 
mospheric type burners made. Fitted 
with Johnson patented Direct Jet 
Orifice Regulator for accurate and 
easy adjustment. May be used. singly 
or mounted in gangs on straight 
manifolds or circular cores. For heat- 
ing melting pots, candy, lard, soda 
or other caldrons; for tinning baths, 
heat treating, annealing, etc..Equipped 
with shut-off valve and pilot light. 














I, and 2 inch pipe sizes in various 
No. 6—9,000 B.T.U.'s No. 5— 


lengths. 8000 to 106,000 B.T.U.'s per : — 
oa, 13,000 B.T.U.'s. No. 14—26,000 —_ 
B.T.U.'s 


Write for complete catalog de- 
scribing all JOHNSON burners, JOHNSON GAS APPLIANCE co. 


torches, valves, furnaces and 
blowers. 597 E AVENUE N.W., CEDAR RAPIDS, IOWA 
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MAY 










But of Tus you may be sure! 


WE STOCK THE FINEST 


L-P GAS EQUIPMENT 


IN THE SOUTH... 
IN OUR CONVENIENT WAREHOUSES 


LET 


GAS EQUIPMENT SUPPLY CO. 


ATLANTA, GA. 


127 ELLIS ST. N. E. 
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LP-GAS 


' EQUIPMENT 


National Distributors of 
PRECISION MACE 


Tsipve 


=z. MAGNETIC => 


FLOAT GAUGES 


@ Nickel plated 
heads at no extra 


@ Large dial face 
with plexiglas crys- 
tal. Moisture sealed 


@ Alnico magnetic 
pointer and Alnico 
magnetic drive. 


@ Steel float col- 
lapse-tests exceed 
1000 pounds per 
square inch. 

@ Float rod of 
spring steel cast 
into gear and coun- 
terweight assembly. 
@ Ong-piece gear 
with shrouded teeth 
on stainless steel 
bearing. 

@ Tubing and drive 
shaft of corrosion 
resistant aluminum 
alloy. 


ANHYDROUS AMMONIA 
LIQUID LEVEL GAUGES 


Please ask for details 
on this exceptionally 
fine precision instrument. 


We Are Sectional 
Representatives for- 





Frank Fetherston Is Attending 
London Standards Conference 


Three representatives of the Com- 
pressed Gas Assn. sailed from New 
York April 9 for England on a mis- 
sion that may ac- 
complish mych for 
international de- 
velopment of the 
butane - propane 
industry and its 
allies. 

These represen- 
tatives are serv- 
ing as spokesmen 
for American and 
Canadian inter- 
ests at a meeting 
of the Interna- 
tional Standards 
Organization in 
London April 26-29. International 
standards on compressed gas cylin- 
ders, connections, valve outlets, and 
valve inlets, filling densities and re- 
lated matters will be taken up. If 
more uniformity and standardization 
can be achieved for this equipment, 
it is hoped that certain equipment 
made in different countries will be- 
come interchangeable, and that all 
countries concerned will benefit. 

Those sailing April 9 on the “‘Noor- 
dam” of the Holland American Line, 
bound for Southampton and the meet- 
ing in London, were Franklin Rk. 
Fetherston, vice president of the Li- 
quefied Petroleum Gas Assn., in charge 
of its Technical Division, and also 
secretary-treasurer of the Compressed 


F. R. FETHERSTON 





Gas Assn.; F. J. King, chief engineer 
of Linde Air Products, chairman of 
the valve standardization committee 
of the Compressed Gas Assn.; and F. 
C. Saacke, engineer with Air Reduc- 
tion Co., chairman of the general 
technical committee of the Compressed 
Gas Assn. 

Mr. Featherston is flying back from 


FISHER GOVERNOR CO. 


Regulators, Assemblies and 
Manifolds 


SELWYN-LANDERS CO. 


Valves, Fittings, Adaptors 
ccessories 





— et 
SQUIBB Sak Le 


212 SOUTH AKARD STREET, OALLAS 1, TERAS 
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THE “HOTOMATIC” 
THERMOSTATIC —INSTANTANEOUS 
Gas Water Heater 


This No. 3 HOTOMATIC is the solution to large A LONG LIFE HEATER 
hot water heating problems. It will boost 140° 
water from a storage tank to 180° at a rate of 
334 gallons per minute, or 225 G.P.H. This con- 
tinuous production of scalding water is sufficient 
for rinsing in large automatic dishwashers. 

This No. 3 HOTOMATIC, heating 150 G.P.H. 


(60° rise), is suitable to furnish hot water for a 
Church with a kitchen and Baptistry. 





Any number of No. 3's can be hooked together 
in parallel to produce any required volume of 
water at any temperature. 





Smaller models available for all purposes. 
Write for folders and discounts 


Mfg. By 


LITTLE GIANT WATER HEATER COMPANY 
907 7th St. Orange, Texas 

















- BULK STORAGE TANKS FOR PROPANE AND | 
BUTANE BUILT by DOWNINGTOWN 


1 








petine the importance of the design and fabrica- changer Equipment and excellent equipment will heip 
tion of Storage Tanks for Propane and Butane, Down- you in obtaining a most satisfactory job. 
ingtown has trained men who have made a special Downingtown wants to work with you and for you. 


t 5 
as had one of their Engineers attend pi Hh MR for your plans and specifi- 


the service school sponsored by L.P.G. Association at 
the University of Pittsburgh and the National Liquefied 








Petroleum Gas Institute at Tulsa, Oklahoma, to im- e 
prove their knowledge of your problems. 


Many years of experience in fabrication problems, in- DOWNINGTOWN IRON WORKS 
Bivins conto Suet, Nickel Gist, by mn oe gies, 

lon-ferrous Metals, and many grades of Carbon Stee 

Plate, plus x-ray inspection of welds, experienced 

workmen, Hartford Inspection, design of Heat Ex-- DOWNINGTOWN, PA. 


WELDED and RIVEVED PRODUCTS 









NEW YORK OFFICE: 30 CHURCH STREET 
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LEARN ABOUT 
KING 
FS 
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ROTARY PUMP 


If you are looking for pumps that will give 
dependable, trouble-free service, learn about 
Vikings! Simple gear-within-a-gear design, with 
two moving parts, and rugged precision con- 
struction fit Vikings for the toughest kind of 
pumping jobs you can have. You'll find a Viking 
pump in the style and size you need, correctly 
engineered to do your job...to handle any 
clean liquids, regardless of viscosity. 


For Complete Information 
About Viking Pumps, 
Write For A 
=f\ Free Copy of 
Bulletin 
2300B 






































London in time to attend the meet- 
ing of the LPGA in Chicago May 
9-11. 

The three above will officially repre- 
sent the American Standards Asso- 
ciation and the Canadian Standards 
Association. In addition the following 
have deferred to the Compressed Gas 
Association in the right to represent 
United States and Canadian interests: 
the LPGA, American Petroleum In- 
stitute, Chlorine Institute, Interna- 
tional Acetylene Association, the 
Army, the Navy and the Bureau of 
Standards. 

The standardization project is spon- 
sored by the British Standards Insti- 
tution, and about 15 nations have ac- 
cepted membership on the subcom- 
mittee. 


Many Dealers Neglect Using 
Sales Helps They Purchase 


Realizing that the seller’s market 
in the LP-Gas systems and appliances 
industry has definitely ended and the 
time for ringing doorbells again has 
arrived, Vernon Beals, Beals Creative 
Printers, Oklahoma City, Okla., is 
urging all dealers who have purchased 
his “Profit Package” to get out and 
make use of the service in all their 
selling efforts. 

While those who are using this 
service are getting good results, ac- 
cording to reports coming into his 
office from many states, some of them 
are “parking” the material, which 
comes to them regularly, on their 
desks or in their files. 

To assist dealers to realize that the 
real value in using the advertising 
and selling help comes from using 
them daily, Mr. Beals is sending out 
to dealers who have the regular serv- 
ice in almost every state of the 
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Butane & Feopan, 












Producers of high quality 
Liquefied Petroleum Gases Since 1931 
Wholesale Only 


i CARTER OIL company 















TULSA, Oo K L AH O M A 
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. PROVEN 


Revolutionary New 
Streamlined Design Of 


§lulual, rurnaces 


means 
revolutionary 


new profits 


PROFIT#BUILDERS 


PROVEN 





New, efficient, lightweight design is 
making Mutual Furnaces even more 
popular with plumbers, tinsmiths and 
all craftsmen who need quick, concen- 
trated heat. Easy to sell, easy to serv- 
ice Mutual equipment provides sub- 
stantial year-round profits for you. 
Satisfaction guaranteed. Order today. 


Illustrated above: New, streamlined 
Mutual Plumbers' Furnace No. 2 is an 
efficient, lightweight, lead-melting unit 
that speeds the job .. . saves time 
and work. 





MUTUAL 
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LIQUID GAS EQUIPMENT CO., Inc. 


3600 W. Imperial Highway, Inglewood, Calif. 










Union a lot of free supplementary 
literature. 

Strange as it may seem, a recent 
survey made by the Empire Stove 
Co., revealed astounding deficiencies 
among some dealers in their knowl- 
edge and technique of LP-Gas selling. 
(See April issue, BUTANE-PROPANE 
News.) Mr. Beals has sent the re- 
sults of this survey to all dealers 
on his lists, so that they may profit 
from experiences of others by know- 
ing better what not to do in selling 
LP-Gas appliances, systems and fuel. 

He is also sending out a lot of 
sales helps supplied on a complimen- 
tary basis, including informational lit- 
erature and selling suggestions. One 
of these is a form letter the dealer 
may mail to his customers to make 
salesmen and sales ladies out of them 
and offering them worthwhile com- 
missions on all sales based on the 
prospects they may send in. 


Fodder to Fight Competition 


Dealers in both natural and LP-Gas 
equipment and appliances have dis- 
covered that even before the seller’s 
market ended about a year ago, the 
electrical industry was very busy. 
Some of the literature being sent by 
Mr. Beals to cooperating dealers gives 
them valuable ammunition to use in 
selling LP-Gas in the face of this 
competition. 

“Our big problem is not to sell 
this sales and advertising service, but 
to sell the dealer on using it every 
day in his business,” said Mr. Beals. 

The LP-Gas retail selling portfolio, 
the newest addition to the Beals serv- 
ice, has been approved by the board 
of directors of the Liquefied Petroleum 
Gas Assn. and by its advertising and 
publicity committee, Mr. Beals re- 
ports. 
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